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WELL TAKE A 


CARLOAI 


OF LO-MAINTENANCE MOTORS!" 


Famous Manufacturer Chooses Lo-Maintenance 
Motors Because of Record-Breaking Perform- 
ance. Here’s the Story of How You Can Pro- 
tect Your Production . . . with Allis-Chalmers 

the Equipment that Pays for Itself! 


WHEN YOU BUY your motors by 


the carload — 346 of them of the same } 


make—you've got to have more than 
just confidence in the company that 
builds those motors. You've got to 
have proof... definite proof... that 
those motors will give you extra years 
of continuous service at the lowest 
possible cost! 


That’s the kind of proof Warner 
Automotive Parts Division of Borg- 
Warner Corporation wanted when 
they went out to buy motors for their 
new plant at Auburn, Indiana. So they 
checked motor performance in their 
other plants . . . got facts and figures 
on how motors were operating. 


Here’s What They Found! 


They made one important discovery! 
In the part of their plant where condi- 
tions many times wrecked ordinary 
motors in short order ... Allis- 
Chalmers Lo-Maintenance Motors had 


PRODUCTS ENGINEERED TO PAY FOR THEMSELVES 


Electrical: Equipment + el ee ion Equipment - 
, Steam 4nd Hydraulic Turbines 


* Engines and Condensers - 
Cereal Mil! Equipment 
Saw Mill ana Timber 
ing. Cement, and Mining Machinery 
Machiner) Industrial Tractors and 


Blowers ‘and Compressors 

Centrifugal Pumps - 
* Boiler Feedwater Treatment - 
Preserving Machinery 
* Power Farming 
Road Machinery 


Flour and 


run perfectly for years . . . without 


breaking down . . . without running 


up expensive repair bills! 


That’s why they came to Allis- 
Chalmers for that carload order... 
standardized on Lo-Maintenance 
Motors in their plant! And that’s why 
Allis-Chalmers has become standard 
equipment in thousands of plants that 
want more than just a rated perform- 
ance. 


Remember, Allis-Chalmers has be- 
hind it over 90 years of progressively 
meeting the problems of industry .. . 
of helping to cut production costs... 


Crusz- 
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SOME OF THE 346 ALLIS- 
Chalmers Lo-Maintenance Motors in- 
stalled in 1938 in the new Auburn, In- 
diana, plant of the Warner Automotive 
Parts Division of Borg-Warner Cor- 
poration. Equipped with Allis-Chalmers 
Texrope Drives for driving gear-mak- 
ing machines, they are in almost con- 
tinuous operation . . . do not break 
down even when cutting tool stalls or 
overloads them. 








making workers jobs easier, safer! 
By all means investigate Allis-Chal- 
mers industrial equipment! See in how 
many ways this equipment can help 
you save money in your plant! Cal! 
the nearest district office . . . or write 
Allis-Chalmers, Milwaukee, Wis 
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SEE How Much Moré CAR 


MAKE THIS REVEALING “TWO-WAY” COMPARISON OF THE LUXURY 
AND QUALITY YOU GET IN “ALL THREE’ LOW-PRICED CARS! 


94 


1. SEE THE QUALITY CHART | 2. TAKE THE LUXURY RIDE 


FOR FACTS 





ook beyond Plymouth’s brilliant 
[° styling -realize its size, com- 
fort, and engineering. You'll find 
it's the only one of “All Three” Jow- 
d cars that gives you a major- 

ity of the 22 important features 


tound in high-priced cars! 


See the 1940 Quality Chart at 


FOR PROOF 


your Plymouth dealer’s. And for 
further confirmation of Plymouth’s 
hner quality, take the delightful 
Luxury Ride. Plymouth Division 
of Chrysler Corporation. 


Major Bowes, C.B.S., Thurs.,9-10 p.m., B.S. T. 
SEE THE NEW LOW-PRICED 
PLYMOUTH COMMERCIAL CARS! 





See the 1940 Quality 

Chart...you get a clear 

picture of the size, com- 
fort, and all-around value in 
“All3." Of 22 big features found 
in high-priced cars: 


mbtith Kat 2. 
CZ hal CaS hiuSs 


To satisfy yourself still 

further—take the 1940 

Plymouth out on the road 
and discover the sheer enjoy- 
ment of its great Luxury Ride. 


PLYMOUTH BUILDS GREAT CARS 
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The crop prospect in the wint 
belt this year is the poorest b 
the last 15 years. That situation 
war, sent wheat up to $1.13 i 
cago market this week in co 
the ihe price that pre vatled 
the war, last Auqust. The whop) 
rise has naturally spurred on spr 
farmers to sow more wheat so ti 
hope the y can sell ait at SI 
The farmer on this week's 


ot them and there are plenty 


; 
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ABOUT CURRENT DEVELOPMENTS 


. an |-Houps THE AIR LONGER Besides 


— 


public’s Tower Pneumatic Hose on the job 





government's antitrust progran 


future developments depend o1 


a It's a long program when you put Re- preme Court decisions in th \i 
oil and Apex hosiery cases—pag« 

° ° National Refugee Service, In 
provides long service life in all kinds of heavy- survey of new business enterprises 


duty pneumatic tool work. Tower is built with “ in the U.S. by European refuge: 
the characteristic brown cover that has become ; 
. " " . people a yvear in America page . 
famous for showing no signs of punishment, Mes The Coca-Cola Co. issues its 193: Reme 
three plies of multiple-braided cords and a , bn report, and announces earnings 


highly oil-resistant, non-flaking tube . . . for 4 030,074. How they get that wa . 
: a side-glance at Coca-Cola’s bigg in 


Pepsi Cola page 85 . -=ea>rs 


reviews its own efforts to sett 


efficient operation under heavy compressor 
pulsations and to withstand abuses such as ex- 
cess abrasion, crushing, presence of oil and 


weighs the advantages of the 


constant wage plans it has beet | ~ 
its retail stores and mail ordet ne 
and settles on one standard plat Towel 


future extensions—page 26 none of 


harsh weather conditions. This type.of rugged 
construction, without impaired flexibility, makes 
Tower a valuable piece of equipment in every 40 Largest Railroads Fared in the pate 


sense. Its longer performance means minimum full page of tables and charts cured | 





Proc ess 
perfect J 
and abs 


cost. Your Republic Distributor is a reliable 
source of information on this and other Repub- 
lic Hose. REPUBLIC RUBBER DIVISION OF LEE nding Agrees ; 

RUBBER AND TIRE CORP., YOUNGSTOWN, O. per teeny tn menseetes As s-¢ 


before, 
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TRADE MARK 


HOW THE NEW 
Remarkable strength... even when saturated oe Bee te oo en 


in new Soft-lup? Scof Tissue Towels en 


; 


‘ATION 


snc drying conditions, the 


new “Soft-Tuff” ScotTissue 
Towel is remarkably tougher, yet 
none of the famed softness, none of 
the patented “S-T-R-E-T-C-H,” se- 
cured by the Scott “SOFT-WEVE” 
Process, has been lost. There is a 
perfect balance of softness, strength 
and absorbency. 


As s-t-r-e-t-c-h-y, and softer than 
before, the new “Soft-Tuff” Scot- 
Tissue Towel has far greater drying 
ability. Every one of its 154 square 
inches can be used up to saturation, 
That's why they go farther. In 
economy tests,the new “Soft-Tuff” 
Scotlissue Towel has materially 
reduced previous ScotTissue Towel 
Consumption. 


The new “Soft-Tuff” ScotTissue 


Towel—a Scott Duralose Product 
—is now available from over 300 
Scott distributors and many repre- 
sentatives from coast to coast. They 
will be glad to demonstrate to you 
the increased satisfactions and sav- 
ings of this amazing tissue towel. 
Call your local Scott distributor 
today, or write direct for samples. 
Scott Paper Co., Chester, Pa. 


SCOTT WASHROOM ADVISORY SERVICE 
can help you arrange washrooms com- 
fortably, hygienically and economically. 
It will suggest how to improve trafhc 
conditions, reduce waste, increase em- 
ployee and customer good will. Write 
for details. No obligation! 


Copr., 1940, Scott Paper Co. Trade Marks “Scot- 


Tissue Soft -Weve,”” “Thirsty Fibre’ Reg. U.S. 
Pat. Off Trade Marks Soft-Tuff, 


Regisuauion lied for. 


Duralose™ 


Soft as it is, the new 
“Soft-Tuff” ScotTissve 
Towel is designed to 
practically eliminate 
Hat being left on skin 
or clathes. 


TEAR 


Try this “Rub Test.” 
Soak an old-type Scot- 
Tissue Towel end ao 
new “Soft-Tuff” Scot- 
Tissue Towel in water. 
Rub together as shown 
here. See how sturdy 
the new towel is... 
how Wt resists tearing 
wher soturated. 


WASTE 


One “Soft-Tuff” Scot- 
Tissve Towel can dry 
thoroughly. This omoz- 
ing towel con be used 
up to saturation. That's 
why it is so eco- 
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NEVER 


HEARD OF IT/ 





What? Never heard of it? Why right 
now you’re probably depending on it at 
home. It’s likely to be bringing butter, 
cheese, meat or fresh vegetables to your 
kitchen in an inconspicuous but effective 
way. It looks like paper—BUT Patapar 
doesn’t go to pieces when wet! It resists 
grease! It is made for adverse condi- 
tions! At the same time it has a beautiful 
surface for the printing of labelsin color. 

Does the fact that you are probably 
depending on Patapar at home suggest 
that you might also depend on it in your 
business? Scientific and medical labora- 
tories are using it in countless ways. 
Canners, shippers, florists—a_ great 
variety of users find that the unique 
characteristics of Patapar are just what 
they are looking for! 


If you have a hunch that 
Patapar could be helpful 
to you, write us and 
we'll send samples and 
full information. 
Patapar comes in sheets 
or rolls. As its finish 
and weight varies for different purposes, 
be sure to tell us the use you have in mind. 


Patapar 


Reg. U. 8. Pat. Of. & For, Countries 


Vegetable 
Parchment 


Paterson Parchment Paper Company 
Bristol, Pennsylvania 
West Coast Plant: 340 Bryant St., San Francisco 
Branch Offices: New York, Chicago 
Headquerters for 
Genuine Vegetable Parchment since 1885 
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NEW BUSINESS 





Daylight Saving 

IN SETTING AHEAD its New York clocks 
one hour this week, the overseas staff of 
the American Telephone and Telegraph 
Co. has caught up with the world’s time 
for the summer. At A. T. & T. head- 
quarters in New York are clocks for the 
time in eight foreign cities. Because of 
the war, London and Paris went over to 
daylight saving in February. Then 
Buenos Aires changed from daylight time 
to standard—so now Eastern Daylight 
Savings Time is the same as Argentine 
time. The Honolulu clock, which is five 
and one-half hours behind the New York 
clock, sometimes measures yesterday’s 
time, while the Tokyo and Sydney time- 
pieces may be working on tomorrow. 


Coast Wool Auctions 


BEGINNING IN JUNE, wool auctions similar 
to the famous but war-hampered Aus- 
tralian and New Zealand auctions will be 
held for the first time on the Pacific 
Coast. California-Nevada Wool Sales, 
subsidiary of Pacific Wool Growers, has 
set up offices in Stockton, Calif., and 
Portland, Ore. Wool will be stored in 
shipside warehouses, appraised, tagged, 
and sold by lot to the highest bidder. 


Transport 

For THE Last 30 pays some Chicago 
shippers have been testing trucks vs. 
Railway Express for speed of delivery to 
42 towns. Under 250 miles, trucks had a 
slight advantage; in the 250- to 350-mile 
range, they lost by a narrow margin; 
above 350 miles, the express agency made 
a clean sweep. 

The Italian inventor of a shrimp-sized 
automobile claims that if his car, which 
gets 165 miles to a gallon, runs out of 
gas, it can travel for seven hours on an 
emergency battery. And if worst comes to 
worst, it has foot pedals. 


Our Times 

Sprinc may be rushing northward, but 
the First National Bank in Palm Beach 
did not record its peak in deposits (an 
all-time high of more than $14,000,000) 
until April 10—first time in the bank’s 
history that the yearly maximum has 
not been reached by March. 

The Baltimore & Ohio has been pro- 
viding special menus for youngsters in 
its dining cars since the beginning of this 
month. Advertised are the Engineer’s 
Special, a 25¢ breakfast, the Flagman’s 
Signal, a 40¢ dinner, and the Conductor’s 
Fare, a 35¢ supper. A la carte possibilities 
are billed under the heading, Stewardess’ 
Delight. 

California is angling for a plant to 
manufacture cigarette paper from apple 
tree prunings. Tests recently completed 


by the California Waste Utilizati: 
mission are said to indicate a 
paper can be made from the pru 
sell at a good competitive price 

Massachusetts, one of 16 stat: 
spend individually $100,000 or 
year on advertising, has just issu 
motional summary of the Bay St 
dustrial advantages. Culled fro: S 
Bureau of the Census statistics 
fact that Massachusetts gained m 
firms between 1935 and 1937 t} 
other state east of the Rockies. P 
agency for the state is the Deve! 
and Industria! Commission. 


New Florida Streamliners ’ 
Per peeve of Florida-bound \J 
Westerners is slow railroad tin I 
1,400 miles between Chicago and \{ 
consume 31 hours, which is too | 
even frugal vacationers to sit up 
coaches. Hence, countless th 
drive both ways. Four roads o: 
Florida trains at Chicago, each us 
eral other lines en route. The do 
roads involved are now discussing 
locked doors the possibilities of 
liner service to start next Nov 
with lightweight car and diesel 
locomotive builders reported sitt 
Because the rails already have t 
of the vacationers who will pay fir 
fares plus Pullman, the new strear 
may be all-coach, similar to those 
hit the jackpot this winter on the N 
York to Florida run. Best guess on | 
and schedules: one new train for 
originating road, staggered to prov 
daily departure. Running time wil 
ably be 26 hours 


The Check Says It 


To EVERY CHECK it pays out, the Miss 
Ice Manufacturers’ Association affixes a 
sticker which reads in part as fi 
“This payment is made possible by 
consumption of ICE.” Other stat: 
associations have taken up the idea and 
it is estimated that over 75,000 
dustry checks have been so labeled in 
the last year 


Legislatures Sit 

Democracy is actively functioning—in 
the form of legislatures actually in ses- 
sion—in four states: Mississippi, New 
Jersey, Rhode Island, and South Caro- 
lina. The Kentucky, New York, and Vir 
ginia legislatures have adjourned r 
sessions; the Alabama legislature 
cessed until June 25. Louisiana ar 
braska have had brief special ses 
Illinois will meet in special sessio 
this month. On May 13, Louisiana wi! 
meet in regular session and Califor 
will reconvene a special session 
earlier this year. 
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xeton (Business Week Bureau) 
evelt wants Burt Wheeler to take 
ice-presidential nomination, but 
tell the Senator who will head the 
Wheeler is polite, promises noth- 
Privately he “No.” Mrs. 
er says “No” much louder. Sig- 
nificance lies not in Wheeler’s decision 
but in the fact that the White House 
seems to be losing confidence in the vote- 
getting ability of Bob Jackson, fre- 
quently mentioned as a running-mate for 
Cordell Hull. It adds up that Jackson 
‘s too weak, Farley brings in the re- 
jigious hurdle, and nobody else seems 
to satisfy the White House. 

The big point, if Roosevelt doesn’t 

go third-term, is that Hull is elderly and 
fragile: hence, the choice of vice-presi- 
dent is very important. Wheeler is a lib- 
eral—used to be called a Communist by 
the Tories before the court-packing fight. 
{side from this one “error,” most New 
Dealers think he’d be all right. 
* Sidelight: A shrewd Republican friend 
of Wheeler, just back from his native 
Indiana, is offering to bet friends of the 
Senate three to one that the Republicans 
will win the election over anybody but 
Roosevelt, even money that they will 
beat the Chief himself if he runs. 


says 


Farmers and Allies 

Farm pressure for credits to the Allies 
for the purchase of cotton and other 
crops will come when this year’s crops 
begin to reach market and the 
put on by the Allies really begin to 
hurt. The British won’t embargo cotton 
because of the yelp that resulted when 
they cut off tobacco, but the pressure 
for credits has already started in the 
cutting down of shipments from 100,- 
000 to 50,000 bales a month. 

Threats by the Allies that they can’t 
continue to pay cash for farm commodi- 
ties plague the Department of Agricul- 
ture. Worried officials think they see a 
legal loophole which would permit the 
RFC, Export-Import Bank, and Com- 
modity Credit Corp. to extend credits. 
They point to the failure of the House 

adopt the Wolcott amendment to the 
Neutrality Act which would have speci- 

prohibited the government’s cor- 


screws 


agencies from making loans to 
Keep-out-of-war 
ars resort to legal dodges now but a 
political loophole will be sought just as 
over. 


gerents. politics 


soon as the elections are 


Crop Parity Hits Snag 


Hovsr-Senate conferees on the Depart- 
ment of Agriculture appropriation bill 
in into a snag which threatens to 


ce House action on the Senate 
nent to appropriate $212,000,000 
arity” payments on 1941 crops. 


Heretofore, “parity” payments have 


been provided for major crops when 


prices were than 75% of 
Wheat is that 
sional spokesmen for wheat growers are 


less parity. 


above figure. Congres- 
insisting the fund be distributed with 
out regard to the percentage of parity 
represented by price; otherwise, cotton 
and corn would receive the lion’s share 
of the money. 

Strong opposition is developing to the 
Roosevelt “feeler” on dropping the ap- 
propriation and substituting authority 
to negotiate contracts with farmers to 
pay parity, for which an appropriation 
would be made a year hence. 


A Dun for the Agencies 
Osviovus ty it is political dynamite to cut 
federal expenditures, raise the debt limit, 





Is This the Face? 


Acme 
MAYBE THIS FACE never “launched 
a thousand ships,” but Wilhelm 
Munthe de Morgenstierne, Norwe- 
gian minister to the United States, 
has had to take on the job of 
launching Norse ships on 
routes. One of Norway’s worries 
has been that orders apparently 


new 


from ship owners or government 
sources might be given under du- 
ress. Her main concern is to keep 
ships from falling into the hands of 
Germany, and to keep them away 
from any neutral port which might 
be useful to the Nazis. Norwegian 
diplomats, who have had no previ 
ous training in trouble with other 
nations, got some relief this week 
when a working agreement on the 
use of Norway’s merchant fleet was 
apparently reached between Nor- 
wegian shipping representatives and 
British maritime officials (page 62) . 











or increase taxes in the Presidential vea 
Yet the Treasury is within $2,400,000,000 
of its legal debt limit of $45,000,000,000, 
and that creates quite a problem. 
President Roosevelt foresaw this when, 
in his budget message, he talked of the 
Treasury moving to recover its capital 
advances to lending agencies to the ex- 
tent that such capital is idle. Hence, 
it was no this week when the 
President sent a letter to Vice-President 
Garner outlining plans for picking up 
about $700,000,000 by this means, the 
] / 


money to go back into the general fund. 


surprise 


; 


Senator Byrd at once jumped on the 
plan as “juggling merely to evade the 
debt limit.” For this the New Dealers 
had the pat reply that the original capi- 
tal contributions to the lending agencies 
had to be and 
the borrowing helped push the public 


raised by borrowing, 


debt up to its present all-time high. 


Exempt by Percentage 
To ciear up confusion, the 

Administration 
retail 
least 50° of its income from retail sales. 
*® Tipoff: The 
applying the percentage formula to the 
definition of 
workers—administrative, executive, and 
A man wl 


W ave Ho ir 


now defines an exempt 


business as one which receives at 


Administration will try 


other exempt classes of 


outside salesmen. Example 10 
sells and delivers his goods on the spot 
will be classed as an exempt outside 
salesman if at least 50° of his work con- 


sits of sales activity 


Anti-Picketing Laws Go 
DELIVERING HIS MAIDEN pDECISION, Jus- 
tice Murphy held for the 
Court (only McReynolds 
that Alabama and California anti-pick- 
eting laws were The 
Court's opinion was based on the Four- 


Supreme 


dissenting) 
unconstitutional. 


teenth Amendment, interpreted as guar 
anteeing labor the right to educate the 
picket 


court 


maintaining a 
The before the 
judged too “sweeping” in 
The Alabama 


Court was a 


public through 
line. 


were 


ordinances 

their 
statute 
1928 law, 


prohibitions. 
voided by the 
and the California 
passed in 1934 at the behest of the Asso- 
ciated Farmers, anxious to 
halt Harry Bridges’ “March inland.” 


The decision makes ques- 


measure had been 


who were 


® Significance 
tionable the constitutionality of the host 
of anti-picketing laws passed by state 
1938. It 
important to Oregon, where labor is now 
before the State 


legislatures in is particularly 
attacking such a law 
Supreme Court 


Food Package Seizure 
SHort-wWeiGcutinG of packaged food prod- 


ucts is serious business, according to the 
Food and Drug Administration. Just how 
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HEARST TOWER GETS 
CONTROLLED HEATING 
AT MINIMUM EXPENSE 


Baltimore Office Building Uses 
Webster Moderator System to 
Insure Tenant Comfort 





MEETS VARIED HEATING NEEDS 


Heating Plant Is Discontinued 
as Hearst Tower Changes to 
District Steam Service 


DELIVERS RIGHT AMOUNT HEAT 


Baltimore, Md.—Because good heating 
is one of the principal factors in keeping 
a building filled with satisfied, regular 
paying tenants, the Webster Heating 
Modernization Program carried out in 
the Hearst Tower 
Building in 1937 was 
an investment in 
tenant comfort. 


“Now we get heat 
when we want it, 
where we want it,” 
says J. A. Zim- 
merman, Building 
Manager. 


“The delivery of 
steam to each radi- 
ator is adjusted 
automatically so as 
to assure comfort 
under the prevailing 
outdoor weather 
conditions. As @&@ 
result of the im- 
proved steam distri- 
bution, heating costs 
have been reduced to a minimum.” 


There is one set of Webster Central 
Controls for the tower section and another 
for the remainder of the building. The 
controllability of the Webster Moderator 
System has entirely eliminated tenant 
complaints. 


One feature of the modernization was 
the discontinuance of private heating 
plant operation and change to district 
steam service. 


The modernization program included 
installation of 63 Webster Drip Traps 
and Dirt Strainers. There is a total of 
13,700 square feet of installed direct 
radiation in the Hearst Tower Building. 


Low 
HEATING 
COST 


GET THIS BOOK .. . Read the 
fact stories about economy and 
comfort in the heating of 144 
buildings. No exaggerated 
claims. No promises. Just 64 
pages of heating results. Ask 
for “Performance Facts." 

WARREN WEBSTER & CO., Camden, N. J. 


Pioneers of the Vacuum System of Steam Heating 


Representatives 








Hearst Tower Building, 
Baltimore, Md. 








in 65 principal U. S. Cities—Ese. 1888 | 





serious is shown by its drastic action in- 
voking this week, for the first time in 
connection with food, the much-feared 
multiple-seizure provision of the new 
Food and Drug Law. Shipments of pea- 
nut butter were seized in Atlanta on 
FDA’s claim that they were less than 
the declared weight. 


War Affects Vitamins 


IN ADDITION to its strategic and diplo- 
matic significance, Iceland’s action in 
disassociating herself from Denmark’s 
involvement in the war is important for 
commercial reasons. The countries (in- 
cluding Iceland) supplying U.S. with 
90% of its cod liver oil now are in 
belligerent territory. Iceland’s move, 
however, assures the U.S. of 30% of its 
needs. 

Although the problem is one for the 
future, experts look hopefully to fuller 
development of Newfoundland and 
Japan as alternate sources of supplies. 
A recent U.S. Pharmacopoeia supple- 
ment fortunately provides for standard- 
ized Vitamin A and D preparations 
from other fish liver oils which may 
replace cod liver oil and lead to the 
development of a South American sup- 
ply source. 


Food vs. Drug 


Up «in arms over the Food and Drug 
Administration’s proposed regulations 
for the labeling of vitamin and mineral 
products, the pharmaceutical industry 
has served notice that the issue will end 
up in the courts if FDA insists on classi- 
fying vitamin concentrates in the food 
category. 

This is part of a larger fight between 
the nutritionists and medical scientists 
—between the food and drug industries 
—over control of the distribution of 
vitamin products. 

* Possible result: Revision of the pro- 
posed regulations before put to a hearing. 


FTC Eye on Liquor 


WITH GOVERNMENT BUREAUS scrambling 
for the powers snatched from Federal 
Alcohol Administration by the third 
reorganization plan, the Federal Trade 
Commission has a good chance of snar- 
ing the highly-prized jurisdiction over 
liquor trade practices. FTC is interested 
in package dealers’ requests that it strike 
at “excessive discounts,” source of most 
of the trade’s friction, by invoking the 
Robinson-Patman Act. 

* Axiom: Liquor outlets don’t pocket 
the discounts suppliers give them for 
large orders. Instead they cut prices, 
above or below the counter, and smaller 
FTC thinks 
it can embrace liquor without much of a 
squawk from the Treasury Department, 
to which Roosevelt assigned FAA’s fune- 
Some Treasury officials concerned 


dealers are forced to follow. 


tions. 
with tax collecting and distillery inspec- 
tion favor keeping hands off contro- 


versial trade matters. 
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Logan Bill Chance: 


Don’t TAKE the 
House vote as assuring fina 
ment of the Logan-Walter 
put SEC, NLRB, and othe 


administrative a; 


overw! 


ernment 
under tight procedural rules 
little chance it has got ha 
team-work Hous 
porters of the bill and Sena 
porters of the Hatch 
tics” bill, which is threaten 
slow death in the House. B 
deal House Loganites will 

kick the Hatch bill loose fr. 
antagonistic Judiciary Com: 
Senate Hatchites will try t 

a vote on the Logan bil 
Logan bill may pick up 

added votes by Senators wh 

that if F. D. R. thinks this | 


tion is so poisonous, let him \ 


between 


“clea 








Stamps for New York 
Puttine the food-stamp plan \ 
York City is a big order but the D 
ment of Agriculture won't bx 
dodge it long. Preliminary 
points to limiting eligibility (at 

at least) to families 
relief rather than including 
number receiving some form « 
aid. The cotton stamp plan, | 
relief families will get $2 in 
every dollar spent for cotton g 
get going in Memphis May 1. 1 
three cities in other 
country will be added soon. 


receivil 


sections 

Aft 
expansion will be slow, as offi 
skittish of a deep plunge into a | 
which, because of the processing « 
volved, returns very little to th 


P. 4 
ELMER Wage-H 


Administrator, now employed by D 


AnbrEws, former 
Bradstreet, is working up an actuar 
sound pension plan for employees. I 
pose is to revive the proposal t 
ployers adopting an acceptabl 


tary system be relieved of 
taxes Tue Coorperat 
station here, which is erecting 
building, in using labor furnis 
C.L.0.’s Construction Workers’ Org 
izing Committee Tue | 


Trade Commission rules that th 
of macaroni or spaghetti is in 
indicative of its quality. . .. News 
CORRESPONDENTS had to dig up 
the 
Vandenberg headquarters in Gra 
ids that next week would bring a 
~ On 


given carte blanche 


iage-due on announceme! 


regarding his candidacy. . . 
have been 
the Patman chain-store tax bill | 
by the decision of the House sub 
tee to go ahead with the 180 \ 
still to be heard, which 
hearings to the end of the sessio1 


will 

















Business Week + April 27, 1940 









CEEEEETEEETEEEEELEETEEEEEETLEELEEEEAEELEEELEETAEEELEEELEEEAAEAEEEALEEEEALEAEAAEAAAEAAEE 





FEAF EEEEEEEEEEEEEEEEEEEEEAEEEEEAEEEEEEEEEEEEEEEEEEEEAEEEEE EEDA EEE OAEEEEE 


errno 

















oe = TT | 
os Sa WEEK'S INDEX OF BUSINESS ACTIVITY 
130 1 


120 1940 atl 
10 1939. 


1923-25-=100 




































































90 — 
























































80 SSP ee eee @Staerer 23 Lil gee Lil Wataeee as 


JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC 
OV D : 





























§Latest Preceding Month 6 Months Year 

Week Week Ago Ago Ago 

THE INDEX...... si6eeneee (iwkbsscbeeneedbes etd eeenendeesese ° *105.2 104.8 105.8 121.9 94.3 
PRODUCTION 

Steel Ingot Operations (% of capacity)... . ' ee an pe eee a een Nee 60.0 60.9 60.7 90.2 48.6 

I a he bbe eeen® 103,725 101,940 103,395 70,114 90,280 

Engineering Construction Awards ‘ae. News-Rec. 4-week daily av. in thousands) $8,826 $8,545 $7,493 $10,655 $10,031 

Electric Power Output (million kilowatt-hours). ...... 2. 2.6 66s csc e een eeeenes 2,422 2,418 2.424 2,494 2.199 

Crude Oil (daily average, 1,000 bbis.)........ poh i behewdra.sbeeeneeumudes 3,859 3,854 3,871 3,772 3,527 

Bituminous Coal (daily average, 1,000 tons).............. sduecdeacesauses 1,283 t1,382 1,409 1,738 318 











TRADE 






Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars).......--++++- 69 69 67 83 67 
All Other Carloadings (daily average, 1,000 cars)... .. 2... 6.6 c cen we eeneeee 34 34 36 58 24 
Check Payments (outside N. Y. City, millions). th id haoekeelenseenadunel $4,622 $3,903 $4,787 $4,493 $4,091 
Money in Circulation (Wednesday series, milliens) . 56000050606 $7,536 $7,509 $7,484 $7,330 $6,458 






Department Store Sales (change from same week of preseding FETs cccccccsss 









PRICES (Average for the week) 








Spot Commodity Index (Moody's, Dec. 31, 1931=100)...... 2... 66. ccc cw neee 163.2 160.1 156.8 166.7 138.9 
Iron and Steel Composite (Steel, tom)...........+.55. bon O04000064060680060 $36.56 +$36.56 $36.84 $37.56 $36.29 
ee es cen bodGbeee 6 Gene desedeenseesesouns $16.13 $16.08 $16.29 $20.88 $14.33 
Geer Genemerauden, Gemmeetiens Wel Bid. ccc cccccccescccescccoscecceces 11.296¢ 11.500¢ 11.250 12.500: 10.083 
ee a ee, ee Cs , ecenecebbeosneeseucéeeee $1.08 $1.04 $1.03 $0.83 $0.69 
ee ee, DD Pi Mincc cca bbetesececcceeneeeheseeeseeooas 2.89¢ 2.88¢ 2.82: 3.30: 2.94 
Cotton (middling %”, ten designated markets, Ib.)........ 2... ccc ccc cee cuee 10.50¢ 10.46¢ 10.28¢ 8.90: 8.62¢ 
ee ee See WO Ged ce ce ceeeeaneseeeed< nes abéueeseuksaheesedes $1.013 $1.020 $0.998 $1.180 $0.838 






Rubber (ribbed smoked sheets, New York, Ib.)...... 2.6.56 60s cccccccnccs 









FINANCE 








Corporate Bond Yield (Standard Statistics, 45 issues).............+.+- +e 5.58% 5.55% 5.57" 5.64" 5.81" 
U. S. Bond Yield (average of all issues due or callable prem ‘ewelve yease) . 2.27° 2.24% 2.24 2.55" 2.29" 
es ee SOD CES, ns oc ctecdaeawveceedaneesesenuesese 0.48% 0.45% 0.43° 0.70" 0.50 
Call Loans Renewal Rate, N. Y. Stock Exchange (daily VEINS) . «ec cccccceses 1.00% 1.00 1.00% 1.00° 1.00 
Prime Commercial Paper, 4-to-6 months, N. Y. City (prevailing rate) ecccceoe w%-8, % %—%& « 4 ~%&% ¢ &%-% % %& 
Business Failures (Dun & Bradstreet, number)............... oe. eee Seueesee 










BANKING (Millions of dollars) 











Demand Deposits Adjusted, reporting member banks.............+ss0eese888 19,655 19,465 19,251 18,567 16,619 
Total Loans and Investments, reporting member banks.............+-++> ee0e 23,589 23,466 23,398 22,563 21,808 
Commercial and Agricultural Loans, reporting member banks..............+++ 4,430 4,393 4,379 4,286 3,858 
Seourttles Leama, reporting ancenber tamlks.......cccccccsccccs cccscessceees 1,093 1,104 1,101 1,049 1,227 
U. S. Gov’t and Gov’t Guaranteed Obligations Held, seperting ‘eunier ‘tenho. 11,408 11,317 11,310 10,798 10,303 
Other Securities Held, reporting member banks... ......... 2.065500 sseeeeeee 3,528 3,518 3,482 3,342 3,381 
Excess Reserves, all member banks (Wednesday series). ..........6+seee0055 6,050 5,950 5,594 5,509 3.998 
Total Federal Reserve Credit Outstanding (Wednesday series). ...........++-- 2,514 2,500 2,520 2,817 2,591 









STOCK MARKET (Average for the week) 







50 Industrials, Price Index (Standard Statistics). ................sseeeceeees 117.6 119.1 117.4 126.8 105.8 
20 Railroads, Price Index (Standard Statistics)...... Secewe cesecese cece 30.8 31.1 30.6 35.4 25.6 
28 Utilities, Price Index (Standard Statiotics) .......ccccscccccccccccccceses 67.7 68.9 67.9 69.7 62.5 
> meee, Pees Bates Gees BR c occ ccc ccoce ceseeccsocecceceses 96.2 97.5 96.1 103.5 86.4 
Volume of Trading, N. Y. Stock Exchange (daily average, 1,000 shares)....... 1,033 1,069 751 1,148 451 





* Preliminary, week ended April 20th. t Revised. § Date for “Latest Week” on each series on request 
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Back of the good service which your Bell 
Telephone Company gives you is the 
equipment you use. This is Western Elec- 
tric’s responsibility, as it has been for 
nearly sixty years. 

It is a many-sided activity which calls 
for experience in management, extensive 
resources in manufacturing, purchasing 
and distributing, a large staff of engineers 


MAKING TOOLS TO MAKE TELEPHONES MAKING TELEPHONES 


Busines w eek {pr 


Your voice... with CARE 


When you send your 
voice by telephone, it 


arrives in perfect shape 


IT's TOM 
| KNOW 
THAT VOICE 


and technicians and thousands of skill 
men and women trained in the making 
of no less than 43,000 items of telephone 
apparatus. 


Thus Western Electric helps your tele 


phone company to handle ‘‘Your Voice 
with Care”? and to provide a service 


which is the best and most economical 
in the world. 


MAKING SWITCHBOARDS - 
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THE BUSINESS OUTLOOK 


Recession appears to have reached its “logical 


stopping place,”’ and trend from current index level of 


105 is more likely to be up than down. Keep an eye on 


commodity prices for day-to-day guidance. 


For FIVE WEEKS the Business 
Week Index has held within a one-point 
range on either side of 105. On March 
28. the Index registered 105.8; by April 
6 it had receded to 104.3; and now it is 
up to 105.2. Thus the evidence accumu- 
lates that the recession which started in 
has run its course. 
{pparently the that 105 

“a logical stopping place for 


wo ild be 
(BW—Deec? 3 has 


NOW, 


December about 


prediction 
19,p1l3) 


decline” 


the 


been justified. 


Upturn in May? 

Yet. no immediate about-face is to be 
As conditions are now, busi- 
16.5% 


And normally 


expected. 


ness is down from its December 
igh of 125.7. 
sharp a drop, a period of eight to twelve 


veeks of stabilization or flattening out 


after so 


to be expected, unless some excep 


and shock 


Possibly during May, as 


mally sharp unexpected 
mes along. 
in 1939, there will be more definite sug- 
gestions of an upturn 

Currently, the most encouraging indi- 
ation of underlying industrial strength 
from the markets. 


Ever since the German march into Scan- 


comes commodity 
dinavia commodity prices have been in 
trend. 
course. 


an upward There have been 
breaks, of Copper, in 
dealings, has been weak; it has dropped 
back from 114¢ to 114¢. And domestic 
buyers show no urgent inclinations to 
l Should _ this 


lay in 
tancy persist, production may have to 


recent 


inventories. hesi- 
be curtailed if above-ground stocks are 
not to become unwieldy 


Spreading Farm Buying 
Copper, the exception 
rather than the rule. Of especial signifi- 
cance, moreover, is the advance in agri- 
iltural Since January, farm 
products had downtrend. 
selling at than $5 a 
hundred-weight, were at their post-de- 
pression lows. But when Danish supplies 
f bacon were cut off from England, hogs 
began going places marketwise (page 
j The price this week got well 
e $6.50—and that means substan- 
vy better buying power in such a 
agricultural section as Iowa, and to 
sser extent in Nebraska and Kansas 
‘egional Outlook, page 14). 


however, is 


prices. 
been in a 


less 


And hogs, 


This advance in agricultural commod- 
ities is of fundamental economic im 
portance. It is often forgotten that dur- 
ing the World War the rise in farm 
prices was one of the chief reasons for 
the general expansion in business. Usu- 
ally, we think of war in its more dra 
matic business implications: Increased 
foreign demand for armaments means in 
creased employment of American work 
ingmen. 
tends to create employment. 


But a rise in farm prices also 


Industrial Implications 


Last year’s cash farm income, includ- 
ing benefit payments, amounted to ap 
proximately $8,500,000,000. This 
cash receipts probably will reach $9,000, 
000,000 at the very least. That indicated 
gain of 6% 
tions. It 


year, 


is rich in industrial implica- 
is characteristic of farmers to 


spend when when the money rolls in 


Indeed, agricultural implement sales are 
ahead of last 
strength in 


already running 15‘ 
And 


not 


vi ar 
continued farm 


only 


prices 
in re ased 
but 
would result in expansion of rural buy 
ing of all types of goods 
well as durable—over 1939, 


would encourage 


acreage and mechanization, also 


non durable as 


dutos and Building 


Things are also looking better on other 
Automobile pro 
last week, 


seasonal ten leney 


fronts than agriculture. 


duction expanded again 


downward 


have 


against a 
Sales of new cars been he 


unusually well and, though 


stocks are by no means light, t 
ness of manufacturers to ke 


duction ~ hedules is somcw h il 
ing. Building, too, continues to 
For the first 


awarded this year are running ahead of 


time, residential contract 
1939, and factory and commercial ) 
still in an uptrend I 


howeve ™ «© 


ing is 
works construction, 
to lag.) 


Thus, one side of the business pict 





IN THE OUTLOOK —FARM PRICES 
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Germany's invasion of Scandinavia 
provided the impetus needed to lift 
farm prices out of an intermittent 
three-month decline (from January 
through March). Indeed, the impe- 
tus was strong enough to lift prices, 
as the chart shows, to a new high 
since the war. Business implications: 


(1) Farm income prospects for the 
current year are substantially im 

proved and (2), as a corollary, sales 
in agricultural areas of both durable 
(automobiles, implements, refrigera- 
tors, etc.) and non-durable (clothing, 
linens, etc.) goods ought to record 
nice gains over 1939. 





14 Busine Ss u ee hk 1 ps 


barely holding around 60 and the re- rather than absolutely bearis 


BY 


aroused no real buying enthusiasm: (b) an 


Automobile 


the 


shapes up rather bullishly: 
farm. auto and building report 


ipward tendency So 


production, farm prospects, and cent price cut { pr20°40,p15) 


trend of commodity prices generally are 
the 


favorable 


textile also are hovering sonable to conelude that wher 


around recent low levels, despite an up 
the stock market 
hot cold 


steel. 


definitely favorable, and building operations 


outlook is 


particularly 


comes from the current le ve 


105 in the Index it is 


hee oming more 


Thhaore 
But 


indicator 


weather en turn in orders: (c) 
On the other 


negative 


with warmer 


hlows intermittently and up than to be down 


But these last 
tiles, the stock 


couraging to construction 
more or less indicators tex day guidance, the t 


The steel 


side, there are 


factors (a) rate has been market—are negative, commodity prices 








The Regional Business Outlook 


Buffalo Albany* 


fj 


ark 
-y See ere 
i-> a, 


a 





New Yorxk—The decline in manufae 
turing in this Reserve district is com 
ing to an end, but commercial activity 
primarily 
and the 


and 


continues in the doldrums 
because of the long winter 


cold Wholesale 


orders spurted when prices advanced 


spring mquiries 


mnvVasion 


week de 


the German 
But this 


mane quieted down 


on the news of 


of Scandinavia 


Manufacturers of spring lines now 
feel that they missed 
market. Little left for 


chandising men’s and women’s coats, 


have their 


time is mer- 
with retail merchants throughout the 
country laying in summer stocks for 
May 


lines, however, has been only 


showings. Buying of summer 
tenta 
move in vol- 


tive and goods won't 


ume until the weather warms up. 


Gains in Buffalo, Syracuse 

In upstate New York, payrolls in 
the and machinery — trades 
shrank in March, but this month 
there were signs of stabilization. The 
Buffalo steel rate has now held for a 
month in the 40° to 50° range, and 
machine 


metal 


steadiness in tool and auto 


supply manufacture have helped to 
cushion the drop in Syracuse. Largest 
first-quarter payroll gains over 1939 
were registered in those two cities 
21% and 25% respectively. The reces- 
sion in shoe and finished textile output 
also seems to be ending. 

New York 
one-fifth of the country’s seagoing for- 
eign trade, is buzzing with an activity 


harbor, which handles 


reminiscent of ‘29, as a result of war 
demands for American machinery and 


Accordingly, sentiment 


raw materials. 
among warehousemen, longshoremen, 
and shippers 
with payrolls. 


has improved—along 


The Regional Outl 


Artantra-—The turn has come in this 


Rese rve district Alabama steel opera- 
of 77% to 


the na 


tions are up from a low 


83°, of capacity (as against 


tional rate of 6007) cotton textile 
mill 
the impetus of gray goods buying in 
New York (BW 


the kraft paper industry is 


sured of capacity output with Seandi 


production is stabilizing under 


1 pr20'40,p14), and 


now nas 


navian shipments cut off 


Power, Steel, Aircraft Plants 
Industrial expansion continues to be 
BW—Mar 


has begun 


Macon, 


be a powerful stimulant 
23°40.pl4). Construction 
on electric power plants at 
Ga... and Mobile, Ala. another is 
projected for Nashville, Tenn. An air- 
craft factory is planned either at Mo- 
hile or at Biloxi, Miss.: 
Orlando, Fla. U.S. Steel is adding to 
its Alabama plants; a Buna synthetic 
rubber mill is Baton 
Rouge, La., a rayon mill at Elizabeth- 
6.000.000 


another at 


going up at 
ton, Tenn., and a news- 
print plant is contemplated for Chat- 
tanooga, Tenn 

As the major distribution center of 
the Atlanta benefited. 
Business gains over 1939- 


district, has 
in trade, in 
construction, in new manufacturing— 
are sharper than elsewhere. Payrolls 
in its shirt, furniture, mattress, shoe 
and other manufacturing plants tend 
to be relatively more stable than with 
semi-finished product industries in the 
Result: retail sales are up 


more than average. 


southeast. 


back agricul- 


has 


The weather has set 
Planting of 


held up, 


major 
the 
retarded 


crops 
mid-April 
freeze damaged truck, 
fruit, and vegetable crops in Alabama, 


ture 


heen and 


and 


Georgia, Mississippi, and Tennessee. 


k surveys each week three of the twelve 


business 


z Konsas City 
Wichita® 


Sanic Fe*. KLA - 
j | Oklahoma ity 
j j wit 


fs 


Kansas Crry—The rise in farm p 
the 


has 


result of German invasion 


Scandinavia imparted an 
needed lift to 


cash receipts have heen augmentes: 


sentiment. Imm 
heavy sales of wheat withdraw? 
government seal as farmers rush 
take their profits before the loan 
turity date on April 30. (The pric 
higher 


currently one-quarter 


ting 


was during the marke SCUSO! 
vear 

More important for the longer t 
are the advances in beef, pork 
butter Livestock products 
vide more than 50° of the total fa 


and 
income here; larger exports (page 37 
now that Britain has beet 
off from Danish supplies, may he 
offset losses on the winter wheat cr 


Cireat 


Wheat Income Down 


Despite 
half the wheat planted in the fal 


recent rains, only aby 


expected to come through. Gover 


ment returns on Insurance an 


substitute crops 


crop 
corn, oats, sorghums 
wheat 


planted on  plowed-under 


land will offer some compensation but 
even so, spendable cash income fron 
this source is apt to be off about 5' 
from last year 
Retail trade, as well as crops, | 

been held back by recent cold. As 
result, merchants have been cautio 
Higher 


however, “loosened things up.” 


on inventories. farm prices 


Though income prospects are 
considerably from what they were sev 
eral months ago—because of the price 


this 


dow nh as one 


cannot very well be set 


of the 


Several bad drought 


rise 
more prosperous 
marketing areas 
vears have sapped the district’s re 


serve buying power. 


areas of the country. 
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Trust Drive Enters Crucial Phase 


Arnold’s program depends on Supreme Court's 
oil and hosiery decisions. Meanwhile, he pushes attack 


on movie producer-distributors and seeks gas inquiry. 


W,suineton (Business Week Bureau tors is schedul 
\\ the Supreme Court's decisions in York 
e Madison oil and Apex hosiery cases 4 With Thurman Arnold 


soon, the Administration’s ant a Senate Judiciary subcommit 


lrive is approaching a climax. Vi ing consideration to recom 


or defeat for the government will comprehensive senate Investig 


' 


widespread effects. If the court monopoly im the distribution 








s that, as alleged, the fixing and rais gas, another angle in the five 
f the spot market tank car prices trust action agaimst Columb 


gasoline in the Mid-West was an un Electric Corp 


nable restraint of trade under the 3) Ben Gold and other offi 
man Act, the Department of Justice the International Fur Workers’ 

ring a suit, in the wind for some C.L.O.) were sentenced to short 

vast, to divorce the major oil com terms April 20 for conspiracy to viola 


es from their marketing operations the Sherman Act bv organizing a mono} 


er antitrust suits neluding one oly in the fur industry 


ng the curtailment of cotton 4) A consent decree 


cloth output in order to raise trust case against the 
s, according to the Department of writer companies prohibits agreemet 
tice) will be pushed > court holds hx prices, trade-in allowances or 
the restraint of track harged to the counts: blocks new mergers 
mpanies Was reasonabl Thurman (5) Manufacturers producing 65 of 
iid’s antitrust drive will be . the output of corr igated fiberboard ship 
it will look like a flat tire ping containers will refrain from price 
the court holds in the Apex hosiery fixing, production restriction and other 


that the antitrust laws ipply t practices set out in a consent decree 


mions, Arnold’s round . 
Consent Decree Likely 


trades unions will become an 


nye 
more lively performance. Recovery Thurman Arnold mace 


DV an emplover indier the appearances in fis renewed att 


law and other subsidiatr ques the “big eight’ producer 
broad importance are ; tors—the first in Judge Knox's 
New York last week in an attem; 
the meantime, the antitri itus range a speedy trial, the second wl 
features these new developments testified this week before a Senate 


lrial of the governn nt’s charges cMmry subcommitt 


a I support 


the big movie producer-distribu- lation that would requir 


ances 
opinion af 


this i} 


litional thea 


Short of 


International from Harris & Ewit 
future of the antitrust drive are (seated) Associate Justices Rob- 


on the Supre hie ( ourt deci- erts and Ve Ri ynolds, Chie | Justice 
in the Madison oul and Apex Huahe ¢. Associates Stone and Black ' ‘ 

; tions and ! 
Here. in the first picture of the Standing Associctes Douglas, Reed. ' 


ousiv is to 


| ' 
oes 





since Frank Murphy joined tt, Frankfurte r, and Murphy. This concert 
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all the defendants as most of its money 
is made out of its theater business. The 
“oomph” of the proposed consent decree 
is its provision for arbitrating claims of 
an independent owner that a distributing 
company is discriminating against him 
in favor of a competing circuit theater. 

The theater divorcement bill is spon- 
sored by Senator Neely, whose previous 
bill to prohibit blind selling and block- 
booking of films has twice passed the 
Senate but is stuck in the House Inter- 
state Commerce Committee, of which 
Rep. Clarence Lea of California is chair- 
man. Backing the play of the independ- 
ent theater owners’ organization, the Al- 
lied States Association of Motion Picture 
Exhibitors, Arnold asserted that the 
movies were controlled from the raw 
material to the consumer by a vertical 
cartel similar to the cartels set up by 


Hitler. 


Favors Monopoly Probe 


Thurman Arnold plumped for an in- 
vestigation by the Senate Judiciary 
Committee into possible monopoly in 
the distribution of natural gas, with a 
concurrent investigation of his own han- 
dling of the Columbia Gas & Electric 
Corp. case when former Senator Bulkley 
of Ohio, now counsel for the Missouri- 
Kansas Pipe Line Co., declared that con- 
duct of the case had been improper, 
reprehensible, and unlawful 

Arnold said he heartily favored a reso- 
lution by Senator Nye, calling for an 
airing of the natural gas situation, but 
strongly resented Bulkley’s charges. He 
defended the consent decree accepted by 
the Department of Justice in the Colum- 
bia case and said the trouble was that 
Bulkley, the city of Detroit, and others 
“want us to regulate the natural gas 
business, which we haven't the power to 
do.”” Subcommittee hearings will be re- 
sumed after present court proceedings in 
the U. S. district court in Delaware are 
over. 


Helpful to Trade Groups 


In announcing the terms of the consent 
decree in the container case, Arnold took 
occasion to declare that the Justice De- 
partment did not intend any condemna- 
tion of legitimate trade association activi- 
ties. He expressed the belief that the de- 
cree would be helpful to such associations 
in defining the area for lawful action. 
Prohibited practices include limiting pro- 
duction to predetermined quotas, taking 
part in any plan for prorationing busi- 
ness and other practices in order to 
secure adherence to such quotas, allocat- 
ing marketing territories, fixing or main- 
taining prices and utilizing various de- 
vices to that end. 

The consent decree in the typewriter 
case not only prohibits agreement on 
prices, trade-in allowances, or discounts, 
but seeks to arrest further concentration 
of the industry by preventing mergers 
among the defendants--Underwood Elli- 


ott Fisher companies of Delaware and 
New Jersey, Royal Typewriter, Reming- 
ton-Rand, L. C. Smith & Corona Type- 
writers—except on direction of the court. 

The decree requires elimination of the 
“population discount” system by which 
large users of typewriters have been able 
to buy one machine for less money than 
a smaller user has had to pay per type- 
writer for a substantial number. 

{ significant incident in the fur work- 
ers’ case indicates that the zeal of prose- 
cutors in antitrust cases is a factor to be 
reckoned with. Berkeley W. Henderson, 
assistant to the Attorney General, was 
chided by Federal Judge Bondy for re- 
marking that “Gold and other defend- 
ants are well-known who 
represent things we do not want in the 
American labor movement.” Arnold, who 
was present in the court room, also ob- 
jected to Henderson’s statement. 


communists 


San Francisco Loses 


Hetch Hetchy decision, void- 
ing power sale contract, will mean 
tax boost, if enforced now. 


Tue Unitep States Supreme Court has 
placed San Francisco in a predicament, 
and given the city’s business men some- 
thing to worry about. The court held on 
Monday that the city’s contract for sale 
of Hetch Hetchy power to Pacific Gas & 
Electric Co. is in violation of the 1913 
Raker Act. 

The Hetch Hetchy system includes a 
series of mountain reservoirs in the Sierra 
and nearly 100 miles of pipeline bring- 
ing water across the San Joaquin valley 
and across San Francisco Bay to the city. 

If the court’s decision is to be enforced 
immediately, it will mean an increase in 
the tax rate, since the city has been re- 
ceiving $2,200,000 a year from the sale of 
power through the utility company. 

City Attorney John J. O’Toole an- 
nounced that the city would ask for time 
in which to comply with the decision. 
Enforcement is up to Federal Judge 
Michael J. Roche, in whose court the 
case originated early in 1938. It was 
Roche who first held that the agency 
contract violated the act. 


Tactics the City May Use 

Three possible outs confront the city: 

(1) It may try to get Congress to 
amend the Raker Act, although chances 
of success are held slight. 

(2) It may buy the San Francisco 
distribution system of the utility, al- 
though the city’s voters have rejected 
the proposal seven times in the last 13 
years. The last time was in May, 1939, 
by a vote of 130,000 to 43,000. 

(3) It may draft a new contract with 
the utility. City attorneys have already 
prepared several which they believe com- 
ply with federal law while permitting the 
utility to distribute the city’s power as 
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union air terminal 
construction at 42nd St. and 
Ave. in New York City, deck 


framework in bunting this we: 


The neu 


Mayor La Guardia laid the c: 
stone. Directly across the 

from the Grand Central railroa 
tion, the will 


ticket office and general hea 


terminal serve 


ters for five competing airlines 





now. The strategy would be to test 


contracts one at a time throug 
courts until Harold Ickes, who inst 
the present action against the city 
longer in a position to press the 
The Raker Act is the one w 
Congress specihe 
rights in Yosemite National Par 
Stanislaus National Forest (BW—A 


"38,p51) . 


gave the city 


Fair Streamliner 

A NEW STREAMLINER, the “Treasure 
Island Special,” will take the 
June 19 for fast luxury travel between 
Chicago and San Francisco on the Over- 
land route. The gray, nine-car all-Pul 
man train will be jointly operated by t) 
Chicago & North Western, Union Pa 
and Southern Pacific railroads. 

Schedule of the new addition t 
streamliner fleet calls for a round 
every six days and its trips will be s! 
gered with those of its sister trains 
“City of San Francisco” and the “F: 
Niner,” thus providing fast servi 
the C.&N.W.-U.P.-S.P. combination « 
other day. 

To be used to promote travel t 
San Francisco Fair this 
streamliner’s equipment will includ 
lightweight Pullman sleepers (room - 
only), a diner, lounge-observation-s 


rails o1 


summer 


ing car, and a baggage car. 
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ysed for strategic purposes. 





Wen THE Securities and Exchange Com- 
ission drafted its rules governing the so- 


citation of proxies, it embodied some 







retty specific points for protection of 
nority stockholders. Heretofore these 
les have been invoked on a couple of 
casions in “nuisance” actions. Rarely 
we they been trotted out in what ap- 
eared to be a conscientious stockholders’ 
mtroversy. Over the next couple of 
inths, however, they’re due for a work- 
t. Two Massachusetts-type investment 
sts disapprove of the proposed absorp- 
, of Atlas Corp.’s liquid assets by 
rtiss-Wright Corp. They have asked 
rtiss-Wright, in its proxy notice, to 
stockholders of a resolution which 
trusts will bring forward in opposi- 
n at the special meeting to be called 
rtly. They ask, moreover, that the 
roxy form make it possible for the 
«kholder to register how he wants to 
te on the resolution in question. 
Strategy involved really is very simple, 
en though it isn’t widely understood. 
SEC says the management, in its proxy 
tice, must tell stockholders what is 
come up at the meeting. If the man- 
gement does not know that some party is 






























Move to Clip Atlas’ Wings 


Opposition to Floyd Odlum’s plan for merger 
with Curtiss-Wright shows how SEC’s proxy rules can be 


going to present a controversial matter, 
then obviously no mention can be made 
of it. However, if that party puts the 
management on notice, previous rulings 
indicate that the commission will require 
the proxy form so to state; the mere fact 
that the management didn’t bring the 
matter up doesn’t satisfy the SEC as 
grounds for omission. 


The Managements’ Argument 


This turn of events puts a new face on 
the merger of Atlas and Curtiss-Wright. 
When it was first announced (BW—Mar 
23°40,p16) , the plan to consolidate invest- 
ment trust assets with the manufacturing 
establishment of a major aircraft com- 
pany seemed heterodox if not actually a 
little funny. But the managements had 
an interesting case to present. 

They pointed out that Curtiss-Wright 
would get about $36,500,000 in cash and 
marketable securities. This ready money 
was calculated to come in pretty handy 
at a time of booming aircraft business 
(Curtiss had more than $144,000,000 in 
orders on its books as of Mar. 8 and un- 
doubtedly has further increased the huge 
backlog since that date). The directors of 












both companies said they had approved 
the merger and Curtiss was preparing to 
submit the plan to stockholders 


However. the two investment trusts n 


question didn’t wait for it to be sub 
mitted Massachusetts Investors Trust 
announced that it held 21.700 shares of 
the aircraft company’s Class A stock, and 
Supervised Shares, Inc., acted as a hold 
of 4,000 of the A shares, Said they: “We 
do not believe the company is in need of 
any permanent financing and we turt 
believe that if any new securities are 

be issued thev should first be offered t 
stockholders 


Unnecessary, Critics Say 


With that, thev launched into detail 


criticisms In view of the company 
cash position and earnings it had « 
rent assets of more than 850.000.0000 on 
Dec. 31) they argue that it doesn't need 


the liquid assets of Atlas. Moreover, thes 


figure that Curtiss offering stocks 
worth more than $45.000.000 for assets 
valued at less than 837,000,000, The 


insist Atlas Corp *s common sto« kholade rs 


are receiving Curtiss shares with a mar 


ket value of more than $10 at a price 
of $7.25 (another method of figuring 
makes the price close r to $8.50) They as 


; 


sert the earnings accruing to Curtiss 
Wright stockholders are diluted and that, 
if any body is to get bargain stock, it 
should be the stockholder 

On the somewhat more technical side, 


company’s 


they hold that a cumulative prior divi 
dend is being substituted for one which 
that, 


is non-cumulative and moreover 


the new cumulative dividend is somewhat 








The Canalization of the Upper Mississippi 
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When the on ; - 5 : re _ Engineering News Reeord 
hen gates on Dam 24 at Clarksville, Mo (left, dams built at the Twin Cities for navigation purposes 
above) were lowered last month, the 9-ft. canalization by the federal government, before Congressional ap- 
| the upper Mississippi River was completed. The proval of the present project. The 26 dams, about 26 
: hannel depth from the mouth of the Missouri to Min- miles apart, were constructed at a cost of $170,000,000. 





eapolis—a distance of 658 miles—is now controlled by Traffic on the developed section of the river, still in- 
series of 26 dams with locks; including Keokuk Dam, 


ompleted in 1913 as a private power project; and two 





creasing, went from approrimately 1,544,000 tons in 


1935 to 






2,599 000 tons in 1938 
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larger: that Curtiss-Wright will have in 
creased its capitalization permanently to 
finance a war expansion which may be 
temporary; that Curtiss-Wright’s Class A 
stock gives up part of its present priority 
as to dividends, and that this 


disenfranchised of its right to block cer 


issue is 


tain things such as an increase in capital 
one-third of the <A 


shares oppose such action 


ization whenever 

This last-mentioned fact the right of 
one-third of the Class A shares to block 
an increase in capitalization—might 
prove vital in the present case if impor 
tant opposition to the merger plan is 


How 


ever, as yet there is no organized protest 


mobilized among the A_ holders 
such as is typified by a stockholders’ pro- 


Nevertheless, Wall 


Street rumor mills are humming with the 


tective committee 
story that the merger plan is definitely 


unpalatable to some of the Curtiss 
Wright operating personnel despite its 


approval by directors 


Not His Usual Pattern 


Moreover, Wall Street is interested in 
the controversy from an academic point 
of view. The rise of Floyd Odlum, presi 
dent of Atlas, not only has been fabulous 
but has been accomplished almost en 
tirely during the depression. Time after 
time, he offered Atlas securities for those 
of other trusts. Not 
quently he encountered minority opposi 
tion but the record speaks for itself—he 
took over no fewer than 20 trusts be 
tween 1930 and 1935. And now 
the same Floyd Odlum once again meet 


investment infre 


here is 


ing minority opposition, and in a transac- 
reverse of his 
usual pattern Atlas is un- 
dertaking to sell 60° of its assets instead 


tion almost exactly the 
one in which 


of buying someone else’s. 


Not how immigrants can get into 
America, but how they can get along 


here after they arrive—that's the job 
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Refugees Build U. S. Industrie- 


Survey by agency directing assimilation wre; 


planned program reveals manufacture of many 


items. 


formerly imported. Jobs created for American worker, 


month of a 
kind 


been 


COMPLETION | this 
to determine what 


Wits 
sample survey 
of new business enterprises has 
started in the U 
a unique institution reviews its record. 
That National Refugee 
Service, Inc., a private estab- 
lished to effect the absorption of a new 


S. by European refugees, 


institution is 
agency 


immigrant group into American life on 
the basis of a planned program. 
N.RS 


over 20,000 persons a year W ho are fleeing 


is geared to resettle in America 


war and persecution in topsy-turvy 
Europe. It was incorporated as recently 
as July 1, 1939 to serve as an adminis 
trative body for a refugee aid 
groups, which worked loosely together in 
the now defunct National Coordinating 
Committee for Aid to Refugees and Emi 
grants Coming from Germany, founded 
in 1934. It actually represents the latest 
form in an organized development which 


Hitler 


dozen 


when came to power in 


began 
1933 

Denominational 
with the refugee problem found it neces- 


to combine their efforts in the in- 


organizations coping 
sary 
terest of efficiency; hence the Coordinat- 
ing Committee. When Austria, Czecho- 
Poland as 


became refugee sources, National 


slovakia, and well as Ger 
many 
Refugee Service was formed to provide a 


single clearing-house agency. 


“ ‘ Metropolitan 
of National Refugee Service. Above, 
the N.R.S. intake department—im- 


migrants waiting for aid. 


N.R.S. is organized to han 
month. A 
arrival of a family of four o1 


“cases” a “case” 

with no place to go from the | 
may be finding a job for a dist 
research chemist who has be: 
from his European laboratory b 
bombers. Sometimes it means 
site for a factory which will ma 
mechanical toys under an int 


patent held by a refugee 


Help for Newcomers 


While 50° of the immigrant 
by N.R.S. are not active job-se« 
cause they have resources of 
or friends and relatives to a 
N.R.S. undertakes to teach 
and find jobs for 500 refugees 
in New York City alone. It pla 
any unskilled workers, except in 
service; most of its placements a: 
skilled technicians. 

With 


States limited by strict quotas 


immigration into th 
work is pointed not on getting p 
but on helping them after the) 
To this end it has in New York 
time staff of 469, plus 75 volunt 
cause it is sensitive to the ticklis 
lem raised by headlined immig 
a land in which opportunities 
peop 


ready too few to many 


pursues an unpublicized progr 
signed to adjust the foreigner ra 
the American social pattern a 
him our language, and to give hir 
self-s 

through job placement in non- 
tive fields. 
N.RS., 


tacks on “refugee invasion,” m¢ 


more rapidly, economic 


Non-competitive jo 
with an ear to the freq 
for which there is not an a 
American labor supply and empl 
in new founded by 

capital. Therefore, two important 
ments of N.R.S. are 


“cultural activi 


industries 


“employment 


; 


retraining,” and 


They Become Self-Supporting 
An immigrant may not become 
lic charge under penalty of being s 
back to the 
another important function of N.R 


country of his orig 


providing maintenance for those 
tunates bringing no capital wit! 
Some 2,400 cases a month requ 
type of help. N.R.S. reports that 
40° are self-supporting in 90 days « 
and that 80% of the indigent req 
relief within six of entry 
Perhaps the most dramatic asp 


months 
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Imagine! Getting paid 







to operate that new 


MODEL M CUSHIONED-TOUCH 


COMPTOMETER 


























NEW FEATURES oF THE MODEL 
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SOFT as a cushion—quick 
as a flash —is the key- snow! 
stroke of the new Model 
M Cushioned-Touch 


Comptometer! Small won- 








absorbing 
der operators are so en- 


| thusiastic about this newest 





| model Comptometer! 


= 














QUIET as a rabbit in the 
The mechanism of 
the new Model M Compt- 
ometer “floats” on shock- 
rubber mount- 
ings inside the case. Re- 
duced noise means less fa- 


tigue, greater production. 






One-hand Subtraction 
Improved decimal 
pointers 







For greater quiet: 

Mechanism 
floated in 
rubber 

Scientific sound. 
Proofing 

















Many of the improvements incorpo- 
rated in the new Model M Comptometer 
(such as no-glare answer dials and scien- 
tific soundproofing) will be fully ap- 
preciated only by those who operate it. 

Yet because these fatigue-reducing 
improvements will result in more figure 
work handled in less time at lower cost, 
they will give the familiar phrase, 
“Comptometer Economy,” an even 
sweeter ring to executive ears! 

And back of all the new features of 
this Cushioned-T ouch Comptometer are 
the fundamental Comptometer advan- 
tages: remarkable speed, Controlled- 
Key accuracy, adaptability and sturdy 
construction. 

For ademonstration of the new Model 
M Comptometer (in your own office, on 
your own figure work), telephone your 
local Comptometer office —or write 
to Felt & Tarrant Mfg. Co., 1733 N. 
Paulina Street, Chicago, III. 






























‘s M CUSHIONED-TO 
PY . COMPTOMETER -_ 
. or fast 

n4ey0l A easier operation: _ improved 
: ~ 4 punter key-stroke epearanese 
4 exible keyboard Co lever built in. 


New color 
and mod 
Simplified lines to ho 
Monize with modern 
Office interiors 
For minimized eye-strain: 
No-glare answer diais 
Larger, more legible 
answer Numerals 
Restful grey-green color 
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DELIVER IT TOMORROW 
..via ERIE 


@ When the sale hinges on 
rapid delivery...call the Erie 
Agent. You can park your wor- 


ries with him! 


From your shipping room to 
the consignee’s receiving room, 
on less-than-carload freight, 
Erie takes full charge. Pick-up 
and delivery, streamlined 
freight handling methods, fast 
schedules...everything that 
makes for speed is part of Erie 
service. That's why you'll find 
“via Erie” the best way to ship 
when saving time means saving 
money! Next time a customer 
stipulates “delivery tomorrow” 


..- call the Erie Agent. 


YOUR HOME 
ON THE RAILS BETWEEN 

New York, Binghamton, Elmira, Buf- 
falo, Youngstown, Akron, and Chicago. 
Enjoy a smoother ride over the well- 
cared-for tracks of the Erie. Modern 

air-conditioned equipment. Deli- 

cious priced - right meals. 


RAILROAD 
SYSTEM 


N.R.S.’s job is that called “resettlement.” 
Because immigrants incline to 
in New York, forming a city 
city, thus preserving their old-world pat 
N.RSS 


other cities and towns where they 


within a 


terns, is anxious to get them into 
will 
not be mnsulated against American folk- 
Ways 

750 local committees in 


There are 


as many cities whose task it is to make 
homes for refugees in their communities. 
Last vear N.R-S. resettled 2,600 families 
is resettling 350 a 
make it 500 a 
month before the vear is over 

The N.RS 


600,000 last vear. The money comes from 


in this way, now it 


month and expects to 


over-all budget was 82,- 


contributions. 


They Head Up the Service 


Prof 


bia University 


Joseph Chamberlain of Colum- 
Law School is chairman 
of the corporation’s board, and William 
Rosenwald, son of the late Julius Rosen- 
wald, is president Executive director is 
voung, dynamic William Haber, on leave 
from his professorship in economics at 
the University of Michigan’s Graduate 
School. Haber has had extensive experi- 
ence in personnel work and was formerly 
labor manager for Hart, Schaffner. and 
Marx. In 1934-1937 he served as Michi 
gan’s state relief administrator and as a 
the 


Compensation Commission. 


member of state’s Unemployment 
The sample survey just completed un- 
der his direction examined 303 business 


enterprises initiated by recent refugees 
Capital investments of over $50,000 were 
made in five of the enterprises, while 29 
represented a total 
$10,000 and $50,000, Annual production 
was $10,000 or less in 22 cases, between 
$10,000 and 850,000 in 36 
more than $50,000 in 20 
ments reported annual production in ex- 
cess of $200,000. 
N.R.S.’s 
ode 


carefully emphasises the fact that 75% 


investment between 


and 


cases, 


Four establish- 


comments on its sampling 
of the workers employed by the refugee 
that all 
have had to purchase American machin- 


businesses are Americans, and 


ery or raw materials, and are making 


available through domestic production’ 


many goods and services which previ- 
ously had to be imported. 
Enriching Their New Country 


Typical of the 
which formerly had to be imported in 


industries’ products 
whole or in part are: filtermass for brew- 
ing. a novel formula for treating wood to 
be used in smoking meat products, a 
patented textile printing process, water 
plastic paint in powder form, a photo- 
chemical process for glass printing, a 
photo-electric light meter and electronic 
timer, a patented flint-making process, 
\ustrian ski equipment, a patented oxy- 
gen shaving process, a patented chair 
machine, 
hot wax 


carbonizing process, and German photo 


spring, a portable engraving 


synthetic resin products, a 


‘ olonize 
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“Building Americ 


Between 2.000 and 3.000 « 
U.S. 
gather in Washington next 
the Chamber's 
29-May 


son Carey, Jr (abou eC) is to 


Chamber of Comn 
28th annua 
April President 
proceedings with a speech « 
America,” general theme of t 
ing. Though the emphas 

on internal problems and 

for expanding industrial a 
discussion of the economia 

the war on the U.S. will ha 


portant place on the prog 





graphic devices. One large firn 
rious German patents on mach 
ufacture 

The 


will form part of a comprehens 


survey is only a samp 


which is designed to collect 
statistics on refugee finance, in 


and employment. 


Car Awaits, on May | 
Train-auto service will mean 


money saving to traveling busines 
men, railroads declare. 


Tue PUBLICIZED train-a 


ice—whereby 


WIDELY 
railroad passengs 
have rented cars awaiting them 
destination—will go into actual op 
next week on May 1. Eleven west: 
roads have signed contracts with R 
Extension Service, Inc., which ca 
maximum of 2,000 new cars to 
passengers arriving in 150 key cit 
Eastern 


train-auto 


states. railroads also 


begin service on the 
the month in connection with 
tral Passenger Association and the 
ican Drivurself Association (BV 
104 ips). 

Basic 


rates for the auto service 
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What Every Metropolitan Policyholder 
Should Know about his Company 


Metropolitan presents its Business Report for the year ending December 31, 1939. (In accordance with 
the Annual Statement filed with the New York State Insurance Department.) 


ASSETS WHICH ASSURE FULFILLMENT OF OBLIGATIONS 


National Government Securities 
U. S. Government . $948,082,869.84 
Canadian Government 67,856,044.76 


Other Bonds... .. 
U. S. State & Municipa 
Canadian Provincial & 
Municipal . 
Railroad 
Public Utilities . 
Industrial & Miscellaneous 
i. a Wok 
All but $22,561.13 are Preferred or Guaranteed 
Mortgage Loans on Real Estate 
Es « « 8 «@ 


110,055,727.87 


103,823,959.75 
573,665,903.43 
689,740,113.65 
405,093,316.15 


76,890,988.22 
876,767,661.85 


$1,015,938,914.60 


1,882,379,020.85 


86,624,833.01 


953,658,650.07 


OBLIGATIONS TO POLICYHOLDERS, BENEFICIARIES, AND OTHERS 


Policy Reserves required by law 
Amount which, with interest and future 
miums, will assure payment of policy claims 
Dividends to Policyholders . 


Set aside for payment during the year 1940 


pre 


Reserve for Future Payments on Supplemen- 
tary Contracts 
Held for Claims . 
Including claims awaiting completion of proof 
and estimated amount of unreported claims 
Other Policy Obligations 
Including reserves for Accident and Health In 
surance, dividends left with Company, pre 
miums paid in advance, etc 


$4.493,.833.205.00 


999 638.00 


986,146.83 


931.579.79 


377,943.67 


Other property 


Loans on Policies 515,495,459.26 Miscellaneous Liabilities 7,140,101.00 
Liabilities not included above, 


Real Estate Owned . ae an 407,215,594.74 
Includes real estate for Company use, and hous- due or accrued, special reserves, etc 
—— TOTAL OBLIGATIONS 268.614.29 
i. st & os» ©, < gy 
Surplus 717,566.80 
Premiums Outstanding and Deferred iin <anien ws 
interest Due and Accrued, etc. against contingencies which cannot be foreseen 


such as taxes 


132,667,027.52 
87,666,343.58 
60,340,337.46 


a margin of safety, a cushion 





TOTAL $5,141,986,181.09 TOTAL . $5,141,986,181.09 


NOTE — Assets carried at $221,390,536.99 in the above statement are deposited with various public officials under requirements 


of law or regulatory authority. Canadian business embraced in this statement is reported on basis of par of exchange 


TEN YEARS OF PROGRESS 
Highlights of Metropolitan's growth and stability over the past decade 
After fulfilling all its contractual obligations (including payment of over 


$4,260,000,000 to policyholders and beneficiaries) over the 10-year period 
of adverse economic conditions from 1929 through 1939, Metropolitan 


Insurance in Force 


Life Insurance 
1929 . . $17,933,000,000 
1939 . . $23,193,000,000 
Accident & Health Insurance 


- 1. ... added to its contingency reserve, or 
Weekly Indemnity & y 


surplus, as an extra safety factor, more than $132,000,000 


$19,894,000 2... . strengthened the basis of its policy 

reserves to the extent of . 45,000,000 
3.... made expenditures to improve prop- 

erties acquired through foreclosure, with- 


1929 . . . $2,659,000,000 out increasing their valuation 


1939 .. . $4,493,000,000 
Funds held, as required by 
law, to assure payments to 
policyholders 


4.... reduced the valuation of securities 
and real estate as carried on its books, by 
more than . 


v1 
mean 

. 216,000,000 
Siness 


Payments 5....expended on health and welfare 


work for policyholders more than . 58,000,000 


6. YET, over this same 10-year period, and $ 476,000,000 


in addition to the above, Metropolitan also 
paid or credited to its policyholders almost 
one billion dollars in dividends 


ue «6 © © « 


1929... . $335,000,000 
1939... . . $604,000,000 
Funds paid or credited to 
policyholders and their ben- 
eficiaries. 


992,000,000 


$1,468,000,000 


( 


1929 





1939 





Metropolitan Life Insurance Company 


COMPANY) 
Leroy A. LINCOLN, President 


A MUTUAL 
FREDERICK H. ECKER, Chairman of the Board 
1 Madison Avenue, New York, N. Y. 
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west will range from 8¢ per 
minimum of 10 miles per |} 
charge of 64¢ per mile for a n 
1,000 miles per week. This inc! 


line, oil, maintenance, and insur 


Railroads’ Sales Talk 


The railroads, in going aft 
auto travel with the new plan, { 
passengers will make substant 
savings by availing themsel\ 


2 eS Re ‘rvice ~ . >» ets sties 
r be u ? , J service. Some of the stati 


’ they hope to lure traveling bus 
away from the highways 


‘ 7 = m 
x # iy from the highwa: 
i ‘ For a trip between two cit 
| ee 
A llc . central states, 400 miles apart 
trip, first-class fare is $18, p Run-Dow 


lower berth, round trip. The tr Oaklanc 


yA wu the trip overnight in eacl 
therefore travelers under su 
would have to buy only thr 
away from home—cost about § 
averages The use of a train-auto serv 
Ua noce nt & inte 


100 miles at destination costs * 


na makes the whole trip cost $338.71 


more, it takes only one business 


Learn what YOU are wasting ... and what i :ailroa 


Expense for the same trip Dy 


Iron Fireman can Saye —*°" instance, Bowser Pump of Fort | pile would be from 843 (if the 
Wavne, i i $5: is fi { 


Indiana, is saving $5300 a age is figured at 4¢ a mile 


Says the authoritative McGraw-Hill year on fuel costs, and earning a mileage is figured at 6¢ a mile 
. a ° ° . i ing AS bus SS 

magazine Factory Management & Main- 76% return on its investment in Iron taking at lea t two bu _ 

half-day going, two half-days 


tenance: ““Industry’s total billfor power Fireman stokers. Authorize us to make 
and one half-day returning 


and fuel is about $1,500,000,000 per an lron Fireman Engineering Survey That’s the railroads’ argument 
vear. Reputable engineers estimate that of Steam Costs: no obligation to you. Lines offering the service t 
approximately 35% of this expendi- We will work with your own en- sengers: the Burlington; Chicag 
ern Illinois; Chicago, Milwaukee 
. . : & Pacific; Chicago & North West 
Find out whether you are wasting . . . and will prepare for you an : 

na fate cago, St. Paul, Minneapolis & © 

one out of every three dollars spent engineering report containing full facts Great Northern: Plinois Central: X 


ture is wasted.” gineer, consulting engineer or fireman 


on fuel. Learn how [ron Fireman and figures on what [ron Fireman ern Pacific: Rock Island; Santa | 
users are getting more B.t.u.’s firing can accomplish in your Union Pacific Realistic 
per fuel dollar by burning lower . present boiler plant. Write, or At the 
cost fuel at high efficiencies. ears; simply mail the coupon. rope: 


Saving a Neighborhood 
' i k RO N FI i t Mi A N Oakland-Kenwood group in 
Chicago is showing how to keep 


in-city property from declining. 
Automatic Coal Stokers —" 


Prize EXAMPLE of what neighb 
pride, helped on by intelligent 





and political know-how, can do 
an old neighborhood desirable 
wood, five miles south of Chicag 
\ mile long and a mile wide excep 
Lake Michigan narrows it, Kenvw 
tains a population comparable 
spectable prosperity with mu 
North Side’s Gold Coast. But 
getting dirty fingernails after 
ner of close-in city sections, Ken 
Three Iron Fireman stokers installed in | , ° 
central heating plant of Greendale Federa comes better-groomed vear after 
Housing Project near Milwaukee, Wis Largely responsible for its regu 
oa eS ee ee icuring is the Oakland-Kenwood 
ring boilers up to ~) h.p.; multiple e 3 

installations for larger loads | erty Owners Association, headed 


. Sra, egttomaes shot real estate man Newton 4 
Inow Fimeman Manvractvamc Co., Portland, Oregon: Cleveland: Toronto . , 
Mail to 3363 West 106th Street, Cleveland, Ohio president of the National Associa 


Send free copy of “Modernize, Economize, Iron-Firemanize,” showing | Real Estate Boards and himself 
how Iron Fireman cuts costs, improves heating and steam production one: > 
) See us about making, without obligation to us, an wood resident The O-K asso 
: ’ 
Engineering Survey of our steam costs misses few bets. It got W P 4 ] 


repave streets, patch defectiv 
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eplace sterile parkway soil and 
When a resident gets sloppy 
s garbage, the Health Depart- 
ind the Ward = Superintendent 
m simultaneously, prodded on 
O-K group. 
school children see movies that 
eighborhood pride and give help 
s on keeping streets free from 
Zoning violations or attempted 
ird amendments get a quick, stiff 
lo maintain the program 600-odd 
voluntarily pay the association 
lv 1415 of 1% of the fair valuation 


propert ies. 


Run-Down Property Rehabilitated 


Oakland, three blocks wide and 
ing the next mile to the north, has 


wen going a little shabby. Kenwood resi 
ts recognize that any deterioration in 
Oakland may spread to their square 
e So the O-K association group has 
w founded the Oakland Rehabilita- 
nm Committee, Its richer members have 
ibseribed $10,000 cash capital and will 
ip $25,000 if it is needed. In process 
neorporation with this money is a 
rivate housing company to operate un 
the FHA section which imsures 
rtgages under Title I at 4% or 43* 
rehabilitation projects 
The new company will buy run-down 
werty that it can get cheap—realizing 
it its ultimate success depends on a 
reasonable cost of acquisition. It will 
dernize this property to attract a 
stable class of residents and vield a fair 
enue Last week, the 0 kK association 
elephone buzzed with inquiries from 


rners eager to unload 


Realistic about Prospects 
At the market price for Oakland 
roperties, FHA regulations should per 
t spreading the original $10,000 capital 
er a lot of real estate by promptly 
replacing acquisition and remodeling 
sts with mortgage money. Also, the 
who started the enterprise hope 
nelude a good many others who may 
e induced to pitch in their property in 
xchange for shares instead of cash. They 
ave already obtained the agreement of 
wal real estate men to accept their 
mpensation above out-of-pocket ex- 

nses in corporation stock. 

FHA regulations limit dividends of 
a company to 6% until the mort- 
gage debt is pretty well paid down, then 
8%. The men who are putting 
O-K money are realists about 
real estate prospects and prices 
they suspect that there may be 
than a civic reward plus a modest 
lend in the entire operation. If they 
nt the Oakland district’s deteriora- 
through their own investments and 
encouraging other property owners 
furbish independently, there may be 
juicy capital gains in value of their 
rnized properties, quite aside from 


evenues 











Make sure you’re getting these features 


when you buy that new crane... 


The crane you buy today willbeapart  ...tapered tread bridge drive wheels. 
of your plant equipment for the next These features and many others 
ten, fifteen, or twenty years. Be sure make possible the smoothness, quiet- 
that it is engineered ness, and long, trouble-free life of 
to give quiet, efficient, . Whiting cranes. 
trouble-free perform- . Investigate the 
ance throughout its \ Whiting crane for 
entire life. \ eZ your plant. Capacities 

W hiting cranes have es from 1 to 400 tons. 
many distinctive fea- Write, Whiting Cor- 
tures that reduce noise Roller poration, 15661 La- 

wong ~ Bearings 
and wear. For example, throp Avenue, Harvey, ; 
: Flexible 
they have heavy duty, _ Illinois. 

4 el : ’ Couplings 
anti-friction roller 
bearings that hold 
gears in rigid align- 
ment... smooth-run- 
ning herringbone HOW TO WRITE 

s > s i- . 
iechiathian gear that outlast ordi a Traveling Crane 
nary spur gears atleast : , 
Geors Specification 
two to one... flexible Tells h 4 
couplings to transmit motor power ons BOW 6O Gfeer 6 
; Bg: = . : crane to fit your 
without binding...rotating axle bridge eds. Mailed fr 
~~ - i fl hed | d b = neec Ss. alec ree to 
earings ... oil-flus oa rakes enocutives. 


In Canada: 
Whiting Corp. (Canada) Ltd., Toronto 


Builders of quality cranes for over 50 years 


1T PAYS TO GET A QUOTATION ON 


WADING 


OVERHEAD TRAVELING CRANES 
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Checking Up on the Railroads 


No. 1 Economic Misconception is that the American Lately, the cream is spreading better. Though in 19 
railroads manage to lose money most of the time. Truth — net income of all class I roads ($94,639,000) was 4% | 
is, as these charts show, that some roads (the solvent than 1937’s $98,671,000, more roads covered fixed charg 
ones) make money all the time; the others, but seldom. —72 in 1939; 68 in 1937. In 19388, 54 roads “cover: 





a ade as | Fe Ee a ke 


The Winners and Losers— The Winners and Losers— 


1000 














8 


Separated | Combined T 











| 
! 


} 


eweooduy 





8 











Millions of Dollars 














L 
| SOLVENT RAILROADS 
: ALL CLASS 


| 





8 








Income, 





suoryytiw 


se 














135 INSOLVENT RAILROADS ® 





























s40j;;°q 











¥ 
8 


1 
~ bod “ ° 
se) xed ” ” 
eo o oe o 


® Roads undergoing reorganization or debt readjustment during 1939 


How the 40 Largest Railroads Fared in 1939 
(Roads that covered fixed charges in italics) 


Gross Net 
ues 1939 


Name of Rail ) sitted 93 938 Vam Railroad mitt 


Pennsylvania $430,931 140 Denver & Rio Grande Western $25,073 
New York Central 341,087 109 59 Grand Trunk Western 21,802 
Southern Pacific 217,573 120 78 Virginian : 21,477 
Union Pacife 164,253 232 230 St. Louis Southwestern 19,610 
Baltimore & Ohbio* 161,030 )48* 92* Pittsburgh & Lake Erie 19,251 


Atchison, Topeka & Santa Fe 160,040 165 162 


Chesapeake & Obio 118,722 387 326 Other Class I Roads Which Covered Fixed Charges 


Illinois Central 111,371 114 107 1939 
Chi., Milwaukee, St. Paul, & Pac. 106,875 64 il 
Southern Railway 99,154 138 97 Duluth, Missabe & Iron Range 18,637 
Chicago, Burlington & Quincy 96,132 138 Elgin, Joliet & Eastern 18,148 
Norfolk & Western ‘ . 93,115 1,528 , »5t Cin., New Orleans & Texas Pacific 17,788 
Great Northern 91,783 161 Western Maryland 16,518 
Louisville & Nashville 88,348 178 2 Wheeling & Lake Erie . 14,919 
Chicago & North Western 87,250 is Nashville, Chattanooga & St. Louis 14,828 
New York, New Haven & Hartford 83,418 78 Kansas City Southern 13,385 
Missouri Pacific ‘ 83,059 37 Maine Central . 11,990 
Erie ‘ 81,217 89 Rich., Fredericksburg & Potomac 8,752 
Chicago, Rock Island & Pacific 78,468 il Louisiana & Arkansas . 7,690 
Northern Pacific 63,882 101 Alabama Great Southern 7,678 
Reading : 56,745 157 Clinchfield 7,276 
Delaware, Lackawanna & Western 50,454 93 Gulf, Mobile & Northern 6,924 
St. Louis-San Francisco 17,716 31 Detroit, Toledo & Ironton... 6,702 
filantic Coast Line 47,099 113 Bangor & Aroostook 5,119 
Boston & Maine 46,341 110 Lehigh & New England 4,287 
Lehigh Valley . 15,359 Monongahela jwae 4,156 
Wabash 14,663 Georgia Railroad 3,743 
Seaboard Air Line ia 44,163 Pittsburgh & West Virginia 3,671 
New York, Chicago & St. Louis 43,175 5 New Orleans & Northeastern 3,108 
Central of New Jersey 33,547 Charleston & Western Carolina 2,482 
Pere Marquette 30,233 Tennessee Central 2,462 
Missouri-Kansas-Texas 28,171 } Denver & Salt Lake 2,291 
Pacific 26,454 2 Missouri-Illinois 2,251 
25,558 Green Bay & Western 1,696 
Hudson 25,452 Midland Valley 1,403 


Texas & 
Long Island 
Delaware & 


1 
19 


s Company 


45 

9 

388 

37 69 
9,160 4,074 





723 
355 
283 


105 
121 
178 
76 
$.939 
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last furnace to rolling mill, the pr 
n of steel calls for ol! In steel mills 
i amelial-jamiale lek ials elge) ol tami) olalae 
AML Pe Ahicl Me ioMl claelel lamelileMelsclilimelil s- 

More and more industrial users of oil are 
rning to Texaco for their lubrication needs 
-cause they ve found Texaco quality lubri 
Tale Meet -tel-talele]o)( ME Teelileluliae]| MM tallal al 

because they need the speed and convenience 
‘ their nearby Texaco supply point one 


of 2279 across the country 


THE TEXAS COMPANY 








26° Labor and Management 


In days instead of weeks you can permanently 
house space needed for more production or 
storage—in smal! units or large—units easily en- 
larged later or taken down and re-located with full 
salvage—units readily insulated, heated or air con- 
ditioned. Twenty-five years of engineering has de- 
veloped factory fabricated units that quickly bolt 
together to give greater structura! strength per 


pound of stee! 
2 aol! SEND 
TODAY 


* 
for the 50 page Butler 
Book of Steel Buildings 
showing a hundred differ- 
ent installations in a score 
of industries. An outline of 
your requirements will set 
Butler engineers to tailor- 
measuring plans to fit and 


figures to save 3 ways 


READY-MADE STEEL BUILDINGS 


BUTLER MANUFACTURING COMPANY 
1250 Eastern Ave. Kansas City, Me * 950 Suth Ave S$ E. Minneapolis, Minn 
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LABOR & MANAGEMENT 





INDUSTRIAL RELATIONS - 


PERSONNEL . 


EXECUTIVE POL) 





Sears Standardizing Wage Plan- 


Constant income experiments in stores and jjail 


houses result in settled program for future extensions, 


Law of six states bans holdback feature. 


months Sears, Roebuck 
wage 


DURING RECENT 
& Co 
plan as used in its retail stores and mail- 


has surveyed its constant 


order houses to see which one of the 
varying versions best fits the job. 

Sears has used two plans (BW —Apr22 
Plan 


overtime 


"39,p30) in its mail-order houses: 
A (Memphis Plan) 


hours to the employee's account, used 


credited 


these in short-time weeks to keep his pay 
envelope at the constant level, once a 
vear paid his credit balance in cash or 
wiped his debit balance off the 
Plan B (Minneapolis Plan) pays the em- 
ployee in cash every week for any over- 


slate. 


time hours worked, unless he already 
owes the company deficit hours for which 
he has been paid. This plan needs no 
annual settlement date. 

Plan A has been ruled out of bounds 
by the Wage-Hour Administrator, be- 
cause the law says the employer must 
pay every employee in full what he has 
earned, may hold back nothing. So Sears 


has regretfully heaved out Plan A, now 


has Plan B everywhere except ( 
and Philadelphia, where it has n 
Plan B is an 


out the worker’s weekly incomes 


Since attempt 


in no sense a guaranteed annual 

r 1939 
does not exempt the company f: 
Wage-Hour Law 
ing time and one-half for overtime 


The work 


Sears mail-order houses is 40 ho 


provisions abo 


W orke 


$2 hours standard 


the two-hour differential leaves op» 
slack t 


deficit-hour employees out of the 


superintendents enough 


no excessive cost. 


Fear Effect of New Maximum 


When the legal maximum work 
drops to 40 hours next October, » 
operating men fear the time and o1 
penalty may prove prohibitive. Ab: 
ing the plan would throw superint« 
back 


hourly schedules, which means hiri: 


upon the old method of 


firing in almost direct ratio to ord: 
ceived. The mail-order employees 





The Ferry Yosemite Goes to Sea 


The ferryboat Yosemite used to just 
ply back and forth across San Fran- 
cisco Bay. Last week, bearing the 
new name Argentina, she proudly set 


out to sea, on a 9,000-mile journey to 
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standard 
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ma stor 
avoid ha 
MaSOTLS 
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D remair 
the state 
E is alrea 
25 more, 
ther 106 


Renewa 

When 

goes int 

above. J 

only by 

Thus far 

asked to 

causes W 

general lj 
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Monten ideo. Purchased by the = ere 


Uruguay 
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Her ocean voyage 
0 | 


ss Week - April 27, 1940 


this prospect either evervone 

s voluntarily enrolled under the 

t wage plan bree ause he has everyv- 

oO gain, nothing to lose thereby. 

major plans have been tried in 

etail stores. Plan C is really a job 

plan. It guarantees six months 

work and full pay to the basic 

und) emplovees, does nothing 

t-timers or temporaries. Commis 

. esmen leave with the company at 
nail nterest 50° of earnings above a 
drawing account up to 4-weeks’ 
this holdback is used to keep their 
ts out of the red in dull seasons 


is, 


entical commission method is used 

Sears retail plans, has succeeded in 

g 90% of the salesmen on com- 

iral vely level incomes It has been vol- 

ntarily adopted for 1940 by practically 
' 


salesman who decided to sit it out 


r 1939, its first vear 


Workers Prefer Job Security 
Plan D resembles the mail-order plans; 
gives wage security, not job security. 

employee of one year’s continuous 
service gets full weekly pay for his basic 
rk-week hours as long as he stays on 
the payroll; retention is not implied. His 
hours are carried as book credits to 

ne out deficit hours later incurred; at 
nual settlement, all his deficits are 
ped off. Plan D is, in fact, almost ver- 
tin retail-store use of mail-order 
lan A. Plan E differs from Plan D only 
that it requires no annual settlement 
Plan C’s job security probably makes 
most desirable for the emplovees, is 

sed in 16 stores. How it will behave in a 
wn-cycle remains to be seen. If it works 
t well then, the chances are that its 
b-security provisions will be combined 

vith the hour flexibility of Plan E 
After all the experimenting, Sears has 

standardized on Plan E for future exten- 

sions because it removes the temptation 
ma store manager to fire employees to 
avoid having deficit charges accrue at 
seasons when they might have to be 
charged off in the annual settlement 

D remains only in Massachusetts, where 

the state labor commission has blessed it 

E is already in 57 stores, next week enters 

25 more, by autumn probably still an- 

ther 100. 


Renewable Only by Ballot 


When the constant wage plan first 
goes into a store, it ts imposed from 
above. Thereafter it may be renewed 
only by secret ballot of the workers 
Thus far, no unfavorable vote has been 
received. In four stores the managers 


asked to have Plan D or E removed, for | 


causes which Sears now recognizes as 
general limitations. The plan will not fit 
a store: (1) with basic work week and 
er of open hours almost identical: 
vith little difference in its minimum 
naximum personnel; (3) subject to 
limits on working hours that are 
to the basic week—this especially 





Labor and Vanagemer 


l watched an old man 


grow Young today... 


THIS MORNING, the first of Dad’s Guardian income checks was on the table. 
When he opened the envelope and looked at that check—and realized that, from 
now on, Mother and he will get checks like that every month as long as either 


of them lives—you could almost see him grow younger. 


SOME DAY I'm going to enjoy that thrill of real financial independence myself. 
The Guardian Graph-Estate* has showed me how to plan for “years of pleasure 


ahead”—showed me what life insurance can really do. 


ASK A GUARDIAN MAN to bring you your Graph-Estate—and you'll see what 


I mean. *Patented | 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 
A MUTUAL COMPANY - ESTABLISHED 1860 - NEW YORK CITY 


GUARDIAN OF AMERICAN FAMILIES FOR 80 YEARS 


The Guardian Life insurance Company of America, Dept. 8-2, 50 Union Sq., New York, N. Y. 


The Guardian niuran mpan , America 


Let me see my Groph-Estate. Naome_ 


1 understand that this does Street 





not obligate me in any way. 
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applies to women, causes Sears 





women from the plan in som 





Reason, in all instances: Deficit 
too hard to make up Now here 


4 
= 
HAND TO MOUTH !.. 





has Sears known an employee 
The Sign of Trouble get out from under a deficit 


4 Some State Laws Bar Plan 







.> 
‘ 


You can drive a man nearly crazy with protection that is absolutely neces- While surveying the effectiv: 





sary. One without the other mokes the constant wage plans, Sears jx 
men checked closely for possible 





a poorly designed Respirator. it can 


make normal breathing so tough that it ~ | a Respirator useless. 






with labor laws of the states 
WILLSON has been a leader for years stores are not covered bv the 





either slows up his work or he is con- 






tiavelly removing the Respireter. In tee in the designing and developing of Wage-Hour Law.) Upshot was t 


€° 
h Id rather take hi s 
many cases he weule ramer taxe WS Respirators and maintains one of has withdrawn the constant wag 





chances with the subtle action of the | from six states where state laws | 





| the best equipped laboratories inthe 





holdbacks of pay. In several othe 





dusts or fumes than stand the discomfort. 





country for scientific research and 
| labor boards and attorney genet 


/ testing. Why not let WILLSON Safety ruled the Sears plan no holdbach 





In either way your investment in your 






plant and your men is bound to suffer. 





4 Service check your safety equip- thus given it the green light. Stor 





which the plan has been recent 





lt is the combination of comfort and ment and problems? No obligation. 





drawn on account of adverse 
New York 26, New Jersey 4. Mi 
Wisconsin 5, Tennessee 2, Calif 


Style 200 Respirator shown in il- Withdrawal of 7 stores in Ohi 
lustration is only one of many dif- abevance pending a ruling from 

ferent types of Willson Respirators . 
approved by The U. S. Bureau 
of Mines for industrial use. In only two of these states are 









a torney general 


A 
AL &% 
» 


ae 






missions definitely unsympathet 





where, some commissions go as 





promising to urge amendments 


L a next legislative sessions to adm 









of the Sears type. Meanwhile ‘ 
RESPIRATORS + - GOGGLES + + HELMETS « + store in Olean, N. Y.. and one in RB 
GAS MASKS : ? 
ot -e) aiken m-nl Lere)-1-10)-5 48-10 Wis., are experimentally retaining | 
READING,PA >. A as it applies to payroll workers 





out the commission salesmen be« 





the holdback provision 






Extensions planned for the ney 







Designed and 
Constructed by 
The Austin i 


months are in states where the 
completely clear, such as Penns 
Alabama, Florida, North Carolina, | 
and Illinois. After all installatio 
completed in these states, lacking 











able rulings elsewhere, Sears ma 






ceed in states with tough laws 
holdbacks to install Plan E mn 
provisions for accumulation of 







hours and minus the provisions fo 





mission salesmen 


















Peace at N. Y. Fair 

Pacts outlawing strikes in 
World of Tomorrow _ indicat 
pledge to exhibitors will be kept. 












Used to Prevent Telegraphing of Sound 


The Hollywood Studios of the National Broadcasting 
Company offer an example of the practical adaptability 
of Carey Elastite Expansion Joint to new uses. Here 
this premolded isolation joint was used to separate the 
concrete floors, laid on the ground, from the adjoining 
walls: also to separate different sections of the walls, 
the purpose in both cases being to prevent the telegraph- M wood Studios of Equity and the stagehands’ union 
ing of sound from one part of the building to another. N ms hi threatened to close its amusemet 
Write today for specifications of this versatile Carey 
Product—-Address Department 239. 






WHILE RUMBLINGS of potential 
trouble in the entertainment field 
ted this week, the World of Ton 
settled last week its dispute with A 











tion. So effectively was the actors 
settled that it began to look as |! 
a promise made to exhibitors wo . 
2 Siege ' kept. The promise was that there 
ad ' wt be no labor hi-jacking at the New 
World's Fair in 1940 

Behind that pledge was the fa 

the Fair had trouble in convincing 




















Re eo 






THE PHILIP CAREY COMPANY | > Lockland, Cincinnati, Ohio 


Dependabie Products Since 18 









BRANCHES IN PRINCIPAL CITIES concessionaires to reopen their ex 




































Gibson 
tw 


ina th: 


Peace 


Theatr 


ess Week { pril 27, 1940 


P. McInerney, superintend nf 
nstruction of the N. Y. World's 
sits on a hot spot this year 

y to keep both labor unions and 
fors happy, as head of the 


labor relations de partme nt. 


vear. And a widely publicized esti 
that excessive labor charges at the 

I ast vear had accounted for a cool 
*4.000,000 in tribute to hungry unions 
many prospective exhibitors won 
vhether the show would be worth 

ost and aggravation. To meet the 
ion, Harvey D. Gibson, chairman 

¢ Fair’s board of directors, set up 
January a labor relations depart 
and named John P. McInerney, 
vrintendent of construction, as head 
Gibson announced that the new depart 
t would see that nobody was gouged 


that the peace was kept 


Peace Agreements Lined Up 
First step Was signing a blanket con 
ct with the powerful New York local 
he electricians’ union, which specific 
bans strikes, lockouts, and work 
toppages in that important field. Next 
ime a similar pact with the Building 
Construction Trades Council, which 
id an estimated 20,000 of its members 
ployed in 1939 by the Fair. The agree 
nt with the nineteen unions in the 
eatrical Alliance which closed last 
ek’s squabble with the actors over 
we rates, carries the same strike and 
ckout prohibition that the Fair has 
ile the basis for all its labor commit- 
ts. Next important union scheduled 
onferences to negotiate an iron-clad 
ce treaty is that of the musicians 
In addition to negotiating basic agree- 
ts, the labor relations department 
as a clearing-house and agency of 
ation. For example, an_ exhibitor 
be told that he is not permitted to 
k in equipment unless his vans are 
by New York union men. He asks 


} 


labor relations department to advise 








NORTON ABRASIVES 





Industry Demands 
Grinding Wheel Service 


WHEN IT'S A GRINDING PROBLEM, CALL IN NORTON ENGINEERING SERVICE 








NORTON COMPANY 


WORCESTER, MASS. 





————— 


BEHR-MANNING., raoy, x.¥. (DIVISION OF MORTON COMPANY 
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THERE'S 1 GOLD MINE 
I\ THE ShY 


For more than a quarter of a century, Cor- 
trell Electrical Precipitators have been col- 
lecting values that were formerly lost in 
fugitive fume at smelters. 

The Cortrell Process is the original, basic, 
universal method of collecting all kinds of 
solid and liquid particles suspended in any 
gas down to invisible, infinitesimal sizes, 
red hot or ice cold, wet or dry. Cottrells 
are outstanding equipment for all dust and 
fume producing industries: mining, rock 
products, power, gas, steel and chemical. 
Where the exceptionally high efficiency of 
Cottreils is not required, Multiclone me- 
chanical collectors provide low cost dust 
recovery, handling any gas volume from a 
few c.f.m. to millions and collecting parti- 
cles down to 3 microns or smaller. Write 
for new Bulletins on complete Dust Col- 
lecting Systems, 





WESTERN PRECIPITATION CORP. 
1016 W. Ninth St., Los Angeles ¢ 405 Lexington 
Ave., New York ¢ 130 S. Dearborn St., Chicago 


PRECIPITATION CO. OF CANADA, LTD. 


1010 St. Catherine St., W., Montreal 


MULTICLOVE 


DUST COLLECTORS 


COTTRELL 


ELECTRICAL PRECIPITATORS 











him of his rights, and if it finds he’s be- 
ing played for a sucker they immediately 
contact the top officials of the union in- 
volved and call them to book 

rhe department already has functioned 
as an intermediary in settling differences 
between unions and exhibitors which had 
dangerous potentialities. While protecting 
the exhibitors, it is winning the respect 


of the unions. 


Akron Labor Flareup 


Rubber city watches tire 
strike after long calm and listens 
for further stirrings. 


Akron, with more than its share of labor 
troubles in the past few vears, watches 
intently the growing tension in the three 
weeks old General Tire & Rubber Co 
strike. 

It’s been two years next month since 
the growing pains of a lusty unionism 
flared in a pitched battle between pickets 
and police before Goodvyear’'s Inassive 
iron gates in East Akron. 

As vet, there’s been no violence or dis 
order in this 1940 edition of the rubber 
industry disputes which opened April 8, 
when tire-builders left their machines in 
protest against pay rates on certain 
large-size earth-mover tires. Early last 
week, 70 police and several hundred pick 
ets formed a gauntlet through which only 
the production workers entered the gates 
as the union gathered to forestall a ru 
mored “back-to-work” movement. Boos 
and cat-calls marked that demonstration, 
and the epithet “seab,” unheard these 
past two vears, was hurled mockingly at 
the handful of men who entered the 
plant, the fifth largest unit in the rubber 
industry, 


80% Out of Work 


lo date, negotiations and attempts to 
settle the dispute have failed, despite 
the efforts of David Roadley, United 
States Department of Labor conciliator, 
to bring officials of General Local 9, 
United Rubber Workers of America, and 
the company together. Coming at the 
start of the tire industry’s prime sales 
season, the dispute has thrown an esti- 
mated 80% of the plant’s 1,200 to 1,300 
employees out of work 

How seriously the production stop- 
page may affect the firm’s sales and 
profits outlook cannot be fully deter- 
mined, but the company is believed to 
have high inventories of tires. Shipments 
of finished goods and receipt of materials 
and supplies at the plant were being al- 
lowed by the union 

Meanwhile, two other events were ob- 
served with mixed emotions in the rubber 
capital last week. One, the near-comple- 
tion of contract negotiations of Goodrich 
Local 5 with officials of the B. F. Good- 
rich Co., was hailed with optimism by 
trade observers. The Goodrich local, 
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largest unit in the U.R.W.A., ope 
negotiations last Dec. 20 with its o 
tract expiring at the year-end. © 
minor point regarding “learners” 
as vet unsettled, union officials sa 
The second event of the week 
announcement at an Akron lab 
by Allen S Haywood, nationa 
ization director of C.1.O., that ar 
sive drive will be launched in the 
diate future to organize the Go 
Tire and Rubber 
Referring to Goodyear | 


Company's 
plants 
which has been ineffectual in its at 
to obtain a contract, Haywoo 
C.1.0. is ready to come in 


help rebuild this union.” 


Annual Auto Wage’? 


Recent U.A.W. contract with 
welding company may be straw in 
wind for G.M. negotiations. 


Wirh tHe Lasor Boarp’s greatest 
tion winding up at General Motors 
fewer incidents than even the 
optimistic could have expected que 
is: What is the C.1L.O. going to dé 
its impressive 3-1 victory? 

Like any party about to meet 
at the polls, C.1.0.’s United Auto: 
Workers put on a whirlwind electio 
paign They made pledges as to 
they would deliver to the elect 
With the union all set to demand 
diate negotiations with the compa 
write a new contract, the platfo 
which the auto workers cast 84.498 
now becomes tremendously imyp« 

Here’s what the union is after: A 
eral wage increase, recognition of 
plete shop steward system, imp 
seniority provisions, vacations wit 
and a joint union-management stu 


disputed production standards, The 


mate goal, according to Walt 











Secretary-Treasurer George A: 
and President R. J. Thomas of 
CI.0.s United Auto Workers 
completely satisfied with the C10 
3-to-1 victory in the Labor Boar 
G.M. election. 
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r. director of the GM 
f the C.1.0.-U.A.W 
fa fixed, guaranteed annual 
General Motors workers.” 
w in the wind may be a recent 
negotiated between the union 
e Doyle & Wagner Welding Co. of 
U.A.W. demanded and got guar 
minimum annual wages for cet 
itegories of workers. The union has 
s hoped fer some bilateral annual 
plan, because auto labor has been 
t to seasonal layoffs. For the sam 
drastic seasonal fluctuations in 
ndustry’s production curve, auto 
facturers have shied away from 
plans as ruinously expensive 
If the Doyle & Wagner agreement sug- 
sts the kind of thing the union will ask 
n forthcoming parleys with G.M., 


onferences will be loaded with 


imite. 


Remington-Rand Row 


State’s mediation offer is 
rejected by company. Union may 
file another complaint with NLRB. 


PickeT LINES and tear gas in Tonawanda, 
\. Y., last week kept Remington-Rand 
he labor news 
On April 8 a stipulation of settlement, 
yposed by the National Labor Rela- 
ns Board and agreed to by the com- 
any and the nineteen A.F.L. unions in- 
ved, disposed of one important phase 
1 controvery growing out of a 1936 
rike. When the pact was signed, a new 
strike was under way at Tonawanda. In 
the stipulated settlement, the company 
iwreed to disestablish nine associations 
aracterized as company unions, agreed 
ot to discourage membership in the 
L., and accepted arbitration in seven 
wharge cases, some of which date back 
1937 
Provoking the present clash is a union 
legation that a member has been un 
fairly discharged and that the company 
von't negotiate the issue. About 400 
workers are now out, and the old charge 
it the company is bringing in strike- 
reakers from other plants is being heard. 
Gov. Lehman of New York asked the 
State Mediation Board to try its hand at 
getting the men back to work. This week 
the Board reported that its offer to 
mediate had been refused by Remington 
Rand; meaning under New York law 
which provides that if either party 
loesn’t want mediation the Board must 
retire) that the next step might be a 
m complaint to the National Labor 
Relations Board—and probably the re- 
enactment of the whole R.-R. cycle 


» a 

P.S, 
INTERMEDIATE REPORT of the Labor 
rd examiner in the Dallas Ford case 
ses the company of most of the 


Labor and Ma 
HOW TO WIN CONFIDENCE 
AND INFLUENCE SALES 


for products made from Steel 


Phat Product 
fully make is there 
thing more you ae “pa 
NSpire consumer a 
. sy weap or mak 
Or the retaj 
Reed — to sell itt 


you so care- 


do to 
confidence 


eit easier 


ERE’S a plan which its working Last vear some 6,000,000 individu- 
out so we I] that sey eral hundred al produc tS 1m SIXTt\ difte rent « lassih 
manufacturers are already making use cations carried the U-S-S label into 
of it. To those using U-S-S Steels, the stores and homes. [Thirty-eight man 
opportunity is given to mark their ufacturers thought so WE I ot it the, 
finished products with the U-S-S rede signed their own label to incor 
Quality Symbol and thus tie their porate the U-S-S Quality Symbol 
product in with the greatest steel Could your product benefit? Wh) 
merchandising campaign ever at- not consult us and see? | ull informa 
tempted. It won't cost you a cent tion will be given on request 
We even supply the labels. 
It is easy to see how this pro- Aoki THIS IS A U-S-S QUALITY 
P _ a SYMBOL. Similar ones areavea 
gram wins customer confidence oo gees abn ap myptneonne paneer 
and influences sales, because it such es U-S-S Vitaena 
. > . Stainless, Copper Steel, Spring 
is supported by a national ad- ragged ocegtey-ver Bayar 
vertising campaign which tells chandised to the retail trade 
the American public what this architects, home builders = 
‘ complete promotion plan a 
quality symbol means, what it “0 sratts.> aie inion Gait on anal 
looks like and where to find it. <esrores’ fied users of U-S-S Steels 


AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and New York 
CARNEGIE-ILLINOIS STEEL CORPORATION, Pittshurch and Chicago 
COLUMBIA STEEL COMPANY, San Francisco 
CYCLONE FENCE COMPANY, H aukegan, Iii 
TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 


Scully Steel Products Company, Chicago, MM archouse Distributors 


United States Steel Export Company, New York 


UNITED STATES STEEL 
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INGGER THAN TEXAS 


—BIGGER THAN CALIFORNIA, OHIO, ILLINOIS! 


How many sales does it take to make a market? 


More sales are made in July alone, than in all 


Illinois or California or Texas in a year! 


Look at it any way you wish. Compare retail 
sales, payrolls or production. July is the big- 
ger market, To ignore July... to do nothing 
about protecting your interests in this market 
...is like defaulting in Chicago, Philadelphia 
and Boston combined. July is bigger than the 


three of them. 


So an old tradition dies . . . easily. The tradi- 
tion that it makes sense for an advertiser 
to fight desperately for his share, say, of 
Illinois ...and then do nothing to protect 
himself in a market three times as big: June, 


July and August! 


That strange tradition has been blasted higher 
than the summer sky. Blasted by radio, which 
has changed the face of summer. Radio has 
broken the chains that bound advertising to 
time or place. Radio has made it economically 
possible to cover every market every week 
and every month; to do it with a regularity, a 
frequency,a mass coverage no practical budget 


can buy anywhere else. In summer as in winter. 





There are now 6,500,000 automobile-radios 
on the road. There are 1,000,000 more of 
the new portable sets, travelling wherever 
America travels. And 21,900,000 radio 
families are known to be listening at home, 
each summer day! 

Clearly, radio listening is no exception to 
the habits that make this nation a market. 
People eat and dress, work and have babies, 
shop and spend throughout the year. For the 
vast bulk of families, summer makes little 
change in the daily routine. It perhaps puts 
an extra stress on relaxation. And that only 
makes radio more than ever important! It's 


SO easy to listen... 


Small wonder, then, that CBS summer adver- 
tising in 1939 leaped to a new high, 53% 
above 1938! Because the Columbia Network 
covers the vital summer market more com- 
pletely and economically than was possible 


even a few short years ago.* 


So there’s now wo reason to give up the extra 
sales you might be making in June, July and 
August. Radio makes them as easy to get... 
and to protect ...in summer as in any other 


season of the year. 


COLUMBIA BROADCASTING SYSTEM 


*The data in this CBS advertisement are taken from the most authoritative available sources. 
lf vou would like to make a specific analysis of summer advertising in relation to your mar- 
kets we'll be bappy to assist you, with considerably amplified facts and figures. 


















}1+ Labor and Management 


A Ready-Made 
Market of 16 
Million People! 


Any manufacturer interested in reduc- 
ing costs of production and distribution, 
under agreeable labor conditions, will 
do well to get ALL the facts about 
the industrial development of this vast, 
vigorous and fast-growing area — 
served by Frisco First. The official data 
on available hydroelectric and fuel 
power, raw materials—are too fabu- 
lous for treatment in this limited space. 


Industries depending upon agriculture 
will find, in the Friscobelt, ideal soil 
and climatic conditions for the produc- 
tion of needful commodities. Within 
the past few years alone, diversified 
industries representing a capital invest- 
ment of $100,000,000 have established 
plants in this area. Your inquiry will 
bring prompt and complete information. 
MISSOURI, ARKANSAS, OKLAHOMA, TEXAS, 


KANSAS, TENNESSEE, MISSISSIPPI, ALA- 
BAMA, FLORIDA ARE FRISCOBELT STATES. 


industrial Department, Frisco Lines 
818 Frisco Bidg., St. Louls, Mo. 


Hearing grew 
that Ford 


was intimidating union members and dis- 


erimes in the NLRB book 


out of the union complaint 


couraging membership. The intermediate 
report goes now to the Board for review, 
guess, to the 


thence, it is safe to 


Phat the union will make hay out 


and 
courts 
of the report as it presses its campaign to 
organize Ford goes without ‘ 
C.1.0.’s pereat in the hotly contested 
( onsolidated Edison Labor Board 
by an independent union, does not mean 
C.1.0. will retire from the public utility 
field. It plans to contest the election and 
has said, “We will not abandon the 9,729 
Edison to be 
sented by us.” THE SEASON WILL SOON 


saving 


vote 


workers who voted repre- 


open for personnel, industrial relations, 
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round tables and institutes. A 
Fenth Stevens 
ence on Management Problem, 
to 30 at Johnsonburg, N. J.. 
ens Institute auspices, and thi 
August Work Simplification ( 
at Lake Placid Allan H 


sen’s direction GOLDBLATT » 


nounced are the 


under 
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department store has branches [he 
ana, and the Wages and Hours 

istration contends that 1,000 \ 
employees of the company ar . 
goods going to Indiana stores. 1 ings O 
Wage-Hour, puts them in interst 
Result 


tion against Goldblatt 


and to 
merce a request for a 
on the g 
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law is being violated) to get a | 
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ALL cLaims to the contrary, day- 
light streamliners and overnight de 
luxe all-coach trains actually pull 
passengers from sleeping cars. Last 
week the Pullman Co. made its first 
pass at winning back budget-minded 
sitter-uppers, and announced for 
June use its two triple-decker coach- 
sleepers, which have long been a- 
building (BW—Mar23’40.p4). An 
aisle runs along one side of these 
cars, as In a room-car, and gives ac- 
cess to five 3-passenger and five 6- 


passenger compartments. Each com- 


‘hold its own berth prices low 


partment has its own wash bas 
and can be curtained from the a 
Berths 


crosswise, and are individually 


Uppers 


while passengers dress 


“as . \irman 
conditioned and lighted 
Vv vears 
stationary, lowers are made on ’ 
n dev« 
f the hi 

ere, ar 
nsibilit 
Coca- 


sounds lil 


r nk whi 


seat, and intermediates drop 


from above. During the day pa 
sengers occupy adjustable upholst: 
ed seats. Pullman is hoping the ra 
roads will let coach sleeper passe 
tickets 


surcharge, and is planning ways 


vers ride on coach withe 
£ 


sa lux 
han a ne 


uon of th 
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and to eye a waxing rival. 






Ix A FEW MORE WEEKS, when the hot 
weather gets under way, millions of 
Americans will start stepping up the pace 
st which they plunk down nickels on the 
counters of soda fountains, hot dog 
stands, thousands of greater and lesser 
eateries—not to mention such varied out- 










Jets as grocery stores and gas stations— 
for the ubiquitous soft drink that, bottled 
and unbottled, has come as close to being 
the national drink as anything the U. S. 
has. Those nickels will add up to an an- 
nual business that is running currently 
to well over $600,000,000. 

Prime testimony last week on the pro- 
nortions of the soft drink industry was 
the 1939 annual report of the Coca-Cola 
(o., which has been king of the roost for 
more than 20 years. The report revealed: 
a net profit of $29,030,374—an increase 
of 18.5% over 1938, of 102.6% over 
1934, of 127.5% over 1929, of 409.2% 
over 1924. 

More indicative than cold figures of 
the place Coca-Cola occupies in Amer- 
ican life was a sentence in the accom- 
panying statement of R. W. Woodruff, 
chairman of the board: “For more than 
fifty years our talents and resources have 
been devoted to the making of a product 
of the highest quality, available every- 
where, and we are mindful of the re- 
sponsibility which the public confidence 

Coca-Cola places upon us.” This 
sounds like grandiose language for a 5¢ 
lrink which most people would classify 
sa luxury and an indulgence, rather 
than a necessity of life. But an examina- 
tion of the history of Coca-Cola seems to 
excuse it, 













Explaining the Phenomenon 

Simplest explanation for the whopping 
sales of the reddish brown syrup in- 
vented and first marketed by Dr. J. S. 
Pemberton, Atlanta pharmacist, in 1886, 
‘that people like the stuff. Very evident, 
however, are other factors which have 

mtributed heavily to the Coca-Cola 
phenomenon. 

First of these is the simplicity of the 
product and the comparative ease of 
seeping it uniform. Basically, it is a 
‘ugar and water syrup to which flavoring 
and coloring (including ingredients from 
‘he cocoa leaf and the kola nut, which 


[The Pause That Refreshes 


Coca-Cola took one last week to announce earn- 


ings of $29,000,000, to inspect the trademark front, 


the company claims aren't essential) 
have been added according to a secret 
formula. Only essential raw 
which has ever caused trouble is sugar. 
Profits shrank during, and immediately 
after, the last war when sugar prices 
skyrocketed. Today, the world’s biggest 
user of sugar—200,000,000 Ibs. last year 
—has built up such a big reserve supply 
that a jump in the sugar price is no 
longer a menace. 


material 


Uniformity Is Safeguarded 
Further example of Coca-Cola’s sim- 
plicity is the slightness of its labor prob- 
lem. The Atlanta plant—largest of the 
company’s 12 syrup factories, in the U.S. 
and abroad—has some 80 employees, all 
of them, with the exception of a few 
chemists, unskilled laborers. Only one 
thing, improper serving, can interfere 
with the uniform quality of what Su- 
preme Court Justice Oliver Wendell 
Holmes defined as “a single thing, com- 
ing from a single source, and well known 
to the community.” To keep check on 
fountain drinks—bottled drinks are stan- 
dard—the Coca-Cola Co. sends out serv- 
icemen whose whole duty consists in 
making sure that Coca-Cola is served at 
the right temperature, with the right 
amount of ice, and a balanced propor- 
tion of syrup and carbonated water. To 
keep fountain drinks uniform, Coca-Cola 


now promotes dispensers which insure a | 


standard shot of syrup. So far, these have 
gone into some 15,000 fountain outlets. 
Obviously, a big share of the credit for 


advertising. Advertising Manager Price 


Varketing $5 


DOES YOUR COMPANY 
HAVE A LOAN PLAN 
FOR EMPLOYES? 


YOU or other executives of your compan) 
have probably given much thought to 
the question of employe loans. Perhaps your 
company has even worked out a plan to 
provide funds when workers must borrow to 
meet emergencies. But most companies fee] 
that they are hardly prepared to cope wit! 
the many problems of family financing 
that this service can better be provided by 
a special lending organization 


Loan service for wage earners 


Such an organization is the modern small 
loan company. In twenty-three states Hous 
hold Finance provides a source of smal 
loans—at reasonable cost—for families of 
modest incomes. 

State laws regulate the operation of th« 
family finance company. These laws aré 
usually patterned on the Uniform Sma 
Loan Law, a model law drafted and severa 
times revised by the Russell Sage Founda 
tion. For years this impartial organizatior 
has been making a study of the small bor 
rower’s problem and how to solve it 


How workers borrow and repay 


At Household Finance responsible worker 

can borrow $20 to $300 on their character 
and earning ability. No endorser or ban} 

able security is needed. No wage assigr 

ment is taken. Borrowers repay their loans 
in convenient monthly installments. Below 
are some typical loan plans 























AMOUNT) AMOUNT PAID BACK EACH MONTH 
OF Including All Charges 
CASH 2 6 12 16 | 2 
mos. mos. mos. mos. mo; 
Lenn loan loan loan loan loan ' 
s $ 10.38 | $ 3.63 |$ 1.95 : 
50 25.94 9.08 4.87 ' 
100 51.88 | 18.15 9.75 |1$ 76618 641 I 
150 77.82 27.23 14.62 11.49 96 | 
' 
200 103.77 36.31 19.50 15.32 12.8 
250 129.71 45.39 | 24.37 19.15 16.04 
300 155.65 | 54.46 | 29.25 | 2298] 19.24 











Above payments figured at { per mont! 
and based on prompt payment are in effect in 
New York and ten other states. Due to local 
conditions, rates elsewhere vary slightly 








Families get more for their dollars 


Household believes that families should avoid 
unnecessary debt. So Household teaches and 
encourages home money management. The 
Household Finance booklets on budgeting 
and better buymanship have shown thou 
sands of families how to get more for their 
dollars. Hundreds of schools and colleges 


gig . | now use these practical publications as texts 
Coca-Cola's success goes to its far-flung | 


Wouldn't you like to know more about this 


| service for your employes? The coupon will 


Gilbert, Jr., describes it with the help of | 


a high-flying musical simile. Good adver- 
tising—more specifically, Coca-Cola’s ad- 
vertising—says Mr. Gilbert, is like Bee- 
thoven’s Fifth Symphony, the constant 
repetition, with frequent variations, of a 
basic theme. Coca-Cola’s makers have 
never tried to branch out with claims 
that it would soothe the nerves, aid the 
digestion, or enhance the personality. Re- 
freshment is the company’s story and it 
has stuck to it, in magazines, displays, 
newspapers, and in the 15-minute trans- 
scribed radio program that goes out five 
times a week over 178 stations and which 
Coca-Cola believes is the biggest com- 





bring detailed information. No obligation! 


HOUSEHOLD FINANCE 


CORPORATION and Subsidiaries 
Headquarters: 919 N. Michigan Ave., Chicago 
"Doctor of Family Finances” 
America's largest family finance organization, 
with 280 branches in 183 cities 
see eee ee ee eS eS eS eS eS eS eS eee ee eee ee 
Housenoip Finance Corporation, Dept. BW-D 

919 N. Michigan Ave., Chicago, Ill 


Please tell me more about your loan service for 
wage earners — without obligation 


Name 
Address 


Cily State 
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PILE THAT 
TON OVER 
- THERE ! 


ee eae Teg 
~ 


Yes sir, here’s a reg- 

ular giant! He can 

lift up to a ton, pile 

up to a 14 ft. ceiling 
and does the job for less than 25c 
an hour, works 24 hours a day, 
every day. 


MOBILIFTS are modernizing “in- 
side” transportation as motor trucks 
have speeded up “outside” traffic. 
Light in weight, small enough to 
enter trucks, freight cars, they solve 
material handling problems in busi- 
ness, large and small. 


Write for complete details regard- 
ing MOBILIFT. Prices begin 
around $1000 at factory. Vaughan 
Motor Co., 839 S. E. 
Main, Portland, 





mercial transcribed program on record 
Noteworthy is the fact that the Coca- 
Cola account has been with the same 
agency, D’Arcy, for 34 years. 


“4 Public Utility” 

If Coca-Cola’s merchandising policy 
has not been tinged with violently com- 
petitive tactics, it is chiefly because all 
good Coca-Cola men regard their product 
less as a soft drink than as a public 
utility. Their ideal is a point in time at 
which any person, anywhere in the coun- 
try (or, for that matter in the world, 
since nearly 10% of Coca-Cola’s total 
sales are now made abroad), can reach 
out a hand and bring it back holding a 
bottle of Coca-Cola; the taste is al- 
ready there, and the company’s foremost 
duty is to cater to it. It is for this reason 
that heaviest advertising goes to point- 
of-sale display, and, to this end, Coca- 
Cola has contributed to the soft drink in- 
dustry such merchandising devices as the 
six-bottle carton, the cooler, and the 
automatic dispenser. And to bolster the 
company’s belief that Coca-Cola is good 
anywhere, at any time, are such ads as 
the one showing a bride, in full regalia, 
drinking Coca-Cola; or the shot in Coca- 
Cola’s new technicolor film, “Refresh- 
ment through the Years,” which has a 
steel worker perched on a girder, hauling 
up a bottle on a rope. 

Another potent factor in Coca-Cola’s 
steady climb has been the studious effort 
to keep the parent company from be- 
coming top-heavy. Of the 1,100-odd 
Coca-Cola bottling plants, scattered over 
the U. S. and serving close to 1,000,000 
outlets, less than 25 are owned by the 
Coca-Cola Co. The rest are operated on 
franchises. 

A point of pride, and profit, to the 
Coca-Cola Co. is the fact that its bottlers 
are, in the main, local men. Merchandis- 
ing and local advertising are handled by 
the bottler, and for this reason it is diffi- 
cult to estimate the grand total spent on 
promotion. A good guess would be around 
$8,000,000 a year. 


Employees Sold on Product 


Coca-Cola sells only via jobbers to its 
100,000 fountain outlets. The job of com- 
pany servicemen is to train, not sell. And 
among all the men in the far-flung Coca- 
Cola industry there has been built a 
phenomenal loyalty. They give the im- 
pression that every man in the business 
is thoroughly sold on Coca-Cola, quite 
aside from any professional connection— 
and the nickels roll in. Coca-Cola’s steady 
sales increases are testimony to the fact 
that the soft drink industry has con- 
tinued to wax fat and sassy in spite of 
depression and repeal, thereby selling 
Wall Street short. Fact is, Coca-Cola 
men say repeal simply added thousands 
of new outlets. And if there is a satura- 
tion point for soft drinks, it’s not in 
sight 

Of the hundreds who have eyed the 
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Mr. Lang Steps LU 


Cuester H. Lana, 
General Electric’s advertising 
sales promotion activities 


manage 





1932, has just been made mai 
of apparatus sales and vice- 
man of the company’s Appa: 
Sales Committee. A G.E. emp! 
since 1919, when he went to \ 
as a traveling auditor, Mr. Lan: 
1922 became assistant manag: 
the publicity department, 
named controller of the budget 
1926. In 1932, when he was n 
ad manager, he organized GE 
market research bureau. His 
job is a newly-created one, and t 
apparatus he now manages ra: 
from the biggest G.E. turbin 
the way to the smallest motor 








flourishing soft drink field, a good 
portion have looked specifically to ¢ 
Cola and tried to figure a way of cutting 
themselves in for a slice of its market 


Some of these have collapsed under their 


own power. Some have been helped | 
their end by Coca-Cola’s action 
fense of its trademark (since 1907 ‘ 
Cola has won decisions against so! 
“coca” or “cola” drinks). A few 
continued to thrive. But until rec 
none of them has had the distribut 
bother Coca-Cola greatly. 


In the past ten years, however, a rival 


has grown up which has given Coca- 
more headaches than all other con 
tors put together—Pepsi-Cola. Pepsi-( 
came out of the South almost cor 
poraneously with Coca-Cola, but its pat 
until a few years ago, was not so sn 
In 1931 Charles G. Guth, presicd 
Loft, Inc. (candy stores), got pique 
Coca-Cola’s refusal to sell syrup for | 
fountains direct, instead of through 
bers. He bought up the trademar!} 
then-dormant Pepsi-Cola and proceed 
to revamp it for all his stores (B!! 
Aug6'38,p21). 

In spite of domestic difficulties, 
began in 1935 when Loft sued Gut 
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trol of Pepsi-Cola on the grounds that 
had used the company’s money to buy 
the trademark, Pepsi-Cola prospered. 


In 19 


securities Corp. at its head 
further legal wrangles over stockholders’ 


that Phoenix had gained control | 


below the 
wound up 


by buying stock 
market price), Pepsi-Cola 
yith a net income for the year of $5,650,- 
199.31. This represented an increase of 
- over 1938. Coca-Cola’s gain was 
13.5% but its net profit was $29,030,374. 


ill the Way to Privy Council 
Coca-Cola has fought Pepsi-Cola ever 
ince 1932, on the grounds of infringe- 
ent of trademark, imitation of product 
and merchandising. In 1938 the Ex- 
hequer Court of Canada upheld Coca- 
(ola in an infringement fight. Pepsi-Cola 
nealed, and the Dominion Supreme 

it reversed the decision. Coca-Cola is 

w petitioning to bring the case before 
e Empire’s final authority—the Privy 

incil in London. 

\fter the Exchequer Court decision, 
Pepsi-Cola decided to try the shoe on the 
ther foot and filed suit against Coca- 
(ola in Queens County, N. Y., on the 


ge of interference with Pepsi-Cola’s | 


ales. Coca-Cola promptly filed counter- 
t and the two cases will be tried con- 
rrently, probably this year. Undoubt- 


y, the fight, which is being prosecuted | 


Pepsi-Cola’s home ground, will be hot. 
[he Supreme Court, which recognized the 
Jidity of the trademark “Coca-Cola” in 
20, will probably be asked to review 
e decision, whichever way it goes 


Five Rivals Lose Out 


To back up its stand in the Queens 
tion, Coca-Cola will cite a recent de- 
sion of the U. S. District Court of 


Maryland, which delved deep into previ- | 
is decisions and trademark law as ap- | 
plied to the Coca-Cola record, and came | 
p with a decision for Coca-Cola against 

Dixi-Cola, | 
\pola Cola, Lola Cola, and plain Kola. | 


ive drinks: Marbert Cola, 
(uoting liberally from previous cases, the 
ilge’s decision wound up by agreeing 
vith Justice Holmes who said of Coca- 
Cola that “the drink characterizes the 


ume as much as the name the drink,” | 


ind decided that the names of the de- 
‘endants’ products were based on a de- 
re to cash in on Coca-Cola’s profits 
‘ather than on the coloring and other 
gredients used in their drinks. 
In the meantime, Coca-Cola and Pepsi- 
(ola will continue to fight it out on the 
erchandising front. Coca-Cola will bear 


wn harder than ever on its old refresh- | 


ent story. Pepsi-Cola is sinking over 


al 


1,000,000 in its current advertising cam- 


ugn ($300,000 alone for a sky-writing | 


ntract), still plugs its 5¢ 12-ounce 
“ttle as against Coca-Cola’s six ounces 
Just how much of Coca-Cola’s market 
Pepsi-Cola has snatched no one knows 


with Loft finally in full control | 
nd W.S. Mack, Jr., president of Phoenix | 
(bringing 


NE ENAH PAPER COMPAN 


Varketing 


) 


iO 


A TIP FROM THE PLOWMAN 


The Fertility of any market depends, like the farmer's field, upon its prope: 
cultivation. He uses a dozen implements to insure a satisfactory yield. 
Are you using all your tools to develop your crop for harvest? 

In the fields you contact by mail, and that includes all your accounts 
every buyer of your product gets a mental picture of your business. This 
may or may not be a true picture. A good quality rag content letterhead 
will help give your customers the right impression of your business—and 
your office forms and business records will last longer and perform better 
on a Neenah Ledger or Index. 

Over a million pounds per month of Neenah's economical, guaranteed, 
mill brand papers are plowing up business for someone. Are they culti- 


vating acreage which should be yours? 


Write on your letterhead for Neenah’s “Portfolio of Prize Letterheads” 


and witness the right way to create customer goodwill. Then ask your 
printer or lithographer to recommend a Neenah fine business paper that 


will help increase your sales. 


NEENAH 


Look ahNin the watermark 
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A FEW MORE 
MINUTES... 
AND OUR 

PROTECTION 
WORRIES 
ARE OVER / 





“W! were trusting to luck—and it wasn’t 
comfortable. Our plant was exposed 
to thieves and marauders night and day. We 
had some losses from thievery—and what was 
worse, we were always worrying about what 
might happen. 

“Fence looked like the best answer—so we 
called in Cyclone. Their recommendation 
fitted our needs exactly—and the price was 
right. Those fellows certainly put up a sturdy 
fence, The posts are set in concrete and the 
mesh is stretched tight. It's a good-looking 
fence that is sure to command respect. 


From now on hoodlums and thieves will 
have a tough time breaking in or making a 
quick get-away. It certainly takes a load off 


my mind 


Mail Coupon for FREE Book! 


Send for our free 32-page book. 
Tells all about fence. Full of il- 
lustrations. Shows 14 types —for 
home, school, playground, busi- 
ness. Whether you need a few 
feet of fence or 10 miles of it, 
you need this valuable book. 





Cyc tone Fence Co. 
Waukegan, IIL, Dept. 440-A 
Please mail me, without obligation, a copy of “Your 


Fence—How to Choose It—How to Use It. 


City. ccccccccce 

I am interested in fencing: () Industrial; [) Es- 
tete; [) Playground; [) Residence [) School. 
Approximately stean 


CYCLONE FENCE 


CYCLONE FENCE COMPANY 
General Offices: Waukegan, III. 
Branches in Principal Cities 
Standard Fence Company, Oakland, Calif. 
Pacific Coast Division 


United States Steel Export Company, New York 


UNITED STATES STEEL 











Some bystanders put its sales as high as 
25% of Coca-Cola’s but the latter con- 
cedes only about 10%. So far Pepsi- 
Cola’s distribution, with 400 bottlers, falls 
far short of its competitor’s. Pepsi-Cola’s 
sales have been heaviest in the New 
York market, where the 12-ounce bottle, 
backed by heavy promotion, has appealed 
to economy-minded  metropolitanites. 
Last year, Pepsi-Cola advertising bragged 
of leadership in the New York area. But 
Coca-Cola men reply that their New 
York bottler served only the immediate 
territory, whereas the Pepsi-Cola plant 
was shipping to a far larger area. Since 
the sales of Coca-Cola Bottling Co. of 
New York were up 27%, it’s evident no 
one suffered. An indication that the 12- 
oz. bottle is catching is the switchover of 
Canada Dry’s Spur, which started out a 
vear ago offering 8 oz. Coca-Cola men 
maintain that the average person doesn’t 
want more than six ounces, and that their 
bottle will keep its familiar size. 


Youth Serves Field's 
Four men, aged 34 to 41, 


are advanced to posts grooming 
them for future direction of firm. 


Wuen James Srmpson resumed direction 
of Marshall Field & Co., in 1937, he 
steered toward two objectives. He 
wanted to earn money for stockholders 
who had almost forgotten what a divi- 
dend check looked like. And he felt the 
need for an executive staff that could 
translate his stabilizing policies into 
profit-making ideas and keep these work- 
ing through the years. 

Simpson died last November, but his 
plans move forward. Results can be 
measured in money, for Field’s financial 
health has become robust. The emphasis 
has returned to retailing, where every- 
one now agrees it belongs. All arrears on 
preferred stock are paid. Dividends are 
being earned and paid on the common 
shares, and President Frederick D. Cor- 
ley at the annual meeting hinted strongly 
of extra dividends to come. 


In the Front Rank 


From promotions, transfers, and re- 
shuffling of duties, this month emerges 
the stable pattern of management which 
close-in observers have been expecting. 
Four comparative youngsters, all of them 
old Field hands, are now lined up in the 
front rank, ready to take some of the 
heavy duties off the shoulders of such 
veterans as Corley and Merchandising 
Vice-President Charles C. Bunker. 

First Vice-President Hughston M. Mc- 
Bain, 38-year-old go-getter, has long 
been the side line coaches’ choice as next 
in line of succession. Now their guess is 
confirmed, for he has moved up to the 
biggest job after Corley’s. He has shifted 
his desk to the State Street store, where 


, employees can get used to seeing him 





6,400.0 
to pro 


Hughston McBain, first vic: 
dent and second in comme 
Marshall Field & Co., is nou 
manager of all Field’s Chica: 
suburban stores. 


run the show as general manag: 
Chicago and suburban stores. 

At McBain’s right hand sits n 
President James L. Palmer, 41 ye 
who went to Field’s research depa 
from the business faculty of the | 
sity of Chicago. Palmer now tak 
tralized responsibility for personne! 
ice, and expense functions. New 
President Wilbur C. Munnecke 
heads the manufacturing divisior 
the New York office. Earl Kriblx 


formerly Sin 


grease 


rubbe 


Preferr. 


year-old who was 
private secretary, as secretary-tr: 
now presides over finances and 
work activities in the corporation off 
at the Merchandise Mart. 

The promotions indicate that w 
left over from major surgery of 
have healed. Lopping o 
money-losing wholesale and manufact 
ing departments scrapped many a 
time Field career. The subsequent shea 
ing of overhead sent searching for 


years ff 


ployment many a man brought in { 
big job just a year or two before. ¢ 
quence was that in imagination n 
Field man who was perfectly safe 
feeling the cold edge of the axe « 
back of his neck. Now it appears 
these tribulations are definitely relegat 
to the past. The four young mer 
constitute the management directly 
Fred Corley are too level-headed t 
disturbing the stability that their 
has regained in money and morale. 


Tested— 

Before 
Mills 
(Allied 


Fruits of Smoke Law 


Sr. Louis’ Terminat Rarmroap 
week announced its intention of ordering 
10 new diesel electric engines costing 
$700,000 as its “first major step in co 
operating with the city’s smoke eli 
tion program.” The new equipment 
replace 17 coal-burning locomotives 
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—— 
Planes by the Million 
General Mills is distributing 


6.400.000 rubber-powered models 
jo promote sale of Wheaties. 





e giocest airplane manufacturer in the 


General Mills The giant food 
npa has just completed making 
» 40.000 model airplanes “that will a 


Jly fly.” and is now busy distributing 
the boys and girls of America as 
ns with Wheaties, “the breakfast 


savs Gen 


m t 
“miu 

amplons - Beyond doubt 
) Mills, this is the 


offer ever mack 


most pretentious 





niun 
\irplanes as premiums aren't new, of 
rse. But usually the plane s have come 






wked-down, to be assembled after they 
»e taken home. This had 
\ child had to he a 


might be 


seve ral dis 
intages pretty 
amateur mechanic, or he 
liscouraged and never put the air 


together. Equally important, un 


bled planes haven’t had much 
e as attention-getters in stores. The 
Vheaties “Jack Armstrong Sky Rang 






overcome both these disadvantages 
\ lt if 


eve appeal 


shining aluminum, thev have 


And the propellers are 





greased, ready to be turned over by 


rubber-band motors. 





Preferred to Doorstep Sampling 


Manufacturing Co... of 
neapolis, made the planes for General 
installed, 


streamlined production line set up, and 





scott-Atwater 






Special machinery was 






workers were engaged for the winter 


Top 






ining out the record premium 





ifacturing speed was 125,000 of the 





es a day. 
An old 
s feels that this is its best ever, pre- 






hand at premiums, General 







four-ounce packages on the doorsteps 
To 

e, the customer must buy two full 

e packages of Wheaties. General Mills 


gures that by the time any family has 





thousands of homes get an air- 








ts way through two packages, the 





ces are its members will be Wheaties 
What’s look far 


favorably on this kind of a deal, 






more, grocers 





pulls people into their stores, than 





vy do on house-to-house sampling 





Tested—As Sales-Pushers 





Bef ire placing the record order, (,en- 





Mills did more airplane testing than 






Allied buying missions. The miniature 





. were put in 1.300 stores through- 





e country in order to test the de- 





for such a They went 
it cakes 

I premium 
18, 


premium 





announced 
Mills’ 


grams and magazine advertising 


first 
General 


Was 
radio 
On 


sis of early reports and testing ex- 


through 


rience, the company thinks the planes 


sold out by next week, and one 


ut of every three in the country, 





s this method of sampling to distribut- | 





FREE DEMONSTRATION 


in your Plant or Office of 


FLUORESCENT cylisht LIGHTING 


as provided by the 


BENJAMIN RLM STREAM-LITER 





SEND FOR FREE BULLETIN 
and Details of 
Demonstration Offer 






















LEARN first hand the advantages of 
this New Fluorescent Lighting and 
How It Improves Seeing! 


SEE WHY thousands of Plants and 
Offices are finding it profitable to 
change immediately to BENJAMIN 
FLUORESCENT LIGHTING! 

GET THE FACTS about the 
Benjamin Stream-Liter and how it 
provides 18 to 42 footcandles of light! 


EXPERIENCE the new 
restfulness . . . comfort . . 
of seeing provided by the light from 
these Daylight or White Lamps 


LEARN all about the ECONOMY of 


Benjamin Fluorescent Lighting. 


SEE HOW the COLD LIGHT gener 
ated by Fluorescent Lamps eliminates 
annoying heat radiations! 

FIND OUT WHERE you can use this 


new lighting to best advantage 


FIND OUT THIS QUICK EASY WAY HOW 
FLUORESCENT LIGHTING CAN SERVE YOU! 


Through this Benjamin demonstration 
you will learn everything that is impor 
tant to know about Fluorescent Lighting 
. . . How it provides a new lower cost 
way of obtaining higher levels of illum- 
ination forentire roomsas well as localized 
work areas... How the low brightness and 
extreme diffusionreduces glare toa new low 
minimum ... How the elimination of an- 
noying radiant heat (75° less than that of 


new 


sensat ie m of 


. and case 


how I may secure 
Name 

Firm 

Address 

City 


We buy from 


This RLM Labe ‘ ves add 
ed assurance hting 


BENJAMIN ELECTRIC MFG. CO 


With understanding there is 
the Bulletins on Fluorescent 


and war 





other forms of lighting) makes Fluores- 
cent Lighting ideal where lighting units 
are mounted low and for air conditioned 
How 
volving color the exc ptionally fine day 
light quality of this light is not only 
more effective but 
At the same time, you will secure first ha 
mation on the efficiency, installat 
operating economy f the Ber 
Stream-Liter which have 
Fluorescent Lighting U nit for gen 
utilitarian ilhuminatior 


SENT FREE! TWO LIGHTING BULLETINS 
EVERY EXECUTIVE SHOULD READ! 


Without or obligation 
part, we will send you a comple te ce 
scriptive Bulletin on Benjamin Fluor 
escent Lighting as provided by the 
RLM STREAM.-LITER andother Ben 


jamin Fluorescent Lighting Equipment; a copy 
of The Manual of Factory Lighting Practice 
containing the solutions to 30 lighting problems 
and complete information on how 
Stream-Liter Demonstration may be 

for your office or plant. Write your request for 
Bulletins and demonstration detaile now to Ber 


Mfg. Co., Des Plaines, Mlinois 


locations eee for operations mn 


onomical 
dinfor 


hon eam 


and 
RLM 
leading 
ral plant and 


jamin 
made it the 


cost on your 


* 


jamin Electric 


BENJAMIN 


STREAM-LITER 


Distributed Exclusively Through Electrical Wholesalers 





Des Plaines, Minois 
no obligation, please send me immediately 
ud Factory Lighting sles detail f 
a Free Stream-Liter Demonstration: 
Stats 


Se eee ee eeee ee eee ee eee See aetieeee eee eee 
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AS USUAL...TO 
AUSTRALIA-NEW ZEALAND 


ty 
@ Enjoy the comfortable luxury of 


Canadian Australasian liners. See 
Regular 
sailings from Vancouver or connect 
from California ports at Honolulu 
Approved for United States citizens 


Hawaii and Fiji en route 


Your own travel agent or Canadian 


Pacific: 41 ofhces in U.S. and Canada. 

















his is the seal used by 
200 capital stock fire insurance 
companies. Through local insur 
ance Asents and Brokers, these 
companies provide sound protec- 
lion at a predetermined price. 
Ind, in association, they perform 
public serviees of national scape 
that are making life and property 


safer fram tire 


THE NATIONAL BOARD f 


g5 


lohn Street. New Yark 


between five and fifteen, will own a Jack 
Armstrong Sky Ranger 
ing Wheaties 


and be munch- 


New Hampshire Movie 
CAREFULLY TIMED to reach the public 
just as it is beginning to think of that 
August is the 
Hampshire—the 


two weeks’ vacation in 
one-reel film, “New 
Ninth State” (reference is to the order 
of entry into the U.S.) Made to order 
for the state’s Planning and Development 
Commission by Emerson York, the pic 
ture is being distributed nationally by 
Columbia Pictures Corp. Indicative of 
the new professional touch in state pub 
licitv is the fact that the film is in 
especially 


technicolor with a complete, 


arranged musical score New Hampshire 


Business u eek ; { pril a 


brings up to 14 the number 
using movies to advertise the 
tions (BW—Mar23°40.p40). ¥ 
has had feelers from five mor 
Two states, Maryland and O 
will use money from stamp sales 
Mary 


sell its stamps via the State | 


their publicity budgets 


Commission at 25¢ for a blo 
hopes to raise $25,000 this way 
homa, hotel men are sponsoring 
distributing stamps at a cer 
Oklahoma hopes its publicity 
state’s tourist Income from & 
to $50,000,000 a vear 

One travel scheme, the Amer 
Association’s “Travel-America 
has quietly folded. Secretary Mi 
did not find it consistent wit! 


ury’s dignity. 





A Well on a Large Scale 











Pury CALL THis “the biggest well in 
the world” in Cleveland, where the 
WPA is finishing it as part of a new 
waterworks plant; 113 feet in diam 
eter, and 110 feet deep, it is the intake 
of a 72-acre plant that will furnish the 
Cleveland area up to 200,000,000 gal- 








Below 9 4 


which now 


lons more water a day 
left, the stairway 
down the well; and right, the bott 
It took 12 tons 
dynamite to blast that hole. Its « 
rival is claimed to be that at the I 


approximately 


plant in River Rouge. 
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Salaried Brokers? 
Reported result of R-P Law 


in food field brings demand for 
survey to get facts. 


Ween THE Roprnson-PatMan Law made 
+ illegal for buyers to accept brokerage 
savments from manufacturers, one “out” 
distributors demand 
net” prices. When buying direct, and 
+ through a broker, mass distributors 
tlt that they should not have to pay a 
rice which included a selling expense the 
mufacturer did not incur. The “net” 
orices they demanded were lower than 
the generally prevailing quotations by 
‘at the amount of the brokerage com- 


was to 


for mass 


little less than three months 
RW—Feb3’40,p30) , the Supreme Court 
t an end to this by refusing review of 
ise by which Great Atlantic & Pacific 
Tea Co. sought to escape from a Federal 
Trade Commission cease-and-desist order 
The high court ruled, in effect, that in 
buying at “net” prices A.&P. was simply 
lecting brokerage in a ’round-about 
fashion. 


ago 


Getting around Brokerage Issue 


4. & P.’s reaction was a bombshell for 
the food trade. The company announced 
that it “felt it could no longer make pur- 
hases from manufacturers who deal with 
brokers.” Thus, said the company, no 
court will be able to construe its net 
prices as being based on a_ brokerage 
“currently being paid by sellers to their 
bre ykers.” 

Since then rumors have been rife that 
anners were getting ready to divest 
themselves of brokers and that manu- 
facturers in other lines would soon fol- 
low. But the actual extent to which 
brokers have been elbowed aside is not 
known, for there have been no impor- 
tant announcements of changes in policy 
by manufacturers. It is being suggested, 
therefore, that some body such as the 
National Food Brokers’ Association 
should conduct a survey among its mem- 
bers to find out if brokers are really 
menaced. 


Is It Permanent Solution? 


Causing most talk is the rumor that 
some manufacturers are considering put- 
ting their brokers on a straight annual 
retainer, and will discontinue the pay- 
Presumably, the 
retainer would be based on brokerage 
payments over a period of years. The net 
effect is to make the broker a salaried 
salesman of the manufacturer. 

Such a plan might prove to be a tem- 
porary solution for canners who 
fare not antagonize the chains and yet 
are anxious to retain 
ndependent markets serviced by 
orokers. Some observers question that it 
They say that it 


ment of commissions. 


some 


representation in 
now 


sa permanent answer. 


does nothing in itself to answer the mass 
distributors’ demand for lower prices be- 
cause of expense saved the manufacturer; 
that if that demand is to be met, it must 
be through some system of legally-de- 
fensible volume discounts, or through 
some plan whereby the expenses of sales- 
men (or brokers) are charged back to 
the buyers who use them 


Supermarket Habits 

True Story magazine has got out a 
study of supermarket habits 
that points up the phenomenal growth of 
that infant prodigy in the field of dis- 
tribution. True data include 
brand preferences, magazine readership 
for food advertising, and average daily 
purchases, but the 
is that, of 2,000 customers interviewed in 
11 markets throughout the country, 
50% had been won to the super within 


shopping 


Sto ry ’s 


most interesting fact 


over 


the past two years. 

Supporting this evidence of the super- 
market’s coming-of-age are the findings 
of The Progressive which indi- 
cate that the characteristics that are 
generally typical of the supermarket 


Grocer, 
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common ople 
It often proves donned to 
both health and production 
Many leading companies, em 
ploying hundreds of seated 
workers, have found a way to 
help correct this condition. In 
teresting information will be 
sent you without cost. Just write 


DOMORE CHAIR COMPANY, INC. 
410 Franklin St., Elkhart, indiana 


In Canada Domore Chair Co. of Ca 
200 lay St., Torente 


POLITICS? ti 


| find Business Week's 
trends far 


nterpretation 
more accurate 


highly 


of political 
than 
services, 


most of the vaunted 


PARTNER 
CEDERUUUUAEEEEREEEEEEEEEEEEEEEIT) BROKERAGE FIRM 
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Meets Exacting 
Demands for 
Finish and Drawing Qualities 


ROCURING steels of exceptionally bright finish or extra good drawing quali- 
ties is a problem of many automotive manufacturers that Thomastrip is solv- 
ing constantly. The demands of these manufacturers ere extremely critical because 
their standards must fece the severest competition in both quelity and price. 


Thomastrip serves the automotive market on a large scale. It meets the ex- 
acting requirements for all those features of cold rolled strip steel that promote 
economy and attractive appearance in the mass production of finished parts. 
Uniformity of finish, gauge, width, fabricating properties and physical cherac- 
teristics is one of its outstanding qualities. 


BRIGHT FINISH UNCOATED, AND ELECTRO COATED WITH NICKEL, ZINC, COPPER, BRASS, BRONZE, TH 


Steels that Stimulate Progress 


THE THOMAS STEEL CO. 


SRECIALIZED PRODUCERS 


WARREN 


LEO STRIP ST 
OHIO 
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JUST 
PUBLISHED 





U 


that cannot be gotten from the day's job alone. 


Milton Wright's 


LIBRARY OF 


BUSINESS 
MANAGEMENT 
McGraw-Hill announces a 
new, carefully-planned and authori- 
tative Library of modern business 
management essentials and methods 


SE this Library for immediate help in specific problems, small and large—also to 
master the definite patterns underlying methods, get the knowledge of al] business 


Woudn’'t you like to organize your whole 


approach to business once and for all—to check on the worth of your experience and to 


supplement it when necessary with the proper fundamental viewpoint? 


The need for 


this sort of help, and the most practical means of meeting it, have been the sole standard 
by which Milton Wright has sifted and chosen material and organized it, in this Library. 
From it you can get complete and essential training, in the most graphic and business-like 
way, in the elements, guideposts, successful methods of modern business management. 








6 volumes—1973 pages 
Readable format, with many 
check lists, key statements, 
and summaries for note and 
reference use—typical prob 
lems, with solutions and inter 
pretations against which to 
check your own—functional; 
confined to the problems and 
methods of reaching definite 
business objectives 


Editorial Board 
MILTON WRIGHT 
Editor-in-Chief 
ALBERT F, CHAPIN 
New York University 


HENRY F. HOAGLAND 
Ohio State University 
LAWRENCE C. LOCKLEY 
Curtis Publishing Company 
WEBSTER ROBINSON 
Industrial Engineer 


L. Rone WALTER 
Flintkote Company 








Under our offer get all six books on approval. 
specific problems, use them exactly as you would after purchase. 


This Library tells you: 


How to organize a single department or a whole 
business . . . plan and control its workings . 
provide and maintain the most happy and efficient 
personnel 
How to keep the life-blood flowing in business 
where and how to get money . how to 
utilize it... how to keep the business in sound 
financial condition 
How to reduce credit losses . . . handle the im- 
portant elements of credit policy . . . modernize 
your collection system . . . write better letters . . . 
put the company’s correspondence on a more eco- 
nomical and effective basis 
How to lay out a workable approach to market- 
ing methods . . . improve the sales organization 
. develop promotion ideas . . . stimulate results 
in any of the several avenues of marketing 


How to do more work yourself . . . conserve and 
direct your energies . . . and how to handle scores 
of problems, small and large, detailed aspects of 
these important fields of business activity. 


Low Price — 10 Days’ Examination — Easy Terms 


Read them, make comparisons, look up 
If this 10-day test shows 


value for you, go right on using the books, paying in easy installments meantime, at the 
A simple step, but full of promise and possibility for you; 


rate of only a few cents a day 
send the coupon today. 
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EXAMINATION PRIVILEGE COUPON — MAIL IT TODAY 


McGRAW-HILL BOOK CO., Inc., 330 W. 42nd St., New York, N. Y. 


LIBRARY OF BUSINESS MANAGEMENT, 6 
In 10 days I will send $3.00, and $3.00 monthly until $15.00 


Send Milton Wright's 


me 


10 days’ examination on approval 
I ostpaid 


is paid, or return the books 


in all lines.) 


volumes, for 


(To insure prompt shipment write plainly and fill 
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came out on top in the 1939 

dising picture: (1) Stores whic! 
cash chalked up an 
sales increase of 4.3% over 1938 
7%. (2) Stor 


business - s| 


business 


stores were up 
did no delivery 
2.3% sales increase; delivery st: 
slightly under with 2.2%. (3) 
grocery and general stores were 
and 0.5% respectively, but sales 
bination stores were up 3.2%. 
plete self-service stores upped t! 
3.7%; semi-self-service, 1.7%; 
stores, 2.3%. 

The Progressive Grocer estima 
the Great Atlantic and Pacific 
which has led the field in openi: 
markets since 1938, upped its s 
year some 15% or 16% over 19 
ing it bigger sales increases tha: 
other chains combined. 


Women Write the Label 


ApouT A YEAR AGo, Derby Foods, | 
asked 20-some consumer leaders | 
cize the labels on the Derby 
canned meats. Nineteen women « 


| standing in consumer work forn 





Derby Advisory Label Committe: 
picking apart the labels the « 

was then using, helped design m: 
formative ones. The work is now 
and Derby is readying a booklet 
sent to consumer groups, telling th 


of the new labels and suggesting 


“only as women encourage {such} rig 
practices can they be maintained 
competitive conditions.” 

Derby’s new labels are not grad: 
—with the A, B, C ratings dear 
heart of many a consumer lead 
the company says they give the 
information its consumer-helpers \ 
Derby lists the committee’s recom: 
tions in this order: quantity in « 
pieces, or servings; suggestions a1 
pes for serving; list of ingredients 
portion of meat and other ingre 
whether the product is skinless, bon 
etc.; kind of cut; and a more «a 
picture on label. 


Givers and Their Gifts 


Dogs YOUR COMPANY give business pres 


ents at Christmas? Out of 248 exe: 


answering this question recently, 180 « 


72.5% 
“No.” 
One hundred fifty of the firms gav: 
presents to employees, 108 gave th 
customers, and 73 gave them to 
One hundred forty-seven reported 
they gave the presents every yea 


said 68 or 27.5' 


ws 


said “some years,” while seven dix 


say how regularly the custom 


observ ed. 


Frequency of various types of gilts 
(with some firms using more than on 


type) was indicated as follows: cas 
firms; edibles, 42; desk or office art 


| 37; smoking equipment, 33; leather g 
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es, 21; wearing apparel-jewelry, 18 
9: books-magazines, 8 

average cost of presents reported 
8 companies is 86.08 (100 of the 
umes spend $2.50 or more for each 
One hundred fifty-three companies 


in average of 230 presents 


Fair Trade Law Assailed 
DeNVER PAPERS are carrying ads signed 
e Consumers’ Protective Council 
\itting at Colorado’s fair trade and 
sir practice laws. Sponsors are grocery 
markets and cut-rate drug stores 
ids are apparently the first step in 


lrive to put on next fall’s ballot, 


gh the initiative, a repealer to the 
state's fair trade and unfair practice acts 
sumers are being asked to sign peti 
Approximately 33.000) signatures 

1 be required for the vote 


Buy First, Win Later 
\ CONTEST IN REVERSE made sales records 
recently for members of the Hartford 
Electric League. During the two months 
the contest was on, customers bought 
ectric appliances first, won them later, 
y writing prize-winning = statements 
ifter they had used them 
\ltogether, 18 big and 52 small appli- 
neces were given away. Publicity for the 
ampaign was drummed up by 15-minute 
yrograms, three times a week, and 
ewspaper ads with pictures of winners. 


Pie 
FIRST ADVERTISING AGENCY reporting in 
stallation of complete television studios 
ind audition rooms is Biow Company, of 
New York. The agency is developing a 
reative department, of writers, direc- 
tors, and engineers, to blend eye and ear 
ippeal. Test programs will be prepared 
m the principle that television programs 
ught to be able to stand alone as ear 
entertainment even if the screen cannot 
be seen. . . . SUBWAY NEWSSTANDS in 
Philadelphia are selling 10¢ sizes of such 
lrag and cosmetic items as tooth paste, 
ur tonic, soap, adhesives, skin lotion, 
ind face creams Newest of the cur- 
rently popular combination promotions 
the offer of the new “Gem Clog-Pruf” 
razor and a tube of Barbasol soap. Start 
ng May 15, American Safety Razor Co 
promote the deal with ads in 300 
newspapers, and Barbasol will do its 
ure with spot radio. ... First or June, 
Liggett Drug Co. will open a new drug 
in New York which will drop mer- 
handise lines which the company feels 
ilien to the drug store. The chain 
as been experimenting, in a number of 
stores, with the elimination of such 
s as glassware, books, and toys. The 
It has been no loss in volume, for 
ials say that they are able to do a 
better job of merchandising “real” drug 


store items. 


Varketine LS 


INDUSTRY SPEAKS FOR ITSELF 


‘Our Group Plan enables our employees to wll 
purchase insurance at nominal cost, and in 
amounts most of them could not otherwise 


afford. 


“The elimination of medical examination 
permits employees who might be physically 
disqualified for other insurance to participate 
Knowledge that the family will be provided 
for gives a feeling of security that is reflected 
in increased efficiency. We know that this 
plan helps to develop and maintain a spirit 
of loyalty and cooperation.” 


THE COMMERCIAL NATIONAL BANK AND 
TRUST COMPANY of New York 


’ - 
A 


re 





ecause an employee wears a white collar instead of overalls 
because he works with a pencil instead of a wrench, he is no 
less dependent upon some practical method of providing security 
for himself and for his family. 
And in clerical organizations, fust as in industry, few employ 
ees can work out this security for themselves ind: pendently, but 
must depend upon their employers to make available the advan 


tage of mass buying of the necessary protection. 


Connecticut General’s “Protected Pay Envelope 

as a supplement to existing Social Security benefits, 

tical, business-like method of prov iding financial protection 

ployees against the hazards of accident, sickness, death and 
What this flexible plan is contributing to better 

employee relations tor other organizations, and how it can 

your own picture, is told in our booklet, “The Prot 


Envelope.” This book and another, covering the amended So 


Security Act effective Jan. 1, 1940, will be sent to you on request. 


Connecticut General 
Life Insurance Company 
Hartford, Connecticut 


Life, accident, sickness insurance, 


annuities, and all group lines 
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THEY DON’T PASS HATS 
ANY MORE 


Group Insurance is putting an end 
to emergency contributions by fel- 
low employees for disabled work- 
ers or for the families of those who 
have died. 

This protection is available to 
groups of 50 or more — without 
medical examination—at minimum 
net cost. 

Endorsed and adopted by leading 
employers and their workers 
throughout the United States and 
Canada. 

For Particulars of The Prudential's 
Group Insurance Policy—New 


Model 
Address 
Group Insurance Department 


The 


Busurance ¥ Company of America 


Home Office, NEWARK, N. |. 











The Philharmonic Rides Again 
- +. and Again... 


Auto radios have become so commonplace 
that few of us think twice about the magic 
that makes the world’s greatest entertainers 
passengers with us at the turn of a knob. No 
matter where you go... nor how fast ... 
your favorite comedian or a hundred-piece 
symphony is yours to invite. 

Among the many electrical and radio parts 
that are combined to create this accepted 
miracle, ,, none is more important than the 
vibrator which “boosts” the electricity sup- 
plied by the car’s storage battery so that it 
will operate a radio receiver. . 

Mallory is proud that in millions of auto radios . . . 
Mallory-built Vibrators are standard original equip- 
ment. They have won this predominant leadership... 


as have all Mallory products...strictly upon the basis 
of performance in actual service. 


P. R. MALLORY & CO., Inc. 


INDIANAPOLIS INDIANA 
Cable Address—Pelmalio 


MALLORY 


PARTS FOR RADIO, ELECTRICAL, 
AUTOMOTIVE AND INDUSTRIAL FIELDS 
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More Planes for the Atlantic? 


With Pan American handling a war rus!) o| 
transatlantic passengers and mail, examiner recom. 
mends CAA approve American Export service to Rome. 


American Export Arruines, Inc., last 
week moved a step nearer its ambition 
of establishing a mail-passenger plane 
service to Europe in competition with 
Pan American. On April 19 Examiner C. 
Edward Leasure, of the Civil Aero- 
nautics Authority, recommended estab- 
lishment of this trans-Atlantic 
airline. Pan American’s four transatlantic 
planes are heavily taxed at present owing 
to war conditions. What with the 
British grabbing mail from steamers 


second 


| right and left, Pan American offers the 


only undelayed and snooper-free service 
between this country and Europe. The 
Pan American’s Boeings were planned 
for a peace-time maximum of 1,600 Ibs. 
of mail and 24 passengers. To accept 
heavier mail offerings, the company has 
been forced to cut down on passengers 
many of whom have had to delay their 
trips. Instead of their original 1,600 Ibs. 
of mail, the planes were by January car- 
rying 2,300 lbs. eastward and 1,800 west. 
They are now flying 3,100 Ibs. Europe- 


ward and 2,300 on the return 
load was the first flight from Ne 
North Beach airport when 5,267 
mail allowed only a few passeng 
The Leasure report favored 
tion by American Export of an 
senger-express service from New ) 
Rome via Lisb 
without 


Baltimore to 
Barcelona. It 
dice American Export’s original a 
tion for routes to England and | 
since they are ruled out by the P 
dent’s neutrality proclamation. A 


dismissed 


tion by the company for a ten 
mail-express Rome 
Azores and Lisbon, with its Conso 
flying boat, was refused as not 


service to 


by public convenience and necess 


Friendly to Competition 
that fa 


strong \ 


Examiner Leasure said 
of Pan American, 
posed the American Export appli: 
are inadequate for the business ava 


He pointed out that Pan Americar 


which 





The Hill Car Has a Try-Out 





‘ > 


wit! 
Clair 
rout 


5.000 


For 





The Pacific Railway Equipment 
Co.’s new Hill car (BW—Dec2’39, 
p37), on order by the Santa Fe, 
Burlington, and Great Northern 
railroads, has recently been put on 
trial runs in California. This is the 
car which is hung on springs, at 





California State Chamber of Cor 
points high above the body, rat 
than supported on springs below 
center of gravity. Its sponsors c 
the effect of track irregularities : 
duced to a minimum; and the 

“banks” on the curves, so that 
passengers always feel stable. 
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practical monopoly over ocean 


wvel” and asserted that even when 


air companies begin operations, 
the 


competition 


yment of service “would be 


ited by from an 
ean carrier.” He declared that the 
furthered by 


il defense would be 


in extension of Atlantic service 
Odds on American Export’s applica 
ire improved by the emphatic en 
nent in the report but the battle 
The 


recom- 


BW—Jan20'40,p23 
(AA must pass on the 
itions. American Export hopes for 

nal O.K. in Its execu 
say this would enable them to start 


) isn’t over vet 
Leasure 


two months 


service in the spring of next year. 


Sikorsky Planes Chosen 

This company is a subsidiary of the 
rican Export Lines which has oper- 
steamers in the Mediterannean and 
service for Its air 
a move for de 
In April last vear Export 


Sea 20 


Blac vears 


luxe passenger 
Air 
Consolidated 


Navy 


jioneer its proposed European serv- 


bought a two-motor 
lar to the long range bomber 
During June and July the ship made 
ree transatlantic round-trips. These 
nfirmed executives in their plans for 
(Pan flies 
Azores.) regu 
Air 
s has picked the heavy four-motored 
Sikorsky Navy S44, 
fitted for commerce instead of 
The company Sikorsky 


eadying necessary changes in this type. 


(American 
For its 


service, when as and if, Export 


on-stop service 


Lisbon via the 


bomber which will 
war 
has paid for 


Three of the ships will be required for 
e Rome Orders 
laced as the CAA 


the company’s application 


service. are to be 


soon as authorizes 
American Export officials claim that 
these planes can maintain a regular U.S 
Lishon-Barcelona-Rome_ service. It has 
the necessary foreign landing rights (ex- 
cept in Lisbon), though the opposition 
asserts that these are revocable. Ameri 
can Export steamers are being equipped 
and personnel trained for cooperating 
with the planes weather reports 
Claim is that the Sikorskys can fly the 
route with 12 passengers, a crew of 11, 


3,000 Ibs. of mail at 


on 


150 miles an hour. 


For a Strong Single Line 

Naturally Pan 
keep its grip on the European service 
Its attitude is that the British 
pian to start competition in June and the 


American wants to 


since 


French in July, American interests would 
best be served by a single, powerful na 


tional line. There also is a feeling that 
l2 vears of experience in sea flying should 
Still another 
Pan 


before it 


be given due consideration 
the fact that, 
spent $6,545,000 
tarted its regular Atlantic 
June 24), American Export Airlines 
not have to put out heavily until 


tation is while, 
merican 


service (on 


ts government contract (and mail sub- 


is cinched 


COME ON—BE A METALLURGIST! 


@ When you tolk to a Page Fence engi- 
neer you will learn important things about 
metals. He will explain why a choice of 
fence metals is important to best meet 
your local atmospheric conditions: heavily- 
galvanized copper-bearing steel, Armco 
ingot iron, Alcoa aluminum, Allegheny 
stainless steel. You'll also learn about 
superior erection service, for he is one of 


A PRODUCT OF PAGE STEEL & WIRE DiVisi 


97 members of the nation-wide Page Fence 
Association — each a factory-trained, per- 
manent responsible distributor and erec- 
tor. Write to PAGE FENCE ASSOCIATION, 
Bridgeport, Conn., Atlanta, Chicago, New 
York, Pittsburgh or San Francisco, for book 
on industrial or residential fencing — or 
both—and name of the association mem- 
ber located nearest you 


ON — AMERICAN CHAIN & CABLE COMPANY, INC 


o-Cnertcas First Wire Fence — Stance /883 


————_+ ——, 





55.8% OF THE NATIONS POPULATIO 
WITHIN A 600 MILE RADIUS 
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[oursranoinc OPPORTUNITIES 


The Paper and Pulp industry 
Boxes and Containers 
Woolen and Worsted Manufactures 
Dairying and Meat Packing 
Ceramic Industry 
And Allied Lines 





ALL THE ADVANTAGES OF SOUTHERN LOCATION 
... yet Close to the Largest Markets 


Ouvrsive the congested areas... 
with all the advantages of lower 
production costs inherent to the 
South...mild climate, friendly native- 
born labor, abundant raw materials, 
plentiful power, excellent transpor- 
tation facilities, constructive and fair 
tax structure... North Carolina affords, 


in addition, swift economic transpor- 
tation to America's largest consuming 
markets. Write today for detailed 
information relating to your busi- 
ness, prepared by competent In 
dustrial Engineers. Address Indus- 
trial Division, New State Office 
Building, Room 2244, Raleigh, N.C. 


NORTH CAROLINA 
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EXT TIME you hear a heavy freight roar- 

ing through the night remember this 

Those tons of goods are moving in accordance 
with a plan...a plan laid down somewhere by 
men of management. 

For things do not ‘just happen’ in this busi 
ness world of ours. There’s need for judgment 
. . . decisions must be made. . . somebody has 
to manage. And management must get action! 

Taken as a group, these decision-makers of 
America are perhaps the most powerful market 
of them all. At their finger-tips you'll find the 
purse strings of whole industries; make sales 
here, and every time you'll reap a rich reward. 

Whether it be the purchase of raw materials, 
machinery for their manufacture, an advertising 
idea, or a mode of transportation . . . this is the 
group that answers Yes or No, and makes it 
stick. 

So, it’s not surprising that their magazine has 
come to share their importance. 

That Business Week, out-stripped by many 
magazines in number of readers, is topped by 
only six in advertising volume! 


BUSINESS WEEK 


Active Management's Magazine 





UP. . . Put a yardstick to advertising 
figures for 1940's first quarter, and you 
get results like these: Business Week up 
19% over 1939! Gained twice as many 


pages as any other general business mag- 
azine. And gained more pages than ei- 
ther of the two general news weeklies! 


—— 
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PRODUCTION 


PROCESSES 





PRODUCTS PLANT 








Coples let-| 
ters, reports, | 


charts, 
tracings, 
outs, 
graphs, clip- 
pings, docu- 
ments, 


o 
NOW you can 


get neat, accu- 
rate, facsimile photographie copies with 
the flip of a switch. Hunter Electro- 
COPYIST reproduces anything written, 


lay- 


No proof-reading. Can't make a mistake. 
No dark room, no focusing, no skill. 


Anyone can operate it. 

Bulletins, specifications, proposals, descriptions, 
diagrams, tracings, etc., taking hours to type or 
draw are electro-copied in a few minutes. Port 
able models may be taken to other departments, 
er to various public buildings to copy records 
Stationary models do multiple and large scale 
photo-copying. 

Let us show you how this machine meets your 
A post card will bring a demonstrator 
at no obligation. 
Write today. 


HUNTER ELECTRO- 


COPYIST, INC. 
107 E. Fayette St., Syracuse, N. Y. 


problems. 
to your office, 
description by mail. 


w a 
Let Us 
show You s 
ELECTRO- 





BLACK 0 », 
Buack CoRE | nc 
TOILET TISSUE ee 


A new feature of the world’s 
largest-selling 2.000 sheet roll, 
Also available unbleached. Sold 
by reliable paper merchants every- 
where. Ask for samples 


TOILET TISSUES 
| victoria” PAPER MITES Co, FULTON 








HELPING SECRETARIES 
DO THE GOOD JOB 


Why lose time and temper on unnecessary 
errors and puzzling questions when it's so easy 
te banish them with a single book! Now in 
use by thousands of executives and their sec- 
retaries. This remarkable “silent assistant” 
assures you of the rapid, smooth-running effi- 
clency that every executive requires. 


Lois Irene Hutchinson's 
STANDARD HANDBOOK 
FOR SECRETARIES 


This book works in two important ways; first, 
it actually trains secretaries in efficient, accu 
rate, modern procedure—makes them able to 
take tasks off executive shoulders and handle 
them well; second, it answers instantly thou- 
sands of questions that arise constantly, from 
correct punctuation to foreign exchange. Not 
only covers normal stenographic work, but 
also many useful items relating to diplomacy, 
reports, legal and financial matters, communi- 
cation services, etc. New revised edition; new 
price, only $2.95. Send for a copy for 10 days’ 
examination on approval today. 


McGraw-Hill Book Company, Inc. 
330 W. 42nd St. New York, N. Y. 





maps, | 


photo- | 


drawn, typed, photographed or printed. | 


Or ask for full | 





An Old Idea Is Latest in Heating 


Radiant principle, applied by wrought iron jp. 
ing laid in floors, will get commercial push. Idea tesiod 
in Pittsburgh church and Racine office building. 


“RADIANT HEATING,” not by fireplaces 
and pot-bellied stoves, but by piping laid 
in floors, is about to get its first big com- 
mercial push. Executives of A. M. Byers 
Co., Pittsburgh, got interested in this 
type of heating several months ago. They 
had -watched the successful operation of 
one of the pioneer installations in the 
United States, Pittsburgh’s Sacred Heart 
Church, and the more recent office build- 
ing of S. C. Johnson & Son, Inc., of 
Racine. Having supplied the wrought 
iron pipe for both installations, the Byers 
men decided that they had better accum- 
ulate all the literature on the subject, and 
determine what radiant heating held in 
store for them. 

Next step was to questionnaire sev- 
eral thousand architects, builders, engi- 
neers, industrialists, home owners, and 
others, on their interest, if any. Replies 
showed needs for radiant heating ranging 
from “a house to sell under $4,000” to of- 
fice buildings to “buildings used for man- 
ufacturing explosives.” Upshot is the big 
commercial push, signalized by a not- 
too-technical technical booklet with a 
very definite Byers tie-in, “Wrought 
Iron for Radiant Heating Installations.” 

There’s an old saying, “If your feet 
are warm, you’re warm all over.” Many 
Roman villas were heated by flame and 
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smoke passages under their floors. ¢ 
however, for modern interest in 
heating must go to an Englishman 
Barker, who in 1907 began to heat 
of his countrymen by means of 
panels in the walls which were w: 
by hot water. His “panel heatir 
tem,” which does not reveal itself bx 
normal wall decorations and thus 
to be confused with American syste: 
wall radiators (heating by both co: 
tion and radiation) has gained wid 
ceptance in England. A further ext: 
of his idea put the heating panels i 
ceiling, as in the British Embass 
Washington. 


Exploiting “Common Knowledge” 


Behind the radiant heating idea 
centuries of “common knowled; 
“Many people know that under bri! 
sunshine one may ski or skate or sit 1 
and comfortable in near-zero air temp 
tures. More people know that o1 
cold day one may sit too near a ck 
window in a highly heated room, and | 
window, chilled by the outside air, 
absorb enough of one’s body heat 
make one shiver. Reason in both « 
is radiation, to or from the body” (BI 
Feb12'38,p34). In other words, rad 
heat always goes from a warm spot t 


This small residence, designed by Frank Lloyd Wright, will be heat: 
by hot water, in 600 ft. of 1}-in. wrought iron pipe, laid in concret: 
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1 These Typical 


of Our Plans For A 


Hundreds of enthusiastic let- 
ters of commendation have 
reached us since the announce- 
ment, two months ago, that 
the dramatic story of “What 
Industry Can Do For Ameri- 
ca” would be published in Au- 
gust FACTORY. 


Shown here are a few excerpts 
from letters, typical of the 
many received, representing a 
broad cross section of men in 
industry . . . comments that 
emphasize the vital impor- 
tance of this project. 





“I DON’T KNOW of anything that 
could be more timely and vital to the 
American people than the broad pres- 
entation you intend to make on ‘What 
Industry Can Do For America’.” 


ial, 








“I LOOK to your August 1940 issue 
to give us, in vivid and useful form, 
not merely the answers to questions 
raised by propagandists, but rather 
an inspiring renewal of our own faith 
in the future of the American enter- 
prise system.” 


“McGRAW-HILL is to be congratu- 
lated for conceiving the idea of fac- 
tually presenting ‘What 
Can Do For America’ in August 
Factory.” 


Industry 


“REMEMBERING the very excel- 
lent job you did in Factory four years 
ago 1 can assure you that everyone 
will look forward with keen anticipa- 


t10n to this issue.” 


“TO MY MIND, we have no more 
important responsibility at the present 
time than to inform our people on the 
true facts of industry and business in 
general.” 


“THE PEOPLE of America need 
sound, sensible leadership. Your issue 
will help industry give it to them 







“I'M SURE we'll be able to use prof 
itably ‘What Industry Can Do For 
America’. We will probably need at 
least fifty copies for our supervisor 


“YOU CAN BE SURE that this new 
project which you have set up w:! 
be deeply appreciated as a crystalliza 
tion of what a great many industrial 


people ha\ ¢ 
on their minds but are unable to con 


ists and other thinking 


mand the resources in research to put 
down concisely on paper.” 


‘YOUR ISSUE should do much t 
ward developing a better understand 


ing which is so vital at this time.’ 


‘WE STILL USE your August 1936 
issue and | am sure we will want 
copies of ‘What Industry Can Do For 
America’ for all our key men 





contained in the brochure 
Can Do For America.”’ 





to send you a copy, promptly, without cost or obligation. 


WRITE FOR DETAILS TODA Y—The complete details of 
the background and purpose of this important project are 
“‘The Story of What Industry 
At your request, we shall be glad 











McGRAW-HILL PUBLISHING COMPANY, 


330 West 42nd Street, 





ABC 
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Inc. 


New York, N. Y. 
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WHAT'S ThE MOST COMMON FORM OF 


waste in advertising? (i )""" 


RADIATOR 





"Ineffective" was the first term that came to mind. But we say "inadequate" 


copy because we know that, even though advertising does nothing more than name 64°F 





a product, it is still effective to some degree . . DIRECT RAYS 
" " . ° eee ee ebebeebaana 
to ‘keep your name before the trade." But what a pity to use only a fractional ' 
Cin ath 
Z 


° 
70 


part of the selling force you're paying for! 





. it's still the most economical way ib 
| 











Especially in business paper advertising. 


Business paper readers really want 
to know evervthing about your 
product that can possibly help them 
in their business. The only reason 
they read business papers is to get 
business information. 

Properly used, business paper adver- 
tising is about the lowest-cost selling 


tool in use today. Improperly used, 


it can be the dearest. Space is merely 
a multipher. Put 2°, of salesman- 


ship into it, with g8°, of gull, and 


even that 2°) will be multiplied by 
as many thousands of readers as the 
advertisement attracts. But put g&°, 
of salesmanship into it, and the 
space will produce just 4800, more 


results for the self-same investment! 


HOW TO MAKE YOUR OWN ADverTiSING ALL SALES, no gutf 


\ number of advertisers » have 
found that it pars to tell all that the 
business paper re wiers want to know, 
hive helped V.B.P. assemble a collec 
tion of advertisements that tlhustrate 
how this simple principle works in 
selling a wide variety, of products 
[hese ads form the major part of a 
book called teil ALI \ Practi 
cal Guide to Successful Business Paper 
Advertising.” Also described in” LELI 
ALI ire a number of cases where 
advertisers using “Tell All cops have 
produced the sort of proot of adver 
tising effectiveness to which manage 


ment is entitled 


The Associated 
Business Papers 


369 Lexington Ave., N. Y. C. 


LOOK FOR THE TWO HALL 
MARKS >F KNOWN VAL 


Proved reader interest in 
terms of paid circulation 


Highest editorial stondards 
and publishing integrity 





would help your advertising 


el ina weneys make doubly 
sure that vour business paper vdvertis- 
ne is free trom the most common 


form ot waste inad uate copy 


send for your copy of PELL. Aid.” 


urs while 


last! 








The Associated Business Papers 
Room 2423, 309 Lexington Avenue 
New York City 


As long as there is no obligation, I'm 


gambling a postage stamp on the 
j 


chance of getting a good idea or two 
from TELL ALL. Send my copy 
Name 

Position 

Company 

Street 


und State 


bammmmmmm meee ewe eee weeeeeccced 





At top is the typical ten 
distribution coming from a 
of the conventional ty pe 7 
below. with floor piped 


heating, gives a different pi 


cooler one—sun to human bod 
chilly window. Furthermor 
body is a heat machine whicl 
on the average, 400 Btu. of su 
per hour, largely by way of tl 
convection, radiation, conduct 
evaporation. Since radiation 
count for about 190 Btu. per 
clear that heated wall and ceil 
will prevent that radiation go 
and the human being in the 
feel warmer to that extent 


The Direct Wright Method 
Just which Americans first tw 

British idea from warm walls 

floors will probably not be est 


The architectural firm of Carltor 


and Kaiser, Neil & Reid desig 
Pittsburgh church. Frank Llov: 
designed the Johnson job. Sinc: 
also installed floor heating in a go 
residences, the name of Wright 
to come up in any conversatior 
subject. His method, which is n 
not direct, consists in laying la 
of wrought iron pipe with welde 
on a layer of gravel and ther 

concrete right over the pipes H 
flowing through the pipes pro 
floor temperature of 80-85 deg 

culated to produce an air tempe! 


about 65 deg. Since the floor’s 


heat does not permit absorptio 


human body's radiant heat, the 

feels warm and comfortable in 

mosphere of that temperature 
Precise cost data on radiant 


are not available, but Archit 


Lo = | Oil 


and 
chen 
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| in January, 1939: “Economic 
said to save one-third on fuel 
ne cases to reduce the first cost 
ating plant.” Said Mr. Barker, 
th ; panel heating system, eight vears 
: eating, Piping & Arr Condition 
March, 1932): “In England radiant 

~ regarded by many as superior 

ction heating for five principal 


asol (1) It is more comfortable 
») It is hygieni ally superior (3) It 
juces the fuel consumption. (4) The 


ting surface is either invisible or in 
nspicuous, (35) Comfortable conditions 
re rapidly reached.” 
The executives of A M. Byers Co. are 
taking no sides on the question of which 
the most efficient method,” but hope 
that the corrosion resistance of their 
ght iron pipe is going to be a prime 
n their securing a big slice of 


t heating business 


Oil to Be Homemade 


Group will license farmers 
and vintners to employ new bio- 
chemical extraction process. 







WesreRN GROWERS of oil-bearing agricul 
wroducts learned with interest last 

ek that a group of Californians headed 
Milton W. Dobrzensky. of Oakland 


s organizing to develop commercially a 


chemical process for extracting oil 
such sources as cotton seed, flax 


seed grape-seed, fish, and coconuts 





Sponsors claim the equipment neces 





sary is so simple that farmers, vintners, 






| grape growers, can maintain their 
Total installation 





own extraction plants 





stola complete unit will be something 
ke $3,100, 
The process, which is distinct from 






ther the solvent or pressure methods 





ready in use or being developed (BW- 







nd Dr. John W. Beckman, consulting 
emist, of Berkeley, a graduate of the 
Roval Technical University, Stockholm 


Beckman recently returned from Sweden, 








where he was consultant to the Swedish 






Co-operative Union 






\ew Income for Growers 






Beckman’s process uses bacteria ide 





ed from brewers’ malt) which disin 
egrates the oil cells of the oil bearing 
substance, freeing the oil for extraction 







eaving a residue which sponsors 





s rich in calcium lactate and animo 





ls and can be made into animal feed 





ke and conditioner. Thus, it is claimed, 





frowers will derive imcome from by- 





ts which otherwise might offer 






disposal problem. 





_— 


mplete plant consists of grinders 
*250), four tanks of some 6,000 gal 
about $750), S500) 


equipment including boiler and 





agitators 






$500), sludge separator ($750), 
ier ($350). The company won't 








Varl6'40,p42), was evolved by tall, | 









EET Hammermill’s attractive 

detective force—the young 
women who spend their days 
sleuthing in the finishing room 
of the Hammermill plant. Their 
job is to count and catch. 


They count Hammermill Bond 
by hand. As they count, they 
catch imperfect and “broken” 
sheets. (Mechanical devices could 
count, all right, but they couldn't 
do the slightest bit of this highly 
important inspecting. ) 


Every one of these counter 
girls gets a monthly prize added 
to her pay if her score for the 
month is “No miscounts— No 


Production 


‘broke’ passed.” In addition, even 
this careful checking is double- 
checked by sharp-eyed inspector 
girls who are responsible for 
catching any rare defect in the 
paper that may have escaped 
the trained watchfulness of the 
counter girls. 

It’s a friendly, keen-eyed com- 
petition, waged to make sure 
you get perfect paper. It typifies 
the extra care Hammermill takes 
to make certain that every sheet 
of Hammermill Bond looks like 
quality, feels like quality, is 
quality — a paper made good 
enough to carry the watermark: 
Hammermill Bond. 


Interested in paper making? Send for folder “Spruce Tree to Writing Paper” —free 
Write on your company letterhead to Hammermill Paper Co., Dept. W, Erie, Pa 


MMABR Az 7 


~h SON’WD 


LOOK FOR THE WATERMARK 


Ka 


1T 1S HAMMERMILL'S WORD OF HONOR TO THE PUBLIC 
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UNIT HEATER MANUFACTURER 
INCREASES PROFIT PER UNIT 


————— 





General Wirebound Crate 
Saves 13 lb. tare weight 
cuts container cost 9% 


Like hundreds of other businessmen inter- 
ested in obtaining maximum return for their 
products, a well-known midwestern Unit 
heater manufacturer had the General Box 
Laboratory check over his packing and ship- 


ping practice. A new container was designed 


The construction of the General wire- 

bound crate saves assembly and packing 

time. Saves storage space 
which made packing and handling easier, 
faster. Important savings in freight costs were 
made possible by the reduction in tare weight 
and the container itself cost less. Full protec- 
of the the 


General wirebound feature 


tion contents was assured by 


Right: Old crate, although heavier 
fords less protection 
General wirebound 
bines light weight 
strength. 


crate 
with 


Left 


com- 
ample 


Manufacturers of All Types of 
Products have received the money- and 
time-saving benefits afforded by the General 
Box Laboratory Service. You, too, may find a 
saving amounting to thousands of dollars 
simply by taking advantage of General Box 
designing facilities and manufacturing experi- 
ence. Why not find out? There is noobligation. 


| GENERAL BOX 
COMPANY 
General Offices. 


gh 
Continents! Box Company, 


( ) Send complete information about the General Box 
Laboratory service. 


ity, 
K 
t 


( ) Have a General Box engineer call. 





Address 


City 





sell equipment, but will license Dr. Beck- 


|} man’s patented process 


Sponsors hope to apply the system to 
extraction of coconut oil in areas where 
coconuts are grown. Instead of import- 


ing copra (dried coconut meat) to this 


| country in bulk for crushing and cooking 


| 


| 


here, oil would be extracted at point of 


Busine SS W eek . 1 pr 


origin. The finished oil, fron 
nuts, 
tanks 


costs 


would be 


shipped 1 


; 


with savings in ral 
Oil extraction authorit 
that dried coconut meat is re 
in free fatty acid, which res 
higher rancidity and poorer ke 


ities than that from fresh coco 





NEW PRODUCTS 





Desk Robotyper 

Wuen the Robotyper Corp., 801 Point 
Bldg., Pittsburgh, first brought out its 
Robotyper (BW Oct9'37 p40), it was 








Now 


there is a new model so compact that it 


built into a special desk of its own 


fits into a standard typewriter desk to 
type “personalized letters” automatically 
rolls 
at 


from perforated paper Insertions 


and elisions can be made any point 


nm a partic ular form letter 


Tube-lce Machine 

To of 
milk plants, packing plants, refrigerator 
cars, chemical plants, ete.. Henry Vogt 
Machine Co., Louisville, Ky., is bringing 
the Vogt Tube-Ice Ma 


chine which freezes water continuously 


tHE MANUFACTURE “sized ice” for 


new Automatic 


into endless 1,;4- or 1{-in. cylinders and 


then cuts them automatically into any 
Freezing takes place in 
the 


circulating 


length desired 
several vertical tubes at once by 
of refrigerant 


direct action 


around them. 


Plastic Draft Gage 
INSTEAD OF MOLDING the passages in the 
Dwyer Portable Draft Gage for power 


plants, F. W. Dwyer Mfg. Co., W 


65 








Washington St., Chicago, drills and reams 
blocks of 


material is 


into 
Since 


them = directly solid 
DuPont Lucite. the 
more transparent than glass, the plant 


engineer can read the scale wit 
ease. The company also makes 
CO, meter of similar construct 


Anti-Slip Floor Paint 

to come from 
Inc.. Box 69, M 

Q.. Detroit, Is Sal 


a rubber-base formulation comb 


NEWEST PAIN1 
Laboratories, 


Junction P. 


abrasive which promises to take 
periness out of floors of all kis 
ete 
splashed with oil 
that it 


sound 


crete, wood, even wher 


The 


brushed 


compat 


out may he 


coat of ol and 


paint 
the following day 


Hydraulies for Light Leads 


UviLiziInG PRINCIPLES similar 


used in heavy dump truck me: 


Bird-White Corp.. Nlix 


} 624 5 





Chicago, is bringing out the 
draulic Dump Hoist for 

trucks and commercial cars. The 
two 


includes high-pressure 


rams giving a maximum dumping 
of 60 deg. 


lowered while the truck is in mot 


Dump body may be 1 


Silver Contact Plater 
the la ut 


standardized or 


SoME BACK, one of 
craft 


plated 


WHILE 
factories 


plug connectors, fuse cl 


strument connections, etc., apply 


silver during assembly with a 
brush developed by Rapid Electro 
Inc., 1414 S. Wabash Ave 


cago. Now the company is ready 


Pre ESS, 


new Rapid Silver Outfit, designe 
cially for plating electrical conta 
equally useful in touching up wor 


on older plating. 
Plastic Tubing 
For 


heat, moisture, oils, ete.. Irvingt: 


PROTECTING electrical wiring 
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1] stor Co., 24 Argovle lerrace, | 


J.. is extruding a new plas 
o-lite Ty pe X TE-30. Phys 
ristics include excellent 


all temperatures down to 


—— heat resistance ip te 







dielectric strength, and re 
i“ = 
|. aleohol, acid, and alkali 
mes in five standard colors 
Se 
— umeters up to § In. Larger 
spec ial order. 
ed-O-Scope 
| - 
‘ supLiry the accurate tracing of 
’ rawings, illustrations, and forms 
i 
m 
MI 
ate. p-S 
. 
ke 
7) 
el 
al 
nlieator stenc ils, the Speed 0) Scope 
| a light source, I square, tr 
ads vriting plate, stvlus ete n one 
unit. Speed-O-Print Corp., 153 
Michigan Ave.. Chicago, makes it of 


molded Bakelite with ivory and 


n 


ime-Temp” Shelf 
west FEATURE of the new Westing 
« Roaster-Oven is the chrome- 
ed Time-Temp Shelf which serves 
lual purpose of giving correct cook- 
emperatures and times at a glance 
f providing a utility shelf. West- 
se Electric & Mfg. Co... Mansfield, 
ses a Wear-resisting decalcomania to 
the cooking information 


ctromatic Formswriter 


PEN THE OPERATOR finishes writing a 
for forms on the new Electromatic 





; 


swriter, she grasps the upright 





pulling the forms forward and 



















ae ng the carbon paper in place for the 
° set. International Business Ma 
’ s Corp., 590 Madison Ave.. New 
at t i 
oF 
Cl 
ving 
i ating 
troplating 
Ave., ( 
ly 4 
me x 
ta 
0 pw 
kes the apparatus complete 
™ al ternational All-Electric Writ- 
oe \ Machine whose motor-driven type 





cl ar carbon copies 











Mold your sales curve 
with DUREZ 














plastics! These sparkling synthetic 
gems come in a rainbow of brilliant 


And now—costume jewelry of Durez 


colors. Called “Coltstones,”” they are 
the practical result of years of labo 
ratory experiment by Colt’s Patent 
Fire Arms Mfg. Co 





You're looking for a sales lever that 
will help your product pry open re- 
luctant pocketbooks. Here are a few 
successful ones that may give you an 
idea. All of these products were 
made of the same material — Durez 
plastics—even the synthetic jewels! 
Whether yours is a product, pack 
age or process it will pay to con 
sider the advantages of Durez. You'll 
find it has unlimited design possi- 


bilities, a lustrous surface that stays 


DUREZ PLASTICS & CHEMICALS, INC. 





by the Blackhawk Manutactur- 
ing Co. of Milwaukes Wis... 
and packaged in this handsome 
red and black kit of molded 


Durez plastics. Here's tool mer- 


( “Nuggies”’ are wrenches made 


chandising at its modern best. 








per’ table radio has a 
Durez plastics housing 


. The new Kadette “Top- 


that strikes a new high 
note in cabinet design. 
The set is a product of 
the Kadetre Radio Corpo- 
ration, users of Durez for 
midget radio cabinets for 
eight years. 


beautiful, and is available in a wide 
range of attractive colors. You'll find, 
too, that Durez articles are practical 
from a production standpoint. They 
come out of the mold completely 
formed and finished! Write for fur- 
ther information or ask your molder 


about Durez. 


DUREZ PLASTICS & CHEMICALS, INC. 
644 Walck Road 
North Tonewonda, N. Y. 


Plastics That Fit The Job 
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EEE ECE ECE ESSE CSE DEDDIIIPIDDIDPPD?2 | rae anager 
Nylon “Wool” \ex; 
New du Pont pai. nt « 
“mechanical methods _{ 
ing” yarn from basic 


Wau the E. I. du Pont « 
Co. stretches every nerve 
to cooperate with hosiery 
in getting nylon hose rea 
sale May 15, du Pont res 
tinue their drive for new a 
the chemical fiber and pate 
them. Newest U. S. nylon 
the date of April 28, 1940 
duction and processing of “< 
like fiber.” 

Utilizing the same basic « 
tained from “coal, air, and 
Blanchard Miles, Jr., du P. 
has worked out “mechanica 
crimping” nylon yarn. The | 
states that at least four cri 
are required to obtain a wo 
rial, also covers methods « 
ten or more crimps per inch. ‘] 
is said to “approach, and ma 
natural wool in crimp ret: 
heat insulating properties.” Ot 
erties claimed are superiority in st; 
and dyeing characteristics, elast 
sistance to cleaning fluids and pro« 
and mothproofness. 

Although production 
await the design and erecti: 
manufacturing equipment, it 
in the textile trade that the new d 
ment will speed up research ar 
mercialization in the fields of Amer 
synthetic “wools,” like Natio 
casein wool, Corn Products’ 


Planning the Future 








In many Wills, definite sums of money are left to 
specified persons or other beneficiaries, and what 
remains of the estate goes to dependents. If an estate 
must be distributed at a time when values are low, 
those who need help most might get little or nothing 
under such an arrangement. @ There are ways to 
avoid this dangerous possibility. . . . To meet con- 


ditions which you cannot now foresee, you should 


zein) wool, and the soybea: 
the laboratories of Ford Motor 
den Varnish. Lanital, the « 
made by the Italians, will proba! 
figure largely in export until t 
European peace. 


plan in such a way that there will be ample for your 


wife and children or others who have relied on you 





for protection. @ City Bank Farmers Trust Company 


has worked with its customers and their attorneys 


F. S. 


| AIR CONDITIONING for fruit stor 
apace: Carrier Corp. makes «1 
tion in an apple storage plant 
East, Pa. B. F. Sturtevant C 
another in a lemon warehous 
Habra, Calif. ... Two Years « 
ing and rewriting went into t 

| pedic new 6th edition of “Pr 
Handbook of Arc Welding Desig 

| Practice,” just published by Lin 
tric Co., Cleveland, 1,125 pages, * 

“BULLET-RESISTANT, self-! 

automobile tire tubes will be furns 
by B. F. Goodrich Co., for U. 5.1 
vehicles, plus those of certain app" 
foreign nations, law enforcement 
cies, and armored cars. . . . Hot 


for many years, and it will gladly give you the bene- 


fit of its experience in working out your estate plan. 


City Bank Farmers 
cnasraeeo wx L7USE Company 


r 





Head Office: 22 William Street, New York; Uptown Office: Madison 
Avenue at 42nd Street; Brooklyn Office: 181 Montague Street 


Information may also be obtained through any branch of The National City Bank of New York TANKS and corrugated roofing 


celain enameled on Armco i 
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two unusual and somewhat d 
ucts of a new Cleveland indus!" 
lain Steels, Inc. 


} 
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Next MONEY AND THE MARKETS 





pa tont te 
Is t cry 


FINANCE + SECURITIES + COMMODITIES 





si¢ chem; 


40 

| LAST WEEK the Walter-Logan bill 
Cc « I wed the House of Representatives by 
id water ] mping majority. It aims to curb ad 
1 Pont ern strative powers of many New Deal 
ical methods ies, and consequently the victory 
e | ght hosannas from the anti- Adminis 
CTIMPs per ‘ion forces. But it remains for those 
wool-like ; tly affected by the rules and regula- 
s of pro s promulgated by the various gov- 
h. J e ental bureaus to do the real cheer- 
may ¢ y 
retentivit For example, a lot of people have been 
© ming under the orders of the Securi 
rity in str -and Exchange Commission. The SE( 
Ss, elast urged with enforcing, among others, 
; and proc Securities Act of 1988, the Securities 

) ange Act of 1934, and the Public 
w : tv Act of 1935. Under these laws, it 
ction of » : issued a myriad of rules, regulations, 
, it is exn orders. Having thus _ interpreted 
le Hew deve ve three acts of Congress, the commis 
arch ar becomes one of the agencies most 
Is of Amer illv affected if the Walter-Logan bill 
ational D mes law (and the betting in Wash- 
ucts’ cor ston is that it will unless vetoed) 
be: Daas ee : 
“oe EC's Critics Exultant 
he case Probably there are few people who 
ll_ probat v know how much the law would 
til the retur them. However, critics of the SEC 


vy admit that they're mighty pleased 
ganizations like the Investment Bank- 
* Association—which have a particular 
to pick with the SEC—have had 
rspines stiffened for the fight. Public 


ces an ins ty executives, face to face with the 
plant at \#tal problem of compliance with the 
t Co. will ling company law's “death sentence.” 
rehouse at they have been handed a life belt. 
rs of fact 2 estment trust men, fighting to win 
to the e! inges in an SEC-drafted bill to regu- 
of “Pr le their companies, exult in the belief 
ig Desigt bat the House vote insures the fact that 
vy Lincoln s session of Congress won't rush the 


> page sure through. 
_ self-heal Behind the Walter-Logan bill is a 
ll be furnsiiore or less widespread feeling that 
P U ». 1 V fede ral bureaus, possessed of quasi 
rtain appt al as well as legislative power, read 
rceement gs into the law which Congress had 
. Hot tention of saving or implying. Sharp 
fing, bot hor bound to arise shortly for this 
0 it r reason over the SEC’s steps under 
t divers tion 11 (b) 1 of the Public Utility Act. 
idusiry, | That’. the clause which embodies the 


ule’ death sentence. Feeling ran high 





*: fValter-Logan Bill Nips at SEC 
ese. rcher Commission’s critics take heart, inasmuch as 


ten «to. fair. Frank and his colleagues wield just the kind of legis- 
nm tent Wilitive and judicial power that House would curb. 


back in the summer of 1985 when Con 
gress was debating this law. Howard 
Hopson of Associated Gas & Electric in 
furiated two Congressional committees by 
playing hide-and-seek with their detec 
tives: Congressmen were deluged with 
telegrams and letters: the Senate com 
mittee was flaved by the press for its 
“fishing expedition” into telegraph office 
files. 

The Senate passed a death sentence 
that was a death sentence. The House 
three times defeated a similar claus 
passed a mild bill. Conferees sweltered 
until, finally, they arrived at a com 
promise which is the present act. And its 
most vital clause tells the SEC to “take 
such action as the commission shall find 
necessary to limit the operations of the 
holding-company system to a singk 
integrated public-utility system.” 

That’s the kind of a clause under 
which an agency 1s obliged to interpret 
the mind of Congress-—and in August of 
1935 Congress clearly was not of om 
mind The SEC has proceeded slowly 
under Section 11 (b)1: witness the fact 





Investment trust executives these 
days are telling tne Senate Banking 
and Currency Committee why the 


bill to regulate their companies 1s 


that it is now A fi9to. B ec 
ssi ‘ ww 
it . ‘ st \ ‘ 
i rOCcees ‘ iD 
tegra Bu V 
Next ‘ ‘ ' 
How does : ceacle \ 
he ne Frank a ininie vy ¢ 
‘ Hence Biche ‘ Hy 
erpret = the t ‘ ‘ \W 
‘ ‘ “ is tole tte ‘ i 
erpretation if the rate 
wnmissioner Mathews were filled? H 
\ t ive " ‘ mete ‘ 


THiltiissdol W 
James M. Landis or William O. Ds 


Vas chairman?’ 


Depends on the Commission 


In other words, the deat sentence sn't 
tough if it isn't in the mids ol a to 
COMMISSION But ts words are vague 
latitude ample. It is perhaps an extreme 
example of the type of law which has 
given rise to the Walter Logan bill, but 
it’s not an isolated case 

Phe dozens of ilings affecting stock 
exchanges and underwriters of securitte 
are well known. Equally well known 
the ire of manv of those who do busi 

mer these ulings amd tace the Taal 
prospect of bemg further restricted 


Ohne of the recent fights over SK¢ 
powers was that launched last mont! 


the I 


ivestment Bankers Association cha 


lenging rule U-12F-2) which prescribes 
arm s length dealing between uncderw 

ers and the utilities in flotation of new 
securities BU Vi sj pls Phe 
bankers imsist the SEC has miusinterpre 
ted the law mn arriving at this regulation 


The 1. B. A. asked a Congressional in 
vestigation of the SE( 
of its laws The New York Stock Ex 


miministration 





had Above ( harle Vi F Adams (lett 
director of Massac husetts Investors 


and one-time Secretary of the Nai y, 
talks it over with Senator Tobey. 


re Ses Fe eG Wr, See ee 


i 


oem ee 











00° Money and the 


Markets 


change mildly indorsed the I. B. A. stand 


and 


Dealers 


fell i 
grow 
such 
prec 


the 


The investment trusts, though they 


the National Association of Security 


(over-the-counter houses) also 
Moreover, there has been a 
in Congress to authorize 


it 


nto line. 


ing move 


an investigation, and may be 


‘ipitated by the mood which brought 
big majority to the Walter-Logan bill 


are 


quite willing to submit to regulation, in- 
s bill is loaded with clauses 


sist the SEC’ 
leaving rules and regulations up to tl 
commission without Congressional gui 
ance. 
the Senate Banking 
mittee hearings the last few days. 
Meanwhile, all concerned are mullir 


over one of the facts inherent in the com- 


So they've kicked over the traces in 
and Currency Com- 


Business Hu eek 1; 


mission of adminis 


They just learn to live wit} 


system 


1e =. sion and its chairman wher 
1- man goes on to a bigger jot 
the When a 

sioner he 
record for himself. The 


ending stream of rulings, ea 


government. 


comes in, out 


Is 
result 
ig 


stringent than the last 





Stock Traders Swinging to War Issues 


STOCK TRADERS can’t make 
their minds whether they want to own 
of companies 
well no matter 


Before the 


there 


quite up 


war babies or shares 
that do 
what happens in Europe 


conflict spread to Scandinavia, 


will pretty 


seemed to be a growing trend to con- 
situations which 


of 


disposition has 


on domestic 
looked In the 
weeks, however, the 
been to buy stocks which will profit 


centrate 


good. last couple 


from the war. 
latter the 

shares. The price of a group 
of these stocks on April 8 was 19.7 
Next day, after Norway 
vaded and it appeared that the United 
cut off from its usual 
pulp (BW—Apr13’ 
they bounded to 22.3. Reflecting fears 
that Canadian supplies will be diver- 
ted England and other markets 
rather than to the United States, de 
mand for these shares has continued 
and the 


indirectly 


Among these are paper 


average 
had been in 


States would be 


imports 10,p69) , 


to 


average has risen to 25.6. 


They Appreciate Situation 
Shipping company shares appear to 
occupy a somewhat similar position. 
The Danish fleet 
ized. The Norwegian 
rine’s movements are 


has been immobil- 


merchant ma- 


wary and these 


normal routes 
Other neutrals, 
to 


hazards of 


their 
time 


ships won't ply 
again for some 
fearing 
expose 
the sea lanes. 
Net that United 

flagships are expected to take 
much of the commerce affected. Stock 


invasion, are disinclined 


their vessels to the 


States 


over 


Is 


result 


traders weren't quick to realize this 
In fact, ship-line shares rose only from 
19.2 to 19.8 on the 
Full 
however, 


25. 


Norway Was 
follow ed 
they 


day 
invaded appreciation 
quickly, 
stand 

Speculation is not entirely limited to 
indirect beneficiaries of the 


because now 


above 
these war 
Shares of the meat-packing companies 
have bid for recognition as war babies 
These packing house stocks had 
real boom at the outbreak of war last 
In 10 days they 
up from an average of 12.2 to 
18.3 on the hope of big export busi- 
ness. Sober heads that 
Britain wouldn’t need any quantity of 
pork for some and 
undersell the 
These predic- 
mark, and the 
down 14.9 


a 
September. about 
shot 
counseled 
American time 
that Argentina 
United States on beef. 
tions were close to the 
packing shares were 
the end of March 
Now hopes have risen again. Eng- 


would 


to 


by 


land is cut off from Denmark 
normally supplies two-thirds « 
Bull’s precious breakfast bac: 
price of the packing 
(paced by low priced 


average 
shares 
is back up above 17. 


Good Time for Financing 


Shares of the aircraft manufa 
companies buoyed 
back-logs of orders even before 
vasion of Norway they 
been able to make much furthe 
They held 
highs, however, 
further 


were by in 


and 


the 


Tne 


ress. have near 
time 


shares 


and 
have made 
gains to set new peaks 


Needless to 
looks pretty 


say, commot! 


financing good t 
airline and aircraft 
with their stocks 


history 


companies 
at or near the 
prices It’s a 
time to clear up bank loans an 
for Many 
have advantage 

will be 


in conve 


capital expansion 
taken 
and two more 
market early next month. 
Boeing Airplane, which 
sell 360,979 shares, 
000,000 at present The 
is Eastern Air Lines, which wil 
110,909 shares worth $4,500,000 


panies 
situation, 
() 

prop Ses 
worth abo 
prices. 
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Buying into Overland 
Elisha Walker and associ- 


ates acquire equity in holding 
company that controls auto firm. 


For MORE THAN A YEAR, Willys-Overland 
Motors, Inc., has been forging ahead in 
the four-cylinder automobile field under 
the new leadership of J. W. Frazer, pres- 
lent and general manager. And last 
week the management received a tribute 
«hen it was announced that Elisha 
Walker, partner in the investment bank- 
ng firm of Kuhn, Loeb & Co., and asso- 
ciates Were acquiring an interest in the 

mpany. (Price wasn’t announced, but 
the listed market is about $3.50 a share.) 

The interest purchased by the Walker 
group is indirect, consisting of an equity 
n Empire Securities, Inc., a holding com- 
yany which controls 59% of Willys- 
Overland common and preferred. Other 
large stockholders in Empire Securities 
nelude Ward M. Canaday, Willys-Over- 
land chairman; Isabel Van Wie Willys, 
the first wife of the late John N. Willys, 
founder of the company; and George W. 
Ritter, vice-president of the United 
States Advertising Corp. and a Willys- 
Overland official. 

President Frazer, who has been in the 
automobile business for more than a 
quarter of a century, left the Chrysler 
Sales Corp. to direct the affairs of Willys- 
Overland. He did so, he says, because 
ie “wanted to tackle a hard job.” Last 
vear, the company turned out 17,000 
cars; this year, it hopes for 40,000. 

In December, the company turned up 
with a slim net income of $36,291—but 
it was the first splash of black ink in a 
long time and it was welcome. 
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Hogs Looking Up 
Farmers benefit as changed 


character of the war is reflected in 
increased pork prices. 


Ix a country which sends more than a 
billion dollars’ worth of hogs to slaughter 
in an average year, a rise of $1.50 a cwt. 
means nearly $275,000,000 in farmers’ 
pockets. And that’s just the boon which 
has been dropped in hog raisers’ laps in 
the last fortnight. 

When Germany invaded Denmark, 
the market for pork and pork products 
in this county was in the doldrums. Ex- 
ports took a brief spurt late last year 
and early this, but when Canada 
clamped down on its takings the market 
in this country was glutted. Prices had 
gone down steadily from last Septem- 
ber’: high above $9 a ewt. to a six-year 
low of about $5. But when England was 
cut off from its principal supply—Den- 





mark annually has sold Britain upwards 
of 400,000,000 lb. of cured pork or about 
two-thirds of the United Kingdom’s re- 
quirements—things looked up at once in 
this country. 

Shares of the big packing houses 
bounced on the stock exchanges. Lard 
turned strong despite unprecedented 
stocks in storage. The price of pigs 
spurted notwithstanding the fact that 
runs to slaughter have been very large 
for months and that pork products in 
storage, at 654,000,000 lb., are 25% 
higher than a year ago. 


The Old “Corn-Hog Ratio” 


The hog market in this country has 
been out of kilter much of the time since 
the droughts of 1934 and 1936. The pig 
population was greatly reduced during 
those years because the corn to fatten 
them was too dear to buy. Gradually 
the number of hogs on farms was built 
up again, and then in 1938 farmers en- 
countered exceptionally cheap corn 
prices at a time when pigs were fairly 
high. Next thing, they up and grew 
84,000,000 pigs in 1939. That was 18% 
more than in 1938 and, on Jan. 1 of 
this year, the number of hogs on farms 
had risen to 58,000,000, the highest level 
in years. 

With an oversupply of pigs, all of 
them nice and fat, hog prices began to 
dip late last year. Meanwhile, corn had 
gone up substantially, and pig feeders 
were squeezed on the time-honored 
“corn-hog ratio.” 

It cost too much to feed, so they 
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“Timing Your Investments 


requires the help of an organization with ample facilities 
and prolonged experience. 

Seek investment opportunities among in- 

dustries in their Rapid Growth Period. Shun 

raw promotions and dying businesses. 
“Timing” is more important to an investor than to a “Joe 
Di Maggio” or a “Don Budge.” Let us send you the facts. 


~---~-- Babson’s Reports ------ 


BABSON PARK, 
Tell me how you help investors get better ‘‘Timing”. 
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58+ Business Abroad 


sold unusual numbers through the win- 
Pigs market last 


winter to slaughter 


too young to 
been 
little ahead of 


they are 


have coming 


recently a time) and, 


due to the price of corn lean 
Moreover, farmers decided some months 


; 


ago not to raise as many pigs this spring 


as last, so they sold sows for slaughter 
the outlook is for 
ings next autumn 
Meanwhile, lard stocks had 
the all-time record of 269,000,000 Ib. on 
Apr. 1, than double the 
for that 1984 to 19389 


low They 


and smaller market 


risen to 
average 


Lard 


Acre 


more 
date 


prices naturally 


from 
were 
sufficiently depressed, in fact, so that 
lard was hanging onto the coattails of 
other edible fats and oils which 
every sign of wanting to go up a bit 

But, as noted, all this was 


Phe picture now is 


showed 


before the 
invasion of Denmark 


materially changed 


Outlook Encourages Market 
Canada has contracted to ship 290, 
000,000 Ib. of bacon to England in the 
vear ending Oct That's more 
United 


quan- 


$1, next 


than Canada produces, so the 
States was supplving fairly large 
tities of fresh pork to the 
the end of last 
however, Canada imposed a 
1,627,000 Ib. of fresh and 
month, 

It is that 


supplies of cured pork in storage. There- 


Dominion up 
Then, 
quota of 


pork a 


t 


until February 


frozen 


known England has large 


fore, it is generally anticipated that the 
cutting off of the Danish supply will not 
have any immediate effect on the export 
position of the United States 

prices for 


However, improvement in 


hogs and lard—accompanied by firmer 


quotations for other edible oils like cot 
tonseed oil probably isn't based en 
tirely on expectations that England will 
the United States for pork and 


pork products at some time in the future 


call on 


That prospect exists, of course, but the 
influence which has motivated the mar 
from the changed character 


anvthing can 


kets comes 
of the 
that 
that whatever 
for better things for the 
considered, farmers 
wish that hadn't 
many sows to the packing houses early 


this 


tendency is to 


war figure 
and 


make 


raisers 


almost happen 


does happen will 
hog 
Everything may 


shortly they sent so 


year. 


Lead Shipments Rise 


Propucers or LEAD made a moderately 
better last Production 
expanded to #8400) tons 13.317 
in February while shipments increased to 


$9176 


showing month 


against 
$6.38538 tons agaist m February 
stocks on 


tons to 


and hand increased a mere 
2.054 74.692 
brought first quarter deliveries to 125,404 
115.481 the 


trade believes the figure would have been 


March shiipune nts 


tons against tons last vear: 


higher had not consumers been drawing 


down their supplies. 
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Britain Finances War by Borroy 


Taxes will draw blood as never before. } 


ceipts will account for less than half of total expend 


budgeted for current fiscal year. 


Tue FINANCIAL BURDEN shouldered by 
Britain in the present war was measured 
in grim statistics Tuesday when Sir John 
Simon, Chancellor of the Exchequer, re 
vealed in the House of Commons the 
budget for the fiscal year ending March 
31, 1941. Budgeted expenditures of all 
kinds for the 12 were £2,667. 
000,000 (810,668,000,000 at the $4 offi 
cial rate of exchange). He proposed tax 
raises to meet £1,234,000,000 of this. The 
remaining £1,.433,000,000 would have to 


months 


It was assumed that interest 
the 3° 


he borrowed 


would not exceed rate already 
established. 
New blood 


base income tax rate of 74 


While the 


(or 


taxes will draw 
shillings 
3740) on the pound remains as estab 
lished in the emergency war budget, the 
surtax will apply on earnings exceeding 
£1,500 annually compared to £2,000 pre- 
Surtaxes run to 17 shillings per 
pound in the brackets. This 
makes a tax of 85%. 

he poor are socked in due proportion 
Effective April 24, tobacco duty will be 
raised 4 shillings per pound, the spirits 


viously 
highest 


duty increased 15 shillings per proof gal- 


There is a tax boost of 1 
On 


raised to 4 shillings 2 


lon 


pint on beer matches 
pence pe 
boxes containing 20 to 50. Let 


hiked 


ounces, to 24 


from 14 pence 
Phere 


rates are 
pence 
rates.) Inland 


in air mail 


government-owned) must pa 
Increase In charges 

Also 
tax,” 


the wholesale 


new 
perce 


price, but will not 


unveiled 
which 


Was a 


will be a 


food, drink, fuel, or items alrea 


} > 
tobacco R 


such as 
the date of 


vet to be determined 


taxed 


tax and its inaugu 


4dsks Dividend Limitation 


Chancellor Simon proposed t 


dividends of companies during 


and to prohibit the issue of bon 


( ompanies won't be allowed to 


common dividends larger that 
the three 


any ol pre-war vears 


mum payments of 4% will b 


companies previously unable to « 
dends 


Special legislation will be in 
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In Mexico they believe it pays to 
advertise ina big way. This is an ad 
for a Goodrich Mevxican-owned tire, 


on a mountain just a couple of miles 


idan from H 
The aad 


brush 


Martin Sher 
out of Mexico City. 


simply cleared the 


top to sha pe his letters, then c 


the rocks with white paint. 
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os foreign trade (and combat the 
ala ng preponderance of imports) by 
ng conditions under which export- 
; eive remissions of duties (draw 
a The margin of preference on 
Em) re-produced sugar will remain until 
Auvust, 1942. 
laxpayers took what comfort they 
co from the revelation that war ex- 
penditures to April 1 were £116,127,000 
under the £1,933,000,000 estimated in the 
emergency budget. Moreover, the 1939- 
1940 revenue estimate of £995,000,000 
had been exceeded by £54,000,000. Bor- 
rowings for the past vear were £768, 
O00 000, Britain's national debt on March 
81 was £8,931,000,000 (equal to &35,- 


724,000,000) . 
Sir John reported £100,000,000 in hand 
year. A 


fiscal change in 


indicated 


for the new 


financing Was when he said 
that, lacking “the usual budget material 

we are forced to seek authority by 
First of 


as iecession of votes of credit cS 
these was for £700,000,000, 


Tokyo Barter Moves 
Japanese representatives in 

Latin America to follow up agree- 

ments with three countries. 

Week 


American 


Out 


customers, 


Tokyo (Business Bureau) 
after the 


Japan has concluded barter agreements 


Latin 


with Uruguay, Argentina, and, more re- 
cently, with Colombia. The agreements 
cover minuscule quantities of goods when 
compared with United States’ trade with 
the same countries, but the Tokyo For- 
Office lot of 


Its latest move is to call a meeting of 


eign has a enthusiasm 
Japanese diplomatic and consular repre 
sentatives in Central and South America. 
Sometime in May they will convene in 
either Buenos Aires or Rio de Janeiro to 
map out a plan of action. Representa- 
tive of the Foreign Office will be Soto- 
matsu Kato 

rhe ex- 
pected to increase total trade between 


Colombian barter pact is 
the two countries from around 8300,000 
a vear to $1,800,000 will sell 
$1,350,000 worth of goods to Colombia 
annually, but take only $450,000 worth 


of goods from the Latin American repub- 


Japan 


lic. Japanese purchases will mainly be 


hides, leather, and coffee. The important 


exports to Colombia will be and 


cotton textiles 


rayon 


Aim at Spanish Raw Materials 


Meanwhile, a Spanish government mis- 
sion is due in Tokvo to discuss the de- 
tails of a Spanish-Japanese trade accord 
calling for the exchange of “mutually 
Last vear, Japan 
$620,000 
Spain, but exported only $7,100 worth. 


necessary” materials 


Imported goods worth from 


Japan’s imports from Spain have been 
confined, and are likely to remain so, to 


two important strategic raw materials: 











quicksilver (for shell detonators) 
cork bark (for life belts, target-ship fill 
ers, and insulating boards). Since Spain 
need not worry about markets for either 
of them 


on quicksilver since 


Madrid has a virtual monopoly 
taly, the other im 
clamped restrictions 


portant producer, 


on exports—Japan probably offered at- 
tractive items in return, possibly electri 
cal equipment, arms, and ammunition, if 


not indeed obsolete w arships. 


Soviet Dickers Again 
Trade overtures to British 


reported in offing, but transport 
lack makes issue rather academic. 


(Cable)-—Russian trade 
suddenly 
The Soviet 


preparing to make overtures to England 


Moscow nego- 


tiations are operating on a 


wide front. foreign office is 
Soon to be launched are talks with Jugo- 
slavia. Conferences with Japanese dele 
gates are reported to be continuing this 
the 


Earlier announcements 


week, spurred on by war clouds in 
Southern Pacific 
had indicated a rupture between Tokyo 
Moscow Shikao 
leader of the Japanese mission, left for 
the of the month. But 
Japanese circles in Moscow been 


much more optimistic over the possi 


and when Matsusima, 


home first part 


have 


bility of a satisfactory conclusion to the 
trade talks since Ambassador Togo’s talk 
Molotov last 


with weekend 


How Will Nazi Pact Be Affected? 


Great Britain has held first place in 
the Soviet 
particularly 
With the possibility of a new agreement, 
The 


future of the far-reaching Soviet-German 


Union’s foreign trade roster, 
as a buyer, for many years 
two considerations stand out 1) 
trade agreement and “friendship” pact 
which was aimed to raise trade turnover 
the to the 1931 
when from the 
from 


two countries 
Russian 
times larger 


between 
peak 
Reich 
England, though Soviet exports to Ger 
half the 


The embarrassment 


imports 


were six than 


many were only size of those 
to Britain. of 
British blockade policy to Berlin-friendly 
Russia 
While the 


willing to exchange timber and perhaps 


(9) 


Soviet Union is able and 


other raw materials for rubber, tin, and 


machinery, London might easily request 


petroleum and manganese in order to 


keep them from reaching Germany 
The of Russian 


limitations transport 


facilities will qualify all trade negotia 
tions. As a result of naval operations in 
Scandinavian waters, both Leningrad 


and recently acquired Vyborg, the two 
most important Northern parts open to 
Russia, are still 
traffic 
yet 


unable to handle com 
Murmansk is not avail 
the Black Sea 


route alone remains as the only satis- 


mercial 


able either and 


as 


factory channel open for any forthcom- 
ing British or Yugoslavian trade. 
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You Should Know Them! 
More than 1400 national manu- 
facturers use Ampco Metal be- 
cause it has properties they have 
long sought — extra-ordinary 
resistance to wear, fatigue, and 
impact — great tensile strength 
— high resistance to corrosion. 


Because Ampco Metal possesses 
these qualities to a degree un- 
matched by bronze or other al- 
loys — performs where other 
metals fail — it is chosen by a 
constantly increasing number of 
manufacturers for vital parts re- 
quiring sustained accuracy or 
subject to heavy loading and 
physical strains — dies, gears, 
bearings, bushings, valves, 
slides, cams, nuts, etc. 


You should have all the facts 
Write for data on Ampco Metal 
and its uses in modern industry 


AMPCO METAL, INC. 


Department BW.4 Milwaukee, Wisconsin 
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Reich Tightens Belt 


Its southeastern economic 
flank remains prime concern as 


rationing cuts diet further. 


While the fight 


dominating — the 


i¢ able } 


positions 


Bernin 
strategical 
continues 


attention 


Swedish Iron ore 
Norway. Berlin's 


southeastern 


transport of 
in northern 
to Germany's econom 
flank, which is 
Allies, 


recent developments have been followed 


under pressure fron 


is not on the wane. Three major 
with particular interest 

(1) Official 
pressed with the extraordinary measures 
all Danubian have 
to prevent 
Danube 

(2) Some anxiety has 


satisfaction has been ex 


border states taken 


‘British sabotage” on the 
heen felt 

the bad reports on Balkan winter crops 
and the sharp advance in grain prices in 
ftumania and Yugoslavia. The shortage 
is being blamed on “Brito-Jewish agents.” 
credited in German sources with 


fact 


who are 
having cornered the market, but the 
that 
Hungarian corn in order to meet a do- 


Yugoslavia is already importing 
mestic deficit is regarded as a disquieting 


omen 

War Measures vs. **Nature™ 
(3) The 

English 

toward buying up local products in the 


initial steps of the newly 


commercial corporation 


formed 
Balkans have been closely followed. Us 


tone, the German press 


ing an ironical 
doubts England's ability to interfere seri- 
ously with the “natural gravitation” of 
Balkan markets to 
different attitude 
over the corn shortage. 


this week 


tioning of potatoes in Berlin and the other 


Germany 


that 


quite a 
from expressed 


Introduction of virtual ra- 


large cities Comes as quite a shock. since 
assurances of no 


Apparently winter damage has 


it follows optimistic 
shortage 
turned out to be greater than originally 
pounds of 


estimated. The ration of four 


potatoes per week per person, means a 
curtailment by one-third of working-class 


consumption 


Interest Systematically Lowered 
Pastry, heretofore freely purchased, has 
The Food Minister's 
order announcing the restriction pointed 
out that Reich health 
recently protested against the 
unhealthful 


also been rationed 
authorities have 
dange rous 
use of substitutes in delica 
cies 

The feature of Walther Funk's address 
to the Reichsbank’s annual meeting was 
that the 
bank rate is only the first step toward a 
ates. At 


tempts to reduce the cost of war borrow- 


recent reduction in the official 


systematic lowering of interest 


ing so far have met with complete su 


cess and the government is now able to 


cheaper than at 


borrow at almost 1% 


the beginning of the war. 


Coal for Canada 











his 

famo 
flight 
to ke 
plane 


In 


ange: 





This 
Cleveland last week 
ng coal to be carried to a Canadian 
Vore than 


2 750, 


was a sure sign of spring in 


a steamer load 


port on the Great Lakes 
13,000 freight cars, containing 


‘NHI fons ot coal, jammed Lake E ree 


ports this year, waiting on side 


tracks for the formal op 


navigation on the iceboun 
Lakes u hich is 
15th of April, when insuran 
apply. The coal, destined 


ada, may be headed for Engl 


traditiona 


France, via the Dominion 
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Allies Placing Big Plane Contracts 


Buying wave follows release of five new military 
models by U. S., but figures are withheld. Work will be 


subcontracted among manufacturers. 


conferences, 
chief of the Anglo 
Board in the United 
that the Allies are 
contracts with aircraft 


IX ONE OF HIS RARI 
Arthur B 


states, 


press 
Purvis, 
Purchasing 
ias admitted 
placing huge new 
nanufacturers following the release last 
veek of five late model military planes 
tor export by the U.S 

As the Allied buying representatives 
ire still placing orders and the 
natter has not final 
~pokesmen for the Allies refuse to release 
But it is admitted that con- 


government. 


“whole 


stage. 


reached a 


any figures, 
tracts already signed cover Curtiss- 
Wright P-40D pursuit ships and Douglas 
attack bombers. 

Guesses as to the size of these orders 
ange from 8120,.000,000 to $200,000,000, 


vith many experts inclined to favor the 





Consolidated and 
builders ot big 


iigher figure 
both 
are expected to subcontract part 
Douglas North A: 
elps out Curtiss 

When contracts have been plac 


well-known 


order while 


the other released types, two 


models and One hom ber of advan 
sign, the total order will be consi 
larger and will represent the deg 
which the Allies have been abl 
the $1,000,000,000 airplane procu 
program they announced almost 
months ago 

In return for shouldering the de 
ment and tooling costs for new 
the French British have a¢ 


the goals | 


and 


implicit in their big 


plan: (1) That they be allowed t 
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will be standardized in order to 


emselves to mass production; (3) 


the manufacturers 
lo offset current interpretations of the 
\ ders as the “largest on record,” 
. well to remember that when the 
Init States entered the World War 
Congress voted more than $600,000,000 


ippropriation for airplanes. 


Wings for Scandinavia 
Orders for more than 413 

planes placed in U. S. by Norway 

and Sweden since last summer. 





By suuTTLinG between Washington and 
his New York hotel, Bernt Balchen, 
famous for his polar and transatlantic 
fights with Rear Admiral Byrd, manages 
to keep up with his job as an adviser to 
plane-buying Norwegians 

, In front of Republic Aviation Corp 
angars at Farmingdale, Long Island, 
rated EP-1 pursuit planes technically 





lelivered to Sweden are piling up 

The litthke known fact is that Scan 
navia had become a significant pur- 
aser of American aircraft between last 


r and the beginning of the Ger- 


us’ northern invasion two weeks ago 
switching from German Heinkels, Eng 
Bristol Fighters, and [Italian Savoia 
Marchettis and Breda seaplane s, the 


Norwegians and Swedes sent purchasing 






sees ms to the United States. Orders 
more than 413) planes—worth an 
timated $30,000,000—have been placed 

seven manufacturers 
\s Swedish contracts have been a big 
meenenenens reak for Republic, which until last fall 


as the Seversky Aircraft Corp. Since 
ist May, Republic ’s yx rsonnel has been 
els creased from 173 to 1.700. This week a 

. ew two-seater Republic bomber built 
Swedish specifications was test-flown 


itary Orders for 24 have been placed 


WW] Besides the bombers, Sweden has 
Il he bought 134 pursuits from Republic. They 
ire single-seaters equipped with Pratt & 
Whitney Twin Wasp engines and guaran 
teed to have a high speed of 315 m p-h. 


a cruising range of 1,100 mi. 


Plant Will Speed Output 


Total Swedish orders at Republic had 
reached about $9,000,000 on the eve of 
the Scandinavian Blitzkrieg. The plant 

wes 15 planes a month now, is ex 


pected to step up its pace to one a day 


it planes have been delivered; 10 
were in mid-ocean when the Germans in 
vaded Norway and have been returned 

e United States to wait clear pas- 
sage. Swedish military officers accept 

leted planes at Farmingdale and 
irrange shipment. Republic representa- 

in Sweden supervise final assembly 
\nxious to speed up their armament 


st advanced models; (2) that | 


its work will be subcontracted | 


y midsummer. Approximately 40 of the | 
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Your car, home and office all bear evidence of this “plastic age” with products and 





parts that range from steering wheels and saw handles to fish lures and fountain 






pens ...all of which are today fashioned from this fascinating material. And the 
“grand-daddy” of this spectacular trend is the Celluloid Corporation, recognized 
leader of the plastic parade 
As usual, wherever progressive policies of manufacturing and merchandising 
prevail, it's natural to find progressive standards of selection applied to everything 
else from raw materials to steam generating equipment. In this respect, the 
Celluloid Corporation is no exception, Since the early days of the plastic revolu- 
tion, the manufacturers of “Lumarith” have relied on C-E Steam Generating 
Equipment. 1937 saw the installation of two C-E units each with a capacity of 
55,000 Ib of steam per hr. 
Expanding to meet increased demand for plastics, Celluloid Corporation is ac- 
quiring additional steam generating equipment in 1940. Again the choice is C-E, 
a VU Steam Generator with a capacity of 60,000 Ib of steam per hr, the last word 
in advanced design and economical steam production 
So it goes through the “Who's Who” of American industry. You'll find C-E 
“paired with the leaders” as progressive management turns for its steam generat- 
ing equipment to where it finds progressive standards of design and construction. 
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| program, the Swedish buying con 


early in February placed a &9 


| order for 144 pursuit planes wit 
| Aircraft, Inc., at Downey, C: 


model bought was the Vultee \ 
which has a Pratt & Whitney en; 
performance ratings similar to t 
the Republic pursuit. Orders f. 
engines were placed with Pratt & \\ 
ney and two Beechcraft an 
planes were purchased, one of w 
been delivered. 

As yet Balchen and his fellow 1 
of the Norwegian Air Commissi: 
received no new official orders 
proceeding with their original pla: 
call for Curtiss pursuits, Doug 
Northrup bombers. The Curtiss « 
is understood to call for 69 plan 
cial German dispatches state tha 
these ships were seized while sti 
crated on the docks at Bergen. 
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Seandinavian Shipping Move: 


NORWEGIAN SHIPPING representatiy 
British maritime officials have rea: 
working agreement to put Norway 
chant fleet of around 5,000,000 tor 
in commercial service. Surprise ru 
the agreement prevent Norwegian 


from entering ports in Chile, Mey 
Cuba, and the possessions of the Neth 
lands, under threat of seizure by A 


warships. 

No official explanation of the q 
tines was given. Informed sources 
out, however, that some of the for! 
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CONNECTICUT GENERAL LIFE INSUR- 
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igency—Evwarp W. Ronoruam & Co 
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‘ countries might be sympathetic to Ger 


man legal representations to gain « 
trol of Norwegian ships within 
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military action. Norwegian tankers hav 
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Siam, Japan, China, and Manchukw 
Under special dispensations, two Da 
ish motorships, one in Yokohama, | \fter. 
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Boats not in Danish ports are under su me sq 
pervision of the Danish Shipping Con scoop 
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mittee, 26 Broadway, New York. Must 


British Carbide Plants? Bigg 
Because 1x 19388 Norway supplied (4 SOME 
of the total British calcium carbide in Amer 
ports (66,000 tons), interest in buil Keep 
domestic plants has been renewed 

the Scandinavian fight cut off nort 

shipments. Pre-war plans for B 

plants had been defeated, generall) 

local opposition, despite the fact 
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What Price “Benefits” ? 

CourL® OF WEEKS ago the New York 
Times carried in its Sunday issue an 
article by Arnaldo Cortesi from Mexico 
City. It was about the attitude of the 
Mexican people toward the government 
and pe iple of the United States. 

But right here I just want to lift one 
paragraph from his survey. It is about 
«hat happened in the oil industry, which, 
vow will remember, was expropriated 
by the Mexican government “for the 
enefit of the workers.” And it deserves 

be pondered by a lot of well-inten- 
tioned people who feel that “the workers” 
ve bound to benefit from government 
operation and higher wage scales. 

“Production,” says Mr. Cortesi, “in 
fact, is now lower than when the foreign 
mpanies were in possession of those 
felds, while costs have increased about 
30%. On the other hand, the workers 
ave reaped no benefit, for although their 
asic pay has been increased, they are 
tually earning less, owing to the limi- 
tation of overtime and to the greater 
mount they must pay for social bene- 


fs. ” 


5. 


Bow to Jack London 
Wey H. Marsie, of Worcester, Mass., 


vrites as follows: 

“The Bustness WEEK issue of Mar. 30, 
page 16, describes an interesting experi- 
ment titled ‘Frank Andrews; a Circular 
Farmer,” but F.A. shouldn’t claim all the 

redit. Back in 1919 Jack London pub- 
shed a book, ‘The Little Lady of the 
Big House,’ in which the hero evolved 
the thought of circular farming, as per 
Chap. XVI, page 186 in my edition. 
“The whole book is a combination of 
possibly fantastic thoughts, philosophy, 
economics, agriculture, animal husbandry, 
ind even love. Read the whole of it, 
Mr. Editor, even if it is over 20 years old. 
\fter all, Jack London didn’t write much 
hat wasn’t tops; and I've read this yarn 
: dozen times.” 

Thank you, Mr. Marble. As a Jack 
London fan I must confess you’ve caught 
me squarely off base when you tell me he 
scooped our modern “circular farmer.” 
Must look it up. 


Bigger and Better 
SoME IDEA of what growth means in an 
American city and of how our industries 
seep abreast of requirements is offered 
an advertisement run a few weeks 
zo by the Southwestern Bell Telephone 
Co. in the Houston newspapers. 
It points out that in 1900 Houston 
ad only 2,000 telephones, about the 
‘same number now boasted by Brenham, 
Tex., a town of about 6,000. In 1910, 
Houston was about the size of Port 


Arthur and had 10,000 telephones. In 
1920, there were 150,000 in Houston, 
served by 28,000 telephones. In those 
days, 20 sec. was considered good time 
for connecting local calls, and four cen 
tral offices took care of the traffic. 

Today, Houston has 107,000 tele- 
phones, connected through fourteen cen 
tral offices. Service is 30% faster on the 
average than it was in 1920 and tele- 
phones are reported out of order only 
one-third as often. 

Probably the same story of telephone 
service might be told in many other 
American cities, and the same point 
might be made—that it is not just a 
story of increased facilities to provide for 
increased population. It is also a story 
of better service made available by tech- 
nical progress to a people with far more 
exacting service requirements. 

And the point might also be made that 
nowhere else in the world, under any kind 
of management—public or private—has 
a comparable record been made. 


Battles, Bristles and Brushes 


WHEN THE LONG ARM of modern warfare 
gets limbered up it cuts a wide swath. 


Consider, for example, the humble bristle | 


—yes, the stuff you make into brushes. 
Look what’s happened to that. 
From A. H. Mohrhusen, manager of 


Devoe & Raynolds Co.’s Brush Division, | 


I learn that the bristle business is cen- 
tered in the countries that are at war— 
if we can include Russia in that class. 

Not only has the war in the bristle- 
producing countries had an effect on the 
supply; it has substantially upped the 
demand also. For, Mr. Mohrhusen as- 
sures us, “contrary to the layman’s opin- 
ion, bristles are a key, or essential, mate- 
rial in warfare. The purchases of the 
French government put up bristle prices 
to the point where they remained ab 
normally high for months. 

“Since then, Britain has started to buy 
bristle for her wartime brush require 
ments ... for shaving brushes, clothes 
brushes, shoe-brushes, button brushes, 
etc. One British order amounted to 800,- 
000 brushes. It would not take many 
orders like that to affect a small industry 
like the bristle industry . 

“Another costly problem is the matter 


of square miles . . . It costs a great deal | manager 
| public utility 


of money to gather bristle, particularly as 
people go deeper and deeper into the in 
terior of China for it.” 

The net of all this—and a lot of other 
factors cited by Mr. Mohrhusen that we 
can’t go into in this space—is that paint- | 


ing contractors and dealers who want to 
be sure of having brushes at right prices 
had better be thinking about getting 
them right now. W.T.C. 

















val having this 
information in 
Business Week 
enables me to 
place orders for 
materials before 
prices advance.” 
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No Competition in Steel? 


By NO MEANS does the $4 drop in sheet and strip 
quotations prove that steel is a highly competitive 
industry in which the producers fight one another 
tooth and nail by cutting prices. At the same time it 
does put a serious dent in the numerous contentions 
that the steel industry is a vast price monopoly, in 
which sellers fix prices by tacit and other kinds of 
understanding and have things their own way. 

In recent years, it has become rather clear that, in 
dealing with steel 
makers do not have things the way they would like 


to have them. Every time the automobile manufac 


automobile manufacturers, the 


turers send out feelers, hot- and cold-rolled sheet and 
strip prices have a way of “giving.” And steel men are 
the first to proclaim that automobile purchasing 
agents are getting away with the old so-and-so’s 
doing-it gag (BW—A pril20’40,p15). Of course, not 
all consumers of steel are in quite as fine a bargaining 
position as the automobile manufacturers. When the 
motor men bargain with the steel men, it’s a case of 
one big, concentrated industry against another big, 
concentrated industry. But even that does not rule 


out steel as a competitive industry. 


‘ 
i aie ARGUMENT used to prove that steel companies 
don’t compete with one another is that they use the 


basing-point system of pricing: that they sell only on 
a delivered (as against an f.o.b.) price; and that their 
prices at a given delivery point are always identical. 
And, with identical prices at identical places, how can 
steel be competitive ? That’s the question the Federal 
Trade Commission has been raising for years. The 
Commission contends that “the steel industry should 
be prevented from continuing to restrain price com- 
petition through use of the basing-point system or 
through any equivalent method.” 

An identical price structure, however, does not—in 
and of itself—denote absence of competition. And 
that’s the important point to bear in mind. 

In the steel industry, there are about a dozen major 
producers. Each producer deals with hundreds of cus- 
tomers. Each of these customers generally buys from 
more than one steel company or jobber; moreover, 
these customers usually buy and sell manufactured 
products to one another, and exchange information. 
Thus, because there are so few sellers of steel, cus- 
tomers can keep track of the steel companies and the 
steel companies can keep track of one another. So, 
pricewise, the industry ts covered with grapevines. A 
seller out of line on the high side of the steel market 


simply isn’t in the market! 


For steel is not like the textile industry, 
there are thousands of buyers and sellers, an: 
of grades of fabric. In such an industry, diff 
in price constitute the main basis of competit 
in the steel industry, even the lowest-cost | 
cannot reduce prices and expect increased | 
He cannot assume that by cutting prices, 
enlarge his own market at the expense of ot} 
ducers. He cannot take full advantage of his 
production. If he cuts prices, every other pre 
will cut prices. Therefore, he must elect to (1) 
the going price, and reap as large a margin of profi 
as possible, or (2) shade prices, suffer immediat 
retaliation, and realize little or no benefit. And thy 
explains why the steel industry has identical prices 
and accepts the leadership of United States Ste 
Corp. in setting prices. But in this instance “pric 


+} 


leadership” is not to be construed as synonymous * 


“no competition.” 


8 STEEL, competition lies not in the price the con- 
sumer pays but in what the producer gets for his 
product. Though prices are identical at destination, 
steel companies do not realize identical net prices. Ii 
United States Steel wants to sell sheets in New York 
city it has to sell at Bethlehem’s price; it has t 
absorb freight, or it’s locked out of the market. Sin- 
ilarly, Bethlehem has to meet U. S. Steel’s price at 
Chicago and both have to be ready to meet National's 
quotations in Detroit. 

Thus, the competition in the steel industry is not in 
the price structure that meets the eye, not in th 
posted prices, but in what steel men call their “mil 
nets”—delivered prices less cost of freight. And 
maybe they don’t go around cutting one another's 
throats in the steel industry. But one does not cus- 
tomarily find steel salesmen putting on an Alphons 


and Gaston act in a buyer’s doorway. 
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